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Vitamins and rare minerals 
vary greatly in specific gravity. 
Heaviest go to bottom and 
outside, leaving these parts 
over-fortified. 


No amount of mixing can 
eliminate the danger of spotty, 
unfortified portions, when you 
use small package fortifiers. 


Poorly mixed ingredients cause 
variance in growth results .. . 
dissatisfied customers . . . loss 
of repeat business for you. 


Why Risk 
Spotty 


SMALL 
PACKAGE | 
FORTIFIER 


New Fortification 
Manual Tells... 
e@ How to be sure of Com- 
plete Fortification 
@ How to speed up produc- 
tion .. . lower mixing costs 
@ How to get Free 
Formula Service 
This new book is filled with facts you'll 
want to know about Vitadine and Swinex 
and how they can help you make more 
money with your feeds. Get the facts 
about Blatchford’s FREE FORMULA 
SERVICE that helps you analyze your 
feeds from both a cost and nutrition 


standpoint. Write for free Vitadine and 
Swinex Book today! 


"100 Les. 


Pores 


It’s easier to mix 100 
Ibs. of Vitadine safely 
and quickly into every 
spoonful of a ton of 
feed. 


Minute amounts of vitamins 
and rare minerals are 
“mulled” into Vitadine by 
specialized mixing equip- 
ment assuring perfectly 
uniform distribution at all 
times. 


No “hot” spots . . . no weak 
spots. With Vitadine you can 

sure your customers will 
always get uniformly fortified 
feeds. 


Assures 


| Safe, Complete 
| Distribution 


..--Not Only In Every Bag, But 
In Every Spoonful of Your Feed! 


Vitadine completely eliminates the uncertainty of feed fortification. It is much 
easier to mix 100 lbs. of Vitadine into a ton of feed than small amounts of 
other fortifiers. You save many ways . . . no need to buy and stock a large 
number of ingredients . . . no chance for waste of expensive nutrients . . . 
no need to tie up equipment to make pre-mix. And you eliminate the worry 
of spotty fortification. Get the facts NOW about Blatchford’s Vitadine. 
Write Today! 

SWINEX FOR PIG AND HOG FEEDS 


Swinex is also “mulled” for perfect distribution in your hog concentrates 
and hog feeds to fortify them with new miracle vitamins and rare minerals. 


Dept. 183 
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Five ways 


‘HE FEED BAG — August, 1953 


to figure if 


belongs in your feeds 


How does the supplement in your feeds compare with 
PRO-GEN? Judge for yourself from these five questions: 


Performance? Only three ounces of PRO-GEN to a ton of feed (even 
if already fortified with antibiotics) improves feed conversion 
ratios . . . boosts weight gains . . . decreases mortality . . . helps 
insure good feathering and pigmentation. 
.. . that’s why PRO-GEN birds, look better, are healthier 
and reach market size so much sooner. 


Cost? Less than half a dollar per ton of finished feed. And you'll find 
PRo-GEN far more than pays its way—bringing to your feeds that extra 
productive push that spells extra sales for you. 


.. . plus low feed cost and more profits for your customers. 


+ area Your nutritionist or feed consultant will substantiate the fact 
that PRO-GEN is safe up to 10 times recommended levels . . . has no 
toxic carry-over . . . won't interfere with egg production or hatchability. 
. . . PRO-GEN’s new colorimetric assay lets you control the 
exact concentration in your feeds. 


* Convenience? This odorless, free-flowing powder blends easily, quickly, 
safely with all ingredients—including vitamins, coccidiostats and 
antibiotics—in your feeds. 
... and you can use it in the form you wish—either 
pure arsanilic acid or a pre-mixed supplement. 


The fifth way? Just ask yourself this question: Should tonnage be better 
on your broiler and turkey feeds? Complete facts and figures on 
Pro-GEN are yours for the asking. No cost or obligation. Won’t you 
write us—today? Chemical Sales Division, 


Abbott Laboratories, North Chicago, Illinois. Obbott 


Now—No F. D. A. New Drug Application 


needed for PRO-GEN According to the Food and Drug Administration (FDA) 


you no longer need a government application when you 
use PRO-GEN at the recommended poultry level. 
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Feed dealers and feed manufacturers all over the 
country are using NFZ-MIX in their feeds. They 
know that this is the best way to help their custom- 
ers whip coccidiosis before it strikes. 


Check the following advantages of NFZ-MIX. See 
why so many feed manufacturers and feed dealers 
are using this wonder-working medication in 
their feeds. 


@ NFZ both prevents and treats coccidiosis — help- 
ing to reduce death losses and cutting down on runts 
and culls. 

@ NFZ is non-toxic at the prescribed level and is 
compatible with arsonic growth stimulants, sulfa, 
and other commonly used drugs for drinking water 
and feed medication. 


@ NFZ is a superior treatment for outbreaks of 


coccidiosis because treatment-level feeding of NFZ ®@ NFZ also prevents deaths from pullorum in baby 
does not produce undesirable side effects caused by chicks. A higher level of nitrofurazone (.0165) is re- 
some drugs. quired until chicks are two weeks of age. 

® NFZ is consistently effective at the same level in Feeds medicated with NFZ are ideal for both pullet 
broiler or pullet feeds, .0055%, regardless of climatic and broiler flocks because thee is 

or physical conditions. no interference with the develop- 


@ NFZ increases feed efficiency — producing more ment of natural immunity. And the 
meat per pound of feed — more evenly developed cost is low, averaging one cent 
and healthier pullet flocks. per bird. 


Write for new booklet “Coccidiosis in Chicken Flocks” e 


DR.HESS CLARK, INC. 


ASHLAND, OHIO 
Scientific Farm—aceuticals since 1893 
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THE COVER PHOTO—These 

two (or three) energetic fish- 

ermen were photographed by 

Henry Rademaker just before 

they set out to land some big 
ones. 
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BAGS 


designed 
for your 


custfomer’s 


RE-USE 


The bright, sprightly new patterns 
and colors of Hugorint Bags are an 
exciting invitation for customer 
re-use. Easy and simple to prepare 
for sewing, Sugorint Bags offer 
your customers colorfast, quality 
cotton cloth for hundreds of home 
sewing uses. Sugorint Bags 

give you a sturdier, handsomer, more 
dependable container for your 
product. With production controlled 
from raw cotton to finished bag, 
you're assured of uniform quality — 
fashion keyed for customer appeal! 


Learn the entire Acgorint story 


from our nearest branch. 


Atlanta @ New Orleans @ Dallas 

St. Louis @ Denver @ Los Angeles 

Kansas City, Kans. @ Minneapolis 

New York City, 347 Madison Ave. 

Winter Haven, Fla. @ San Francisco 
Phoenix 
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Many Eggs From Bag? 


Improvements in Nutrition Reviewed 


9 To say that the principal job of the sup- 
ly flock owner is conversion of feed into 
atching eggs is to be guilty of an over- 
implification. However, such a statement 
s not far from the truth in view of the 
elation of feed cost to total cost of pro- 
lucing hatching eggs. Once the eggs are 
vroduced, no additional feed is required to 
ret chicks from them. Nevertheless, the 
eed cost of producing the eggs represents 
a sufficiently large part of the chick cost 
o justify the question, “How many good 
chicks can we get from one bag of feed?” 

Every poultryman is aware of the un- 
fortunate fact that a hen keeps on eating 
when she stops laying. Also, she eats just 
as much when she’s laying infertile eggs as 
she does when she’s laying fertile ones. It 
is clear, then, that to get the most chicks 
from a bag of feed, we must have the high- 
est possible rate of egg production and the 
highest possible fertility and hatchability. 
This means that we must have good stock, 
good management, and good feed. The 
stock must be capable of maintaining high 
rates of egg production and hatchability. 

The management must make it possible 
for the birds to perform at their best. The 
feed must support high rates of egg pro- 
duction and hatchability. Furthermore, it 
must be an efficient feed if the maximum 
number of chicks is to be obtained per 100 
pounds. Two feeds that support equally 
high rates of egg production and hatch- 
ability may differ with respect to the num- 
ber of eggs or chicks obtainable from a 
given weight of feed. 

In 1951, our average annual production 
of 175 eggs per layer on hand was equiv- 
alent to 48 eggs per 100 hens per day or 
192 eggs per 100 pounds of feed. At 68 per 
cent hatchability, these eggs would yield 
130 chicks. The importance of the rate of 
egg production is emphasized by compari- 
son of figures for 1951 and 1925. In 1925, 
production was only 31 eggs per 100 birds 
ver day or 138 eggs per 100 pounds of feed. 
The hatchability of all eggs was probably 
‘ess than ‘68 per cent in 1925, but if the 
58 per cent figure is used, we get 94 chicks 
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By DR. H. R. BIRD 


University of Wisconsin 


from 100 pounds of feed instead of 130 as 
in: 195%, 

Loyalty tempts me to claim that the im- 
proved egg production between 1925 and 
1951 was the result of improved feeding, 
but honesty forbids. Advances in nutrition 
probably played an important part in the 
relatively small increase in egg production 
between 1925 and 1935, and increased ap- 
plication of the knowledge of nutrition has 
contributed to the steady increase since 
193%. 

It seems clear, however, that the most 
important influence has been the dissemina- 
tion of improved stock made possible by 
increased specialization in the poultry breed- 
ing and hatching industry and by the opera- 
tion of the national poultry improvement 
plan. 

We have seen that one way to get more 
eggs and, therefore, more chicks per bag 
of feed is to get more eggs per bird. This 
has been accomplished and better feed has 
played a part, even though a secondary one. 
It is also possible to improve the feed by 
increasing its efficiency so that 100 pounds 
of it will produce more eggs without chang- 
ing the production rate of the hens. 

The possibilities in this direction can be 
illustrated by some results reported from 
the Connecticut experiment station. The 
performance of layers fed the New England 
college conference all-mash ration was com- 
pared with that of birds fed a high effi- 
ciency mash. The conference formula was 


Feed Conversion 


. . . by laying hens is the subject of 
this article, based on a talk Dr. Bird 
delivered at the recent American Poul- 


try & Hatchery Federation meeting. 


a rather typical diet for layers. It contained 
36 per cent corn, 20 oats, and 25 of mid- 
dlings. The high efficiency diet was 61 
per cent corn, no oats, and 124 per cent 
middlings. By calculation, the high efficien- 
cy diet contained 14 per cent more produc- 
tive energy per unit of weight than did the 
conference diet. 

What does that mean in terms of produc- 
tion? Well, the hens on the high efficiency 
diet laid 15 per cent more eggs per unit 
of feed consumed than did the hens on the 
Conference formula. These figures indicate 
that productive energy does have something 
to do with the efficiency of a feed for egg 
production. 

By increasing the productiveness of the 
feed by 14 per cent (at our present rate of 
egg production and per cent hatchability) 
we would be getting 219 eggs or 149 
chicks per 100 pounds of feed rather than 
192 eggs or 130 chicks as at present. The 
effect of such an increase in efficiency upon 
number of chicks per 100 pounds of feed 
would be greater than the effect of in- 
creasing hatchability from 68 to 75 per cent 
and would be equivalent to increasing the 
number of eggs per 100 hens per day 
from 48 to 57. Obviously, if the high effi- 
ciency feed were 14 per cent more expen- 
sive than the other feed, it would have no 
advantage except perhaps to decrease the 
number of sacroiliac strains among poultry- 
men. However, at present prices, its cost is 
not 14 per cent but only five per cent great- 
er that that of the other mash. 

The productive energy content of a feed 
can be increased by adding fat as well as 
by increasing the level of corn. In experi- 
ments at Beltsville, laying hens performed 
very well during a period of almost two 
years on feeds containing eight per cent 
added animal fat. The use of seven per cent 
fat in place of the same quantity of mid- 
dlings in the New England college confer- 
ence formula mentioned above would in- 
crease the productive energy by 14 per 
cent, the same effect as was achieved in 
the Connecticut experiments by substituting 


(Continued on page 104) 
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INVESTMEN* 


OR SMALL WY 


FEED MILLER §& 


“JUNIOR” 
PELLET 


For capacities up to 60 bags. 


Requires only 23 square feet of 
floor space and 25 horsepower. 


The S-W “Junior” Pellet Mill was de- 
signed to give the small miller a high 
quality pellet mill at moderate in- 
vestment. 

This compact machine requires 
only 23 square feet of floor space and 
delivers from 50 to 60 bags of pre- 


mium-quality pellets with a 25 horse- 
install While a moderate investment will put a S-W “Junior” 
ai S-W “Junior” in your plant, this pellet mill fully meets all of Sprout- 
ft Pellet Mills Waldron’s exacting quality standards. Its design includes 
as stand-by oversize stress parts throughout, and the various time-saving 
equipment and adjustments usually found only on higher priced pellet mills. 
+ q “J That’s why large and small feed manufacturers from coast 
for specia to coast have installed S-W “Junior” Pellet Mills. 
a formula runs. Let your Sprout-Waldron Man give you full informa- 
| tion, or if more convenient, write to Sprout-Waldron & Co., 
7 Inc., 22 Logan Street, Muncy, Pennsylvania. 
S ROUT -WALBR GA 
(he Beal tx Egudgoment Since (866 
Wh MUNCYe PENNS YLVANUEA 
| ; PELLET MILLS * HAMMER, ROLLER, ATTRITION AND BURR STONE MILLS * MIXERS » SCREW, BELT AND PNEUMATIC CONVEYORS ry 
291 BUCKET ELEVATORS CUTTERS, CRUSHERS AND FEEDERS REELS, SEPARATORS AND ASPIRATORS macy 
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Goes Galveston 


Gulf City Host to Meeting Sept. 20-22 


E. G. CHERBONNIER 


@ Secretaries of state, regional, and 
and national feed and grain groups 
will officially launch the 1953 conven- 
tion of the Grain & Feed Dealers Na- 
tional association when they hold their 
Circle meeting at Hotel Galvez, Gal- 
veston, Tex., Sept. 19. The convention 
proper will get underway on Sept. 21, 
according to President Ronald C. 
Booth. 


“We look for an excellent attend- 
ance at our organization’s 57th annual 
meeting,” Mr. Booth commented. 
“The combination of an attractive pro- 
gram with the recreational opportuni- 
ties of the Gulf coast shapes up as a 
really powerful magnet.” 


Following the secretaries’ meeting, 
at which Circle President Pete Stall- 
cop will preside, executive and legis- 
lative committees of the National will 
hold meetings on Sept. 20. Registra- 
tion will begin officially on the after- 
noon of Sept. 20, with additional com- 
mittee meeting sessions scheduled the 
same day. 

President Booth is set to deliver his 
convention keynote address at 10 a.m. 
on Monday, Sept. 21. His talk will 
follow the screening of a film entitled 
“Marketplace, U. S. A.” Ken S. Hart 
will speak on the morning of Sept. 21 
‘n his capacity as chairman of the Na- 
‘ional’s uniform grades committee. He 
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is associated with Hart Grain Co., 
Kansas City. 

An association business session and 
committee reports will wind up the 
morning program the first day. Of- 
ficers of the association for 1952-53 
will be elected prior to the noontime 
adjournment. 

Speaker at the National Grain Trade 
Council’s luncheon on Sept. 21 will 
be Gov. Allan Shivers of Texas. Joint 
meetings of the National’s country 
elevator and grain sanitation commit- 
tees will follow. 

Another highlight on the afternoon 
of Sept. 21 will be the annual conven- 
tion golf tournament. Top golfer in 
the event will win the Charles S. Clark 
memorial trophy. 

Additional committee meetings will 
be held the balance of the afternoon. 
At 6 p.m., the Texas Grain & Feed 
Dealers association will host a recep- 
tion for National members and guests. 
The National’s newly-chosen president 
will preside at the annual dinner ses- 
sion, set for 7 p.m. 

Leading off on Tuesday morning, 
Sept. 22 will be a brief business ses- 
sion. Then members of the National 
will turn their attention to specific 
feed subjects. Initial speaker will be 


TRUE D. MORSE 


RONALD C. BOOTH 


William A. Burrell, James H. Burrell 
& Sons, St. Louis, whose subject will 
be “Standards for Establishing and 
Operating a Retail Feed Business.” 


Undersecretary of Agriculture True 
D. Morse will follow Mr. Burrell on 
the program, reporting on current de- 
velopments in Washington of vital 
concern to agriculture and to the grain 
and feed industry. 


Following lunch, E. G. Cherbonnier 
of the National staff will preside at a 
meeting of the association’s retail feed 
committee. Other meetings will include 
those of the transportation and execu- 
tive committees. Winding up the con- 
vention will be a 3 o’clock meeting of 
the association’s newly-elected board 
of directors. 


Two Lamb Crops Per 
Ewe Not Practical 


Efforts to obtain two lamb crops a year 
from a ewe generally are not practical, ac- 
cording to U. S. Garrigus, University of 
Illinois sheep authority. He recommended 
instead that sheep raisers concentrate on 
utilizing up-to-date knowledge on produc- 
tion. 

Mr. Garrigus stressed the belief that 
sheepmen would achieve better results if 
they concentrated on the production of more 
wool and more pounds of lamb without 
attempting to achieve two lamb crops annu- 
ally from each ewe. 
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NEW FEED DISCOVERY STAMINO-44 


ENDS COSTLY DUST PROBLEM 


MAKES FEED EVEN BETTER! 


4 


Startling Development by STALEY’S 


Sets New Frontiers in Nutrition... 


Through Staley’s never-ending research, STAMINO-44 
becomes another ingredient “first” that means more 
profit and a better than ever product for feed manufac- 
turers. Now, for the first time you can buy a new soy- 
bean oil meal ingredient that successfully combines the 
high protein quality of 44% soybean oil meal with the 
high fat content of 41% soybean oil meal. 

So, wait no more. Find out about all the extra money- 
saving, money-making advantages of STAMINO-44. 
Write, wire or phone today. 

*T. M. for a feed product of A. E. Staley Mfg. Co. 


Makes STAMINO-44 


Never Before a Protein Source Like This! 
STAMINO-44 PAYS OFF For FEED 
MANUFACTURERS FOUR BIG WAYS 


DUST PROBLEMS VANISH 
STAMINO-44 is dust-free . .. makes your feeds dust-free, 
too. Costly shrinkage is eliminated. You save up to 500 
pounds of protein concentrate in a car load. 


EXTRA FAT KEEPS FEED FRESH 

STAMINO-44 is guaranteed to contain 4.5% high grade 
fat. This extra fat is stabilized to prevent rancidity ... 
keep feed fresh far longer . . . increase vitamin life. 


GOOD FORMULAS PACK NEW PUNCH 
The extra fat increases feed efficiency... has 2.25 times 
more energy than carbohydrates . .. makes feed appear 
“bright” and “alive”... gives you the same fine results 
for hog, beef, dairy, and poultry feeds. 


FEED PELLETS FASTER 

You produce more pellets per hour . . . efficiency of pellet 
units is improved . . . manufacturing costs are reduced... 
you pocket the savings. - 


ALL THIS~PLUS HYDROLYZED CORN 
PROTEIN—AN EXTRA FORTIFIER 
THAT ONLY STALEY’S CAN MAKE! 


Even these advantages were not enough for Staley’s scien- 
tists. They have also included Hydrolyzed Corn Protein in 
STAMINO-44. Created by an exclusive Staley’s process, it 
improves flavor, palatability and aroma of feeds . . . provides 
an effective level of essential amino acids. 

It will pay you to investigate STAMINO-44 right now for 
improving the quality of your feed formulas and for improv- 
ing manufacturing operations. 


Write, Wire or Phone Today 


For FREE SAMPLE ; 
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Many Facets the Drought 


A Highlight Summary of New Actions 


Lot Operators 
Zannot Get Relief 


Operators of commercial feed lots are 
sot eligible for aid under the Department of 
\griculture’s drought area emergency feed 
>rogram, USDA has emphasized. Reduced 
srices are intended only for “bona fide 
‘armers and stockmen,” the agency stressed. 

Basic eligibility requirement is that a 
‘armer must have on hand less than a 
0-day supply of feed to supplement rough- 
ge in the maintenance of his foundation 
serd if they are to be marketed no later 
han Sept. 30. He also must actually need 
he lower-priced feeds; that is, without this 
id, he could not continue in business. 


Cattle Prices Show 
A Slight Recovery 


What he termed “substantial recovery” 
in cattle prices since USDA initiated emer- 
gency aid to drought areas has been re- 
ported by Secretary of Agriculture Benson. 
Prices have increased as much as $3 per 
100 pounds, he noted, with the greatest 
boosts in lower quality cows, stockers, and 
feeders. 

Despite the minor recovery, beef prices 
still are 40 per cent below what they were a 
year ago, USDA stressed. Yet the situation 
shows promise, the agency pointed out. 


How Livestock Loans 
Will Be Administered 


How emergency loans on livestock will 
be made in the drought area has been ex- 
plained by Secretary of Agriculture Benson. 
The federal loans were authorized in special 
legislation passed recently by congress and 
approved by the President. 

Credit for feed purchases and to pay 
operating expenses will be made available 
to feeders of cattle, sheep, and goats who 
have ‘ta reasonable chance of working out 
of their difficulties” but who cannot obtain 
private loans, according to Mr. Benson. 

Loans can be made for periods up to 
three years and carry a five per cent interest 
rate. Provision is made for renewal if “re- 
newal is found to be in the best interest of 
the farmer and the government.” The loans, 
however, cannot be used to refinance pre- 
viously-incurred debts. 

While local committees will arrange most 
‘oans, any farmer whose total indebtedness 
-xceeds $50,000 would have to have ap- 
vroval of USDA in Washington before he 
could receive a loan. 
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DROUGHT AID 

Oklahoma farmers have been aided by 
their sorghum crops in fighting the drought, 
according to Oklahoma A & M College. 
Frank F. Davies, a sorghum specialist, point- 
ed out that Darset, a new sorghum, is pro- 
ducing well throughout the state, despite 
the lack of rain. 


Dairymen Eligible 
For USDA Assistance 


Dairymen in the designated drought dis- 
aster area are as eligible as beef cattle raisers 
for government-owned feeds at reduced 


SECRETARY BENSON 


prices, according to Secretary of Agricul- 
ture Benson. 

“It was always the intent of the instruc- 
tions by the Department of Agriculture re- 
garding delivery of feed that dairymen 
should be included on the same basis as 
beef cattlemen,” Mr. Benson stressed. Eli- 
gible dairymen are those in the 367 south- 
western counties proclaimed as disaster 
areas. 


Anderson, Others to 
Aid Drought Work 


Four members of congress and seven 
Department of Agriculture representatives 
have been named to a special drought emer- 
gency administration advisory committee by 
Secretary of Agriculture Benson. The com- 
mittee will consider questions on the desig- 


FORMER SECRETARY ANDERSON 


nation of disaster areas and will recommend 
administrative procedures to be followed in 
those areas, the secretary explained. 

Chairman of the group is Robert L. Far- 
rington of USDA’s agricultural credit serv- 
ices. Congressional representatives are Sen. 
Clinton P. Anderson of New Mexico, Sen. 
Andrew Schoeppel of Kansas, and house 
members Page Belcher of Oklahoma and 
W. R. Poage of Texas. 


Benson, Hobby Name 
Sanitation Group 


A joint federal grain sanitation advisory 
committee has been set up by the Depart- 
ment of Agriculture and the department 
of health, education, and welfare, according 
to Secretaries Benson and Oveta Culp 
Hobby. 

The committee is to study and recom- 
mend a program to improve wheat cleanli- 
ness and to reduce wheat losses from rodent, 
bird, and insect attacks. Dr. C. G. King of 
New York City has been appointed chair- 
man. 

Industry representatives in the group in- 
clude John R. Murray, National Grain 
Trade Council, and Joseph B. Gregg, Grain 
& Feed Dealers National association. 


BRYANT DISTRIBUTOR 
Appointment of M. J. Benson Co., Min- 
neapolis, as its distributor in Minnesota has 
been announced by Bryant Engineering Co., 
Port Huron, Mich. The firm manufactures 
hammer mills, corn shellers, corn cutters, 

and other feed milling equipment. 
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Feed Output Down 


Declines Four Per Cent From 1952 


@ Manufactured feed production during 
the first half of 1953 was four per cent be- 
low the record high mark established in the 
corresponding period last year, the Ameri- 
can Feed Manufacturers association has re- 
ported. 

According to AFMA President W. E. 
Glennon, “a smaller turkey crop, fewer 
spring pigs, and drought conditions in a 
wide area of the Southwest were factors 
contributing, to the decline in manufactured 
feed use.” 

Produetion for the first six months of this 
year totaled’ 17 million tons, a decline of 
700,000 tons from the January-June period 
of 1952. Total output for all of 1952 was 
34.4 million tons of feed. 

The formula feed industry currently sup- 
plies 27 per cent of total feed requirements, 
exclusive of pasture and roughage, of 
America’s poultry and livestock industries, 
Mr. Glennon reported. 

The AFMA executive noted that formula 
feed tonnage increased in early 1953 in 
New England, the upper Corn Belt, and 


W. E. GLENNON 


Name McClellan to 
New Barley Post 


Lewis E. McClellan has been named to 
direct the terminal barley merchandising 
program of Cargill, Inc., Minneapolis, Vice 
President L. L. Crosby has announced. Mr. 
McClellan also will continue to serve as 


LEWIS E. MC CLELLAN 


manager of the company’s Milwaukee office. 

A veteran of 16 years’ with Cargill, Mr. 
McClellan served earlier with Mohr-Hol- 
stein Co., Milwaukee. John Longeway and 
Cameron Newell will fill barley posts at 
Minneapolis. 


MIXER DATA 


A new four-page bulletin describing its 
line of horizontal mixers has been published 
by Young Machinery Co., Muncy, Pa., Sales 
Manager W. J. Geist has announced. Capa- 
cities range from 314 cubic feet to 500 
cubic feet. For a copy of the new bulletin, 
circle Reader Service No. 26. 


McBride Promoted 
By Dawe’s Labs 


First appointee to fill the post of director 
of public relations, newly created by Dawe’s 
Laboratories, Inc., Chicago, is Frank Mce- 
Bride, President Charles C. Dawe has an- 
nounced. Mr. McBride joined Dawe’s in 
1950 as advertising manager. 

In his new capacity, Mr. McBride will 
direct the company’s advertising, sales pro- 
motion, and intensified public relations pro- 
grams. Prior to joining the Chicago firm 
three years ago, he served for 15 years in 
agricultural advertising and public relations 
positions. 


Allied’s UhImann Is 
Promoted in South 


New manager for the Colonel sales dis- 
trict of Allied Méills, Inc., Chicago, is 
George M. Uhlmann, Vice President E. D. 
Griffin has announced. Mr. Uhlmann suc- 
ceeds A. T. Pennington, who retired July 1 
after 23 years as sales manager of the 
district. 

The new appointee is a native of, Ten- 
nessee and has been associated with Allied 


the Southeast. Tonnage declined in othe: 
sections, however, with the drought-plagued 
Southwest and South reporting sharp drops 
in production. 


Nationwide, Mr. Glennon said, produc- 
tion of dairy feeds and concentrates was 
boosted three per cent. Output of poultry 
feeds continued about the same as in 1952, 
except for dips of 19 per cent in turkey 
rations and four per cent in commercial 
broiler feeds. 


A smaller spring pig crop accounted for 
the 11 per cent drop in swine feed produc- 
tion, Mr. Glennon stated. Beef and sheep 
tonnage fell 22 per cent, both because of 
the drought and “unfavorable beef-feed 
ratios.” 


Breaking down the total tonnage for the 
first half of 1953, AFMA noted that 62 per 
cent of the manufactured rations were for 
poultry; 21 per cent for dairy animals; eight 
per cent for swine; five per cent for beef 
and sheep; and four per cent in the miscel- 
laneous category. 


for two years, during which time he served 
as aide to the retiring Mr. Pennington. Mr. 
Uhlmann was a combat air force officer 
during World War II. 


Jacobson Distributor 
In Michigan Named 


Newly-appointed Michigan distributor for 
Jacobson Machine Works, Minneapolis, is 
McLaughlin, Ward & Co., Jackson, Mich., 
Jacobson officials have announced. Sales 
and service centers are being established in 
key areas across the nation, they noted. 

A spare parts depot will be housed in 
McLaughlin, Ward’s warehouse at Jackson, 
according to Forrest Larson, district sales 
manager for Jacobson. 

@ WOODBURN FEED & SUPPLY CO., 


Woodburn, Ore., is constructing a new 
20,000-bushel elevator. 


@ BEATIE & GUYNES, Oregon City, 


Ore., has remodeled its feed and farm sup- 
ply store. 
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TESTER 


A wider Moisture Range— 
Tests from 14%2% moisture 
in peanuts, up to 50% 
moisture in corn. 


New Charts check with gov- 
ernment inspection points, 
assure the accuracy of your 
report. 


“‘Memory-refresher"’ instruc- 
tion panel on the top en- 
ables even inexperienced 
workers to test grain quick- 
ly. 


New Test Pads are avail- 
able to check your instru- 
ment for electrical accuracy- 


Simplified funnel guides let 
you easily slip the funnel 
in position. 


New Built-in thermomefer 
simplifies temperature 
readings, saves you fime. 


Stainless steel top lasts 
longer, stays clean. Larger, easy-to-read charts 
‘ help you get an accurate 


moisture analysis faster. 


New Dial-type selector 
switch speeds your meter 


An improved dust-proof 
reading. 


cabinet keeps your 400G 
operating accurately longer. 


New stronger frame with- 


stands rough handling. New glass meter cover is 


double strength, protects 
your meter from accident. 


The NEW 400G’s faster operation saves you time. 
The increased accuracy saves you money. The sturdier, 
trouble-free design saves maintenance. 


New gray crackle finish re- 
sists chipping, scarring. 


WRITE TODAY for a complete descrip- 
tion, send serial number of your old 
Steinlite for estimated trade-in value. No 
obligation, of course. 


751 CONVERSE BUILDING CHICAGO 6, ILLINOIS fF 
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Strong-Scott Hammer Mill 


Well designed, engineered and 
built, this machine is un- 
equalled for custom grinding. 
Greater capacity, a more uni- 
form product and sturdy con- 
struction mean lower grinding 
costs per ton and increased 
profits. 


with STRONG-SCOTT Mills 


Costly repairs are kept at a minimum when you install these 
Strong-Scott units. Built with the best materials by skilled 
mechanics under the supervision of competent engineers, these 
mills possess novel features which insure better grinding per- 


formance! 


Strong-Scott Attrition Mill 


This unit costs less to install, 
operate and maintain. Its bet- 
ter grinding performance 
means a cooler product, no 
dust explosion or fire hazard 
and low insurance rates. 
Standard and pneumatic 
types. Available in 24”, 26” 
and 30” sizes. 


Strong-Scott 
Products 


Batch Feed Mixers 
Molasses Feed Mixers 


Feeder and Magnetic 
Separators 


Attrition Mills 
Hammer Mills 
Head Drives 
Conveyor Drives 


Pneumatic Truck 
Dumps 


Man Lifts 
Pellet Coolers 
Crumble Rolls 


Pneumatic Feed 
Systems 


Bin Feeders 
Bag Flattener 
Purifiers 
Speed Reducers 
Heads and Boots 
Spouting 


and other machinery 
and supplies for 
Grain Elevators 
Feed Plants 
Cereal Mills 


E e Strong-Scott Co. SIMCE IBS, 

Please send me Free Information on: 18, 

0 Strong-Scott Hammer Mills **Everything for Every Grain Elevator, 

i 0 Strong-Scott Attrition Mills : Feed Plant and Cereal Mill’’ 

D.A. (Dave) Hamilton, 279 Ceape St., Oshkosh, Wis., 
P!:one Blackhawk 8316 

City............ State......  Fiugh A. French 920 No. Snodgrass St., Taylorville, Ill., 
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THIRST FOR The University of Wisconsin, in cooperation with the Central 


KNOWLEDGE Retail Feed association, will hold the fourth annual Nutrition 


School for Feed Men on the campus of the university this 


month. Several hundred feed men will attend the session. 


The Wisconsin school is only one of many similar schools held at colleges of 


agriculture and experiment stations throughout the nation. 


In addition, the firms in the feed industry conduct thousands of nutrition schools 


every year. Many of the top animal and poultry scientists are now associated with 


firms in the feed industry. 


The feed industry has an unquenchable thirst for more knowledge of feeds and 


feeding. Its sincere desire is to produce better feeds for all livestock and poultry -— 


‘better for its customers — better to assure healthy growth and increased production 


at economical cost. 


Two colleges, Michigan State and Kansas State, have courses for feed men as 
part of their regular curricula. The four-year course at Kansas State leads to a 
degree. That at Michigan State is comparatively a short course. Purdue university 
conducts a school on grain elevator management which includes considerable teaching 


about feeds and feeding. 


This thirst for nutritional knowledge, and put to practical use, has greatly con- 


tributed to the income of farmers and feeders throughout the nation. 


It has also provided better health for all humanity. The farm animal and poultry 
feeds, including health products, were experimental. The medical profession carried 


on. We have all benefited from the research of the feed industry. 


We are in a good and essential business. 
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Chemical Additives Feed 


Their Use in Poultry Rations Explained 


@ One of the most spectacular jobs current- 
ly being done “down on the farm” is the 
stepping up or intensification of agricultural 
output by the use of chemicals. Chemicals 
increase the fertility of the land, protect 
crops from insects, pests and weeds, pre- 
serve wood, and condition soil. By these 
means alone, it is estimated they add over 
a billion dollars a year to national farm in- 
come. 


More recently, chemicals have also been 
revolutionizing the nutrition of farm animals 
and poultry and contributing much toward 
disease prevention. A trace of mineral or 
antioxidant, a pinch of vitamin or antibio- 
tic, a small amount of amino acid or medi- 
cinal chemical per ton of poultry feed helps 
make birds grow faster on less feed and 
thus permits a faster turnover in meat pro- 
duction. Chemicals also fight certain vices, 
abnormalities, and diseases of poultry and 
improve the stability of manufactured feeds. 
In these ways, chemicals get greater pro- 
duction from poultry and more profit for 
the poultry enterprise. 


For this discussion, chemical additives 
are considered to be any substance of high 
purity or high potency used in feeds. In 
recent years they have been added to feed 
one by one until now they make an impos- 
ing list holding many key spots in feed for- 
mulation. As soon as they were proven 
nutritionally, an alert chemical industry has 
been quick to provide the feed manufacturer 
with newly discovered nutrients in pure 
form or as convenient premixes. A roll call 
of some chemical additives working to im- 
prove the nutrition of poultry would in- 
clude the following: 

Minerals. Some mineral supplements are 
highly refined products coming direct from 
the chemical industries and others, very 
pure natural products. Poultry need certain 
elements as inorganic chemicals and others 
as integral parts of organic molecules. So- 
dium and chlorine as salt, calcium as cal- 
cite limestone, phosphorus dicalcium 
phosphate, manganese, iodine, iron, and 
copper as their chemical salts are common 
inorganic elements added to feeds. Cobalt 
is added in organic form as vitamin Buy. 

Mineral additions to feeds shouldn't be 
left to chance. Adequate amounts of both 
common as well as trace minerals are re- 
quired. Too much calcium is just as bad as 
too little; a little salt helps digestion, too 
much is harmful. 

The trace mineral manganese played an 
important role in the rapid development of 
the broiler industry. Until it was found that 
this element prevented perosis, a leg abnor- 
mality, many broiler men sustained heavy 
losses. Now it is standard practice to add 
manganese, as a byproduct of the chemical 
industry, to all poultry feeds. 

There are areas in the U. S. in which 
there are deficiencies of such trace minerals 


By DR. PHILIP J. SCHAIBLE 
Michigan State College 


as iodine, iron, and copper. Although these 
elements are needed in the nutrition of 
chickens and are sometimes added to poul- 
try feeds, there is no clear-cut evidence that 
they are required in excess of that found in 
the more common ingredients of a poultry 


feed. 


Minerals for feeds must be highly avail- 
able because poultry utilize them at a high 
rate. A leghorn hen, for example, contains 
only 244 ounces of minerals, yet produces 
over 214 pounds of minerals in her eggs 
annually. Elements may be present in feeds, 
yet poultry may be incapable of assimilating 
them. Only part of the phosphorus of wheat 
bran is utilized by poultry and this is true 
of phosphorus in some common mineral 
supplements, too. But in dicalcium phos- 
phate, which the chemical industry has re- 
cently made available for feed use, prac- 
tically 100 per cent is available. 


Certain chemical elements can be harm- 
ful, i.e., magnesium, sulfur, fluorine. Ele- 
mental sulfur has no proven nutritional 
value for poultry. When large amounts are 
fed to chicks to prevent coccidiosis, rickets 
may result unless high levels of vitamin 
D are provided. Feed manufacturers se- 
lect their supplements to avoid dangerous 
amounts of these toxic chemicals and this 
promotes greater use of more refined prod- 
ucts of the chemical industry. 

Potassium as the chloride is sometimes 
added to the feed to treat birds suffering 
from “blue comb” or “pullet disease.”” This 
does not necessarily indicate that there is 
a deficiency of potassium in the diet of the 
birds. Potassium is widely distributed in 
feedstuffs of plant origin, so an excess 
rather than a deficiency would be expected. 
The disease may soon be due to an abnor- 
mal metabolism of this element. Or the 
value of potassium may depend on a thera- 
peutic rather than a nutritional effect. 


Arsenic has long been used in human 
and veterinary medicine for control of para- 
sitic infection and to improve the appear- 
ance and well-being of animals. Experi- 
ments in recent years have shown that cer- 
tain arsenicals, such as the phenylarsonic 
acid derivatives, also stimulate early growth 
of chickens and turkeys on less feed; reduce 
mortality; and improve feathering and skin 
pigmentation. Low levels of arsanilic acid 
or 3-Nitro powder (only a fraction of a 
pound per ton of feed) are used quite con- 
siderably now in commercial broiler feeds. 
It is believed that these compounds alter 


The East Lansing poultry authority de- 
livered this talk July 23 before the Ameri- 
can Farm Research association, which met 
at Ames, Iowa. 


DR. PHILIP J. SCHAIBLE 


bacterial metabolism in the intestinal tract. 
They are compatable with vitamins, anti- 
biotics, and coccidiostatic drugs. At the low 
feeding levels recommended, birds are not 
harmed and preliminary work shows that 
egg production and hatchability are not 
affected. 

The increased arsenic content of poultry 
meat from continued feeding of the arseni- 
cals is actually no more than that of some 
natural human food products. Removal of 
the chemical from feed five days prior to 
slaughter, as required by food and drug 
administration regulations, lowers the arsenic 
content of the meat to about that of birds 
fed no arsenicals. Thus the arsenicals used 
as recommended appear not to be a hazard 
to consumers. But the phenylarsonic acids 
themselves are toxic and must be handled 
with care and proper control in feed manu- 
facture. 


Feed manufacturers attempt to provide 
all the essential minerals in adequate 
amounts, in an available form, for all 
areas of the country. Some minerals cost 
less than the ingredients they replace. Oth- 
ers that are more expensive are reqiured 
in such small amounts that the cost of these 
important chemical additives is only pennies 
per ton of feed. 


One of the purest and least expensive 
chemicals used in feeding, water, should 
not be overlooked because its availability 
and use affect feed consumption so much. 
Experience has shown that broilers con- 
sume twice as much water as feed. And cer- 
tain modern feeding trends, i.e., higher 
protein feeds and feeds in the form of pel- 
lets or crumbles, increase the need for 


(Continued on page 98) 
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FEED"TAGS 


Only the food industry, with its 
greater opportunity, surpasses the 
feed industry in moving its prod- 


ucts to point of need and in main- 
taining adequate supplies in zones 
of use. In feed industry logistics, 
Savage Tags play a vital part. 
They sew on fast and easy. Their 
strength holds them on. They 
speed handling because they tell 
at a glance what is in any bag — 
and they do it in glaring sunlight 
or almost no light. Use the coupon 
and we'll show you why and how. 


TALK” 


251 MAIN STREET 


BUFFALO. 3, NEW YORK 
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‘SAVAGE LITHO CO., INC 
Phone: Cleveland 0913 @ Homer. J) Savage, President 


Fcop LIVER OIL-VITAMIN CONCENTRATES - TRACE MINERALS 


---in concentrations to fit your feed manufacturing program 


FLAV-A-DEE,. 


“Basic Producers” of nutritional concentrate containi 


products from the SEA 


SERVES YOU 3 WAYS 


tional chick 


units vitamin D 60 
riboflavin, 4000 milli 60 milligrams 
3 SUPPLIES you with reliable nutritional products! milligrams betaine, & 700 milligram 
As “basic producers” — not just “blenders or mixers” — of marine iacin. 


products, we control the entire production and quality of our raw 
materials. Our modern processing plants produce thousands of tons 
of meals and oils — rich in natural vitamins and valuable marine 
proteins and unidentified factors. These serve as the base of most 
of our nutritional products. 


Various concentrations of Whitmoyer cod liver oils, vitamin supple- 
ments, and trace minerals are available —to fit your particular needs. 


2 HELPS you produce better balanced feeds! 


Our Nutritional Department is always ready to cooperate with you 
on any phase of nutrition... review your present formulas... or 
work up completely new feed formulas for you. 


Our nutritionists will see that your feeds are nutritionally sound 
and economically produced — making full use of available local 


ingredients. Whitmoyer products will be used only supplement WH IT.V] Ma 
your other ingredients to make a properly balanced feed. antibiotic Mplete vit, 
combinations Available in several 


requirements Yhe exact nutritionns 


3 SIMPLIFIES your work! 


Keeping abreast of changing nutritional developments is a full- 
time job. Formulas have to be figured and refigured. Inventories of 
many special ingredients are required. Accurate weighing and pre- 
mixing presents many problems. 

Whitmoyer service and concentrates will help eliminate many of 
these “headaches” for you. Whitmoyer products are nutritionally 
complete in keeping with the latest scientific knowledge — and you 
use them at familiar, easy-to-add levels. 

Write for more detailed information on the job we can do for you. 
There’s no charge or obligation. 


Phosph, 
Supplement. on mineral 


MANUFACTURING CHEMISTS 


DISTRIBUTORS 
NEW ENGLAND TEXAS CANADA 
Grandone, Inc. Hannsz Supply Co. Whitmoyer Laboratories, Ltd. 
Needham, Mass. Lubbock, Texas Yarmouth, Nova Scotia 


WAREHOUSE STOCKS ALSO LOCATED AT CONVENIENT POINTS 
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oe concentrate produced from a blend of cod ee 
liver meal, dried brewers’ yeast, natural 
betaine hydrochloride, choline chloride, vi- 
tamin By: and antibiotic feed supplement. 
Guaranteed vitamin analysis per pound: 
milligrams riboflavin, 3500 milligrams cho- 
line, 3500 milligrams betaine, and 700 mihi- 
TRA-MIN 
mineral concentrate containing “protein 
Prod: guaranteed amounts each. Tra-Min is aise 
lucts of Scientific Merit available without cobalt ‘Tra-Min ispatented 
See in the United States Canada. ers 
| ER Whitney, 
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Machinery Men Chart Course 


Discuss Economics, Output Problems 


® Members of the Grain Processing 
Machinery Manufacturers association 
combined business with pleasure at 
‘heir summer meeting held at Bedford 
springs Hotel, Bedford Springs, Pa., 
‘uly 19-22. In fact, business seemed to 
1old the upper hand, since many found 
‘nough meat in the sessions to warrant 
‘ull-time attendance. 

Highlight of the affair was an add- 
‘ess by Association President George 
Thomas, Prater Pulverizer Co., Chica- 
ro. His remarks are reproduced in full 
reginning on page 70 of this issue. 
Another talk of wide interest to ma- 
chinery producers was that given by 
Past President Harold M. Soars, 
Sprout, Waldron & Co., Muncy, Pa. 

Mr. Soars said that economists pre- 
dict on the basis of ifs, ands, and buts, 
yet he indicated he does not agree with 
many of their qualified opinions. Mr. 
Soars maintained that peace would not 
have a serious detrimental effect on 
business because there are many good 
factors available. 

He pointed out that business has a 
hot potato in its lap because a business 
administration is running the federal 
government and if it fails, business 
won't have another chance. 

According to Mr. Soars, industry 
has the best of equipment and physical 
resources, but the soft spot may be 
manpower. He declared that the U. S. 
may not have enough seasoned busi- 
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By ELDON H. ROESLER 
Of The Feed Bag Staff 


ness veterans around to overcome the 
mistakes made before business was 
given the ball in government. 

E. G. Cherbonnier, feed advisor to 
the Grain & Feed Dealers National 
association, painted a rosy picture for 
the feed industry, citing the large 
growth in population which is con- 
tinuing. He pointed out that these 
population increases will mean greater 
demand for food and also feed. 

W. C. Hiestand, S. S. Hiestand & 
Co., Salunga, Pa., who is president of 
the Pennsylvania Millers’ & Feed Deal- 
ers’ association, offered some views of 
the medium-size feed manufacturer. 
He emphasized that feed men realize 
they are not only selling a bag of feed 
but, more important, they are selling 
a service. Mr. Hiestand suggested that 
machinery manufacturers have a serv- 
ice department designed to help feed 


THESE five men were speak- 
ers at the mid-year meeting 
of the machinery group. They 
are R. R. Strong, Strong-Scott 
Mfg. Co., Minneapolis; E. G. 
Cherbonnier, Grain & Feed 
Dealers National association; 
1. S. Willis, Superior Grain 
Separator Co., Minneapolis; 
W. C. Hiestand of Pennsyl- 
vania; and George Thomas, 
Prater Pulverizer Co., Chi- 


cago. 


men do a better job with their equip- 
ment. 

“In many instances, the average 
small feed mill today was originally 
a grist mill.” Mr. Hiestand said. “Over 
the years, one or more additions were 
added, interior changes were made, 
new equipment installed, until today it 
is a virtual labyrinth. 

“Time and again, I’ve seen instances 
where a super-salesman sold a piece 
of equipment for which there was 
little or no use, or the capacity of 
which was larger—or smaller—than 
the production of the mill dictated. 
I've seen instances where the salesman 
disappeared from the scene as soon as 
the sale was completed and his com- 
mission assured, leaving the installation 
to a millwright who selected the most 
vital floor space for that machine be- 
cause it was easiest to install it there. 

“I would much rather employ a 
millwright a week or two longer and 
be assured that the equipment is placed 
properly in relation to my layout,” 
Mr. Hiestand emphasized. 

Russell B. Maas, president of Screw 
Conveyor Corp., Hammond, Ind., who 
is chairman of the labor relations com- 
mittee of the association, reported that 
industry is in its sixth or seventh round 
of wage increases. He said these in- 
creases are now almost impossible to 
pass on to the consumer; the only sal- 
vation is to effect economies in pro- 
duction. 

According to Mr. Maas, machinery 
manufacturers have been hit with an 
increase of about $10 per ton in steel 
prices this year and next spring the 
unions will have a new approach: they 
will ask for the same take-home pay for 
40 hours they had for 50 or 60 hours. 
This has come about because of a re- 
duction in overtime. 

Another interesting talk was pre- 
sented by Elwood C. Chase, assistant 
to the president of Commodity Credit 
Corp., Washington, D. C. The re- 
marks made by Mr. Chase were “off- 
the record” and could not be reported, 
but he did indicate that the present 
administration realizes the present 
farm problem and is doing something 
about it. 
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An investment in Small's Dehydrated Alfalfa Meal is an invesment sure 
to bring the feed manufacturer rich returns. For it is the feed manufacturer’s 


guarantee that this most important feed ingredient is uniform in color and 


analysis . . . consistent in appearance and quality . . . dependable in 
performance. The ultimate pay-off of this investment in a better 
product is, of course, consumer acceptance and confidence in the 
manufacturer’s brand. That’s why we say that Small’s Dehydrated 
Alfalfa Meal is made “for feeds with a future”; that’s 

why more of Small’s Dehydrated Alfalfa Meal is 
used in famous brands of formula feeds than 
any other dehydrated alfalfa meal. 


FOR FEEDS 
WITH A FUTURE 


DEMYDRATED ALFALFA MEAL 


THE W. J. SMALL COMPANY 


DIVISION 
Archer - Daniels -Midland Company 


1200 OAK STREET KANSAS CITY, MISSOURI 
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Washington Millwheel 


By United States Senator HUGH BUTLER 


Washington, D. C. 
Aug. 1, 1953 


83rd CONGRESS, 1st SESSION 


The new congress is in the process of winding up its first session. The prog- 
ress and accomplishments achieved during this session have been subjected to a lot 
of criticisms, but worthwhile progress has been made on most of the major issues 
and problems. The biggest issue facing the new congress was the necessity of 
cutting down on government spending. With the commitments made by the previous 
administration, this was no easy task; yet we lopped off over 10 billion dollars 
from the Truman budget for the fiscal year 1954. Even with this drastic cut, I am 
convinced that our national defense is not being jeopardized, and I believe that 


most government operations are going to run more smoothly and efficiently this 
next year. 


The dark predictions from some sources that the removal of wage and price 
controls would result in immediate inflation and cause a general depression has 
Simply not materialized. Indeed, there has been a definite improvement in the 
nationwide economy. There have been glum predictions about the effect of letting 
rent controls expire. The final results are yet to be seen, but it is the general 
belief here that sharp increases will occur only in isolated areas. Many landlords 
say that there are more apartments and dwellings for rent than there are people © 
who want to rent them. The law of supply and demand will permit only small in- 
creases, and in most instances, the tenants can demand better property maintenance. 


With great reluctance, congress extended the excess profits tax. It is 
pointless to dwell further on this controversial measure, but congress has endorsed 
the general 10 per cent tax reduction to become effective the first of the year. 
This did not necessitate the enactment of a law, but rather a refusal to pass the 
necessary law to continue the present high individual tax rates. There have been 
more bills introduced in this session on taxation than on any other subject—most 
of them aimed at easing the burden of the taxpayer. 


PICTURE FOR NEXT YEAR 


At the beginning of this year, our immediate problem was undoing and changing me 
some of the policies of the Truman administration. Getting the "house in order" 
has handicapped us in making the progress we would like to have made on a great 
deal of legislation. When congress returns next fall, we should be able to take ; 
speedy action on a number of important bills that are now pending, many of them of ; 
particular interest to farmers. I introduced two bills early this year which’ 
would provide an incentive to farmers in making certain types of land improvements. 
Briefly, they permit farmers to deduct from their taxable income the amount spent 
in building roads, and the amount spent in furtherance of soil and water conserva- 
tion. Improvements of this type will benefit the country as a whole, and since 


the individual farmers bear the initial expense, it is only fair for them to be ' 
given tax relief in this connection. 


It may be necessary to make further adjustments in agriculture imports. The 
United States has been very generous in its foreign aid program, but we should not 
buy farm goods abroad when there is an over-Supply here at home. The farmers are 


certainly footing their share of the foreign aid bill, and to continue to do so 
they must have markets that are not over-crowded. 


PROTECTION FOR PURCHASERS OF CCC GRAIN 


I have introduced a bill that will provide much-needed protection to grain 


(Concluded on page 95) 
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Benson Top Speaker 


Poultry Federation Holds Meeting 


By BRUCE W. SMITH 
Of The Feed Bag Staff 


@ Ezra Taft Benson, the Utah farmer who 
has pursued his duties as secretary of agri- 
culture with vigor and a “let the chips fall 
where they may” attitude is proud of the 
American poultry industry, especially of 
its waiving of government price supports. 

Mr. Benson made this clear in his address 
before the American Poultry & Hatchery 
Federation convention, which was held in 
Milwaukee July 28-31. The energetic de- 
partment head had an audience of nearly 
4,000 persons in the Milwaukee Auditorium. 

Hot, humid weather and a lack of air- 
conditioning failed to dampen the enthusi- 
asm of the near-record crowd which attend- 
ed the four-day meeting. Hotels were filled 
as far as 40 miles from Milwaukee. More 
than 180 commercial suppliers and poultry 
producers had exhibits at the exposition, 
which occupied both the Arena and the ad- 
joining Auditorium. 

The APHF voted to hold its 1954 meet- 
ing at Cleveland, with a return to St. Louis 
pegged for 1955. An interim meeting is 
planned next Jan. 21-22 at New Orleans. 


New president of the organization is 


B. H. Flory of Defiance, Ohio, who suc- 
ceeds W. S. Grotewold, Lake Mills, Iowa. 
Chosen as first vice president for 1953-54 
was Robert Parks of Altoona, Pa. The new 
second vice president is O. H. Green, Spar- 
tanburg, S. C. Re-elected to their offices 
were D. D. Slade of Lexington, Ky., sec- 
retary-treasurer, and Don M. Turnbull, Kan- 
sas City, executive secretary. 

The Federation convention was on record 
as favoring flexible price supports and urged 
congress to give the Hope-Aiken price sup- 
port act, passed in 1949, an opportunity to 
function. Hatcherymen also favored amend- 
ing section 117 (j) (1) of the internal rev- 
enue code to give poultrymen who keep 
breeding birds more than one year the 
same privileges extended to livestock pro- 
ducers and mink ranchers. 

The meeting asked the bureau of animal 
industry to permit commercial production 
and sale of a “standard attenuated bronchi- 
tis vaccine” and noted that 154 million 
birds already have been vaccinated success- 
fully. 

Honored at the four-day session was James 
E. Rice, former poultry department head at 
Cornell University. He was awarded the 
second honorary membership certificate ever 
authorized by the Federation. 


Rap Assessing Feed 


AFMA Opposes 


@ Opposition to feed manufacturers serving 
as a collection agency for any organization 
has been voiced by the American Feed 
Manufacturers association. A formal state- 
ment was issued by AFMA President W. E. 
Glennon following requests from the newly- 
formed Broiler Institute that producers in 
the South and Southeast assess their dealers 
20 cents a ton on all broiler feeds, the 
funds collected going to the broiler group. 

In stating his group’s opposition to the 
proposal, Mr. Glennon reviewed a policy 
established by AFMA’s board of directors 
seven years ago. These two principles were 
expressed in that policy: 

1) Funds used to promote the sale of 
any product should be assessed directly 
against the product to be promoted. 

2) Feed manufacturers shouid not become 
the collection agency for any organization 
for any purpose. 

President Glennon made it clear that 
AFMA is not opposed to the Broiler In- 
stitute per se. He stated, “Feed manufac- 
turers are not opposed to the promotion of 
any end product of manufactured feed. The 
past and present support of the Poultry & 
Egg National Board by feed manufacturers 
is ample evidence of interest in the welfare 


Broiler Proposal 


of the poultry industry. On the other hand, 
the trend is spreading whereby feed is used 
as the vehicle to raise moneyefor various 
purposes.” 


Mr. Glennon continued, pointing out that 
unless each purchaser of broiler feed were 
aware that 20 cents added to the price of 
each ton of feed he bought was designed 
specifically for broiler promotion, he would 
“likely regard the 20 cents as an increase in 
the price of feed.” 

The organization of feed manufacturers 
stressed that ‘ta feed manufacturer has no 
right to add this 20 cents per ton to the 
cost unless it meets with the complete ap- 
proval of all growers.” 


Honeggers’ 25th Year 
In Business Feted 


Flying farmers from Ohio, Kentucky, In- 
diana, and Iowa were among the thousands 
who visited Fairbury, Ill., Aug. 3-7 to at- 
tend the 25th anniversary celebration of 
Honeggers’ & Co., Inc. The feed firm and 
its companion hatchery provided compre- 
hensive tours of their facilities, a steer bar- 


beque, and a lively entertainment program 
for the several thousand farmers. 


A special press day was held on Aug. 6, 
with editors and staff members from a score 
of magazines, newspapers, and radio sta- 
tions attending. On the same day, more than 
100 farmers flew their own planes to the 
Honegger observance. A converted hay field 
provided landing and parking space for the 
ships. 


Walker Dies 


WIRT D. WALKER 


Wirt D. Walker, chairman of the board 
of Arcady Farms Milling Co., Chicago, and 
longtime feed industry leader, died Aug. 7 
at Chicago. Mr. Walker was 54. 


Mr. Walker died at Presbyterian hospital. 
Memorial services and interment were con- 
ducted at Graceland cemetery Aug. 10. 


The late board chairman had been in 
in charge of Arcady since 1925, when he 
became vice president and general manager. 
At that time, he succeeded the late Arthur 
Meeker, who had founded the company 26 
years earlier. Mr. Walker served as Arcady’s 
president for many years. He became board 
chairman in September, 1952. 


For many years, Mr. Walker was active 
on the board of directors and executive com- 
mittee of the American Feed Manufacturers 
association. He always demonstrated intense 
interest in industry affairs and took an active 
role in activities in behalf of the entire feed 
trade. 


For several years, Mr. Walker headed the 
membership committee of AFMA. He had 
long been instrumental in the early growth 
and continued progress of the organization. 
Mr. Walker always referred to his work at 
Arcady as his chief hobby. 


Surviving Mr. Walker are his wife Rosa- 
lie, son Wirt Jr., two grandchildren, and 
two brothers, Dr. Arthur M. Walker of 
Washington, D. C., and James M. Walker. 
Dedham, Mass. 
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Cob Crusher for making 
Poultry Litter 


Forced Air Carloader 
with motor or belt drive 


Electric Truck Hoist 
cuts handling costs 


Grain Feeder 


Grain Blower 
& Exhaust Fan 


VERTICAL 
FEtD mix 


Corn Cutter and Grader 
with Aspirator 


Vertical Feed Mixer 


Y2 to 5 tons and larger for grain and cobs 


Regular Corn Sheller Pitless Corn Sheller Corn Scalper with or 


without air cleaner 


Model “M" Hammermill 
with direct connected motor 


Attrition Mill Blowers 
for any size plant 


Model “‘S" Wide 
Throat Hammermill 


The Duplex Mill & Manufacturing 
Company Springfield, Ohio 


Yes, I'm interested in the KELLY DUPLEX machinery checked 
at the right. Please send me full information on these ma- 
chines without any obligation. 


NAME 


We will gladly ship you any Kelly 
Duplex machine on approval. If it is 


FIRM 


not completely satisfactory, you are 


free to return it within 30 days after 


CITY 


arrival at destination, by prepaid 


freight, for. refund of full purchase 
price. In addition, each Kelly Duplex 
is guaranteed against defects in ma- 
terial and workmanship for 90 days. 


Mail this 
Card- 
No Obligation 


Corn Sheller with blowers 


Vertical 
Screw 
Elevator 


Magnetic Separator 
protects mill machinery 


Chain Drag in double and 
single geared types 


Corn Crusher and 
Feed Regulator 


oO Vertical Feed Mixer 


y Check Here! 


Medel “M” Hammermill 


(J Vertical Screw Elevator 
Cob Crusher 
Corn Cutter and Grader 
[7] Electric Truck: Hoist 

( Corn Sheller with Blowers 
Regular Corn Sheller 

C] Pitless Corn Sheller 

oO Magnetic Separator 

{7 Forced Air Carloader 


[] Corn Scalper 


(Chain Drag 

Attrition Mill Blower - 
Corn Crusher-Regulator - 
Grain Feeder 

[_] Grain Blower 

Complete Line Catalog 


MIL fist | 

| 
| 
|| STATE 
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Screw 


jals 
o handle grain and free-flowing materials 


Feed mill and elevator men all over the country have 
found that the Kelly Duplex Vertical Screw Elevator is 
the modern, money-saving solution for every material 
handling problem. They know that it’s dustproof and 
waterproof ... that it reduces accident and fire hazard 
... and that it requires less space, is easy to install. They 
like it because it’s smooth and noiseless in operation . . . 
because it assures efficient, uniform delivery of grain and 
other types of free-flowing bulk materials. Best of all, 
they like it for its rugged, all welded steel construction 

. . its ability to give top performance year in and year 
out without costly breakdowns and repairs. 

We're sure that you'll like it, too. Check coupon on 
reverse side of this sheet for full details. 


furnished in 
desired 


maintenance 


Built to your specifications 


All models furnished in choice of 6”, 9” or 12” 
conveying tubes. Hoppers are available in any 
capacity —spouts in any length. For other de- 
tails, see illustrations at right. 


SPRINGFIELD, OHIO 


Choice of 
direct motor 


Drive unit 
BUSINESS REPLY CARD f can be 
q No postage necessary if mailed in the United States placed at F 
either end 
7c—Postage Will Be Paid By— 


THE DUPLEX MILL & MANUFACTURING CO. 


SPRINGFIELD, OHIO 


The DUPLEX MILL & MANUFACTURING 
VIA AIR MAIL Company Springfield, Ohio, USA 
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®@ With the coming of warm weather, 
pasture forms a large part of the feed 
supply for the dairy animal. A well- 
managed pasture will provide good 
vrazing for a considerable portion of 
‘he pasture season. When pastures are 
‘nadequate to meet the needs of cows, 
other feeds such as hay and corn or 
hay-crop silage should be fed in addi- 
‘ion to pasture with enough grain to 
maintain normal milk production and 
-o keep cows in good body condition. 

Cows should have access to good 
hay and silage at any time while on 
pasture to insure as large a consump- 
tion as possible of low cost nutrients 
from roughages. If the pastures are 
adequate, cows will eat very little if 
any hay or silage. 

A large amount of the grain mix- 
tures fed to dairy animals are pur- 
chased ready-mixed feeds that are se- 
lected by dairymen on the basis of 
cost, quality, and guaranteed minimum 
protein content. Many dairymen have 
some home-grown grains left from the 
winter feeding period that are avail- 
able for feeding. These grains may be 

used to good advantage during the pas- 
ture season. 

High protein grain mixtures are cost- 
ing considerably more than low pro- 
tein mixtures at the present prices for 
feed ingredients. A saving in feed cost 
can be made to many dairymen if they 
will limit the protein in the grain mix- 
ture to the actual needs of their dairy 
animals. No good purpose will be 
served by feeding cows and heifers 
more protein than they need unless 


ummer Dairy Cow Feeding 


Grain Use in Warm Weather Discussed 


By PROF. S. T. SLACK 
Cornell University 


high protein mixtures cost less than 
low protein grain mixtures. Young 
grass and other forage plants are very 
rich in protein on the dry matter basis. 
Therefore, there is no need to feed a 
grain mixture that is rich in protein to 
cows on good pasture. 

Twelve to 14 per cent grain mix- 
tures, made up largely of farm or pur- 
chased cereal grains, are sufficient with 
excellent to good pasture that is sup- 
plemented with quality hay and corn 
or hay-crop silage. 

Sixteen per cent grain mixtures sup- 
ply adequate protein on fair to poor 
pastures or fair to poor pasture sup- 
plemented with good hay and corn or 
hay-crop silage. 


This informative article by Prof. Slack, 
widely-recognized Cornell University dairy 
scientist, appears in the current issue of the 
feeding publication issued by the Ithaca, 
N. Y., school. Feed men will be especially 
interested in the accompanying table. 


Calves over four months of age 
should be fed hay and grain just as 
they are fed during the winter until 
approximately one year old except that 
they are housed out-of-doors on pas- 
ture. Yearlings and two-year-old heif- 
ers receive sufficient feed on excellent 
to good pasture or fair to poor pasture 
supplemented with hay and/or silage. 
If grain is needed in addition to pas- 
ture, hay, and silage, four-month-old 
calves and heifers should receive ade- 


Grain Feeding Schedule for Cows on Pasture 


Quality 
of 


*Feed one pound grain for each 214 
pounds of milk above the amounts 


*Feed one pound grain for each two 
pounds of milk above the amounts 


Pasture given below given below 
Brown Swiss 
Holsteins Ayrshires Guernseys Jerseys 
Excellent 30 26 20 16 
Good 20 18 15 IZ 
Fair 10 10 10 10 
Poor 0 ' 0 0 0 


*Grain fed at the above rates will approximately meet the needs for maintenance 
and production. The grain called for by the table may be reduced one pound for 
each 1.5 pounds of good hay or five pounds silage fed on fair or poor pasture. 
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quate protein from a low protein cereal 
grain mixture containing not more 
than 12 to 14 per cent protein. 


Some grain must be fed high pro- 
ducing cows on good pasture and pas- 
tures that are supplemented with hay 
and silage. The amount of grain need- 
ed depends on the nutrients furnished 
by other feeds and the daily produc- 
tion of each cow. 


A saving in feed cost can be made 
by dairymen if they will limit the grain 
feeding to the actual needs of the 
cow. Spring freshening cows should 
be fed more liberally on grain, to pre- 
vent a decline in production, than 
cows nearing the end of their lactation 
during the pasture season. The rates 
in the table are given as a guide to 
grain feeding on pasture. 


Heifers on pasture should be fed 
grain only when pasture, hay, and sil- 
age are not adequate to maintain good 
growth and body condition. 

All dairy animals need free choice 
to an iodized salt and dicalcium phos- 
phate mixture while on pasture for as- 
surance of an adequate mineral supply. 
An ample supply of good, clean drink- 
ing water and shade add to the com- 
forts and health of dairy animals on 
pasture. 


Price-Supported Corn 
Vaults Up From 1951 


The nation’s farmers placed 4151/2 mil- 
lion bushels of 1952-corn crop under Com- 
modity Credit Corp. price support—over 
16 times the amount under support in 1951, 
the Department of Agriculture has revealed. 
The figure for 1951 was 26!4 million bush- 
els: the record high was 551 million bushels 
in 1948. 

Department officials also announced that 
price support availability for the 1952 crop, 
which ended May 31, has been extended 
through July 31, 1954, to enable farmers to 
obtain one-year extensions of loans, and to 
convert purchase agreements into corn 
loans. 

The extension, tagged a “reseal” pro- 
gram by USDA, is designed to encourage 
farmers to keep price-supported corn on 
farms instead of making deliveries to CCC. 
Farmers who “reseal” will receive 13 cents 
a bushel for stored corn that is delivered 
to CCC at the end of the extension period, 
USDA added. 
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Engineering Note to Feed 


ONS | GAZ 


..-but nothing is more basic 
than CPM Exclusive “Direct-Thrust” Die Design 
for High Capacity Pelleting 


In the case of pellet dies it’s the angle that counts. Look at the cutaway 
view above. See how the die is drilled af an angle for direct pressure flow 
through direct roller thrust. This exclusive California Pellet Mill design 
is the key to its sensational capacity: 

®@ More material is forced through the die, faster. 

@ Shunting of material ahead of the roller is cut to a minimum. 

@ Less horsepower is required to produce a ton of pellets. 

® Special alloy steel, heat treated dies resist wear, 

give longer service. 


To keep capacity wp, pellet quality ~p, cost per ton of pellets down, 
install or replace with a California CENTURY ‘'75" equipped with 
CPM “Direct-Thrust’’ Dies. 


*"Direct-Thrust” Dies are fully patented 


CALIFORNIA 
PELLET MILLS 


Git 


CALIFORNIA PELLET MILL COMPANY 
1800 Folsom St., San Francisco 3, California ¢ 1114 E. Wabash Ave., Crawfordsville, Indiana © 1728 Grand Avenue, Kansas City 8, Missouri 


ATLANTA BUFFALO DENVER FORT WORTH 
SALES AND SERVICE ALSO IN: 
MINNEAPOLIS e OMAHA ° SEATTLE e ST. LOUIS 
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@ Reputation of a merchant means 
everything in Lancaster county, Penn- 
sylvania, and L. J. Denlinger Co. of 
the town of Paradise has built an A-1 
rating for itself in the predominantly 
Amish area. 


Lancaster county’s thrifty farmers 
etch the characteristics of their mer- 
chants firmly in their memories. If the 
tally sheets read well, the merchants 
can rightfully expect to flourish; on 
the other hand, if the Pennsylvania 
Dutch farmers feel the businessmen are 
interested solely in their own profits, 
the merchants are headed for trouble. 


Aaron H. Denlinger and his mother, 


Good Reputation Earned 


‘It Can’t Be Synthesized by Intentions 


partners in the Paradise feed concern, 
calculate that about 65 per cent of 
their feed sales are to Amish farmers. 
Their 26-year-old business was found- 
ed by the late L. J. Denlinger, Aaron's 
father, in the little hamlet of Paradise, 
some 55 miles west of Philadelphia. 

When the senior Mr. Denlinger 
died less than six months after starting 
his own feed business, 18-year-old 
Aaron and his mother took over and 
have guided the firm along a progres- 
sive path. Yet they keep always in 
mind the basic business tenets set 
down by the founder. 


“My father founded our business 


on principle and technique,” Aaron 
Denlinger explained. “He extended a 
warm, interested hand of friendship 
to the farmer and offered at his mill 
skilled ‘proportionate’ custom mixing. 
We've been thriving on my father’s 
basic principles ever since. 

“In many parts of the country, cus- 
tom mixing is an exact science, as it is 
here at L. J. Denlinger Co. But when 
we started the firm, many feed men 
in ‘this area weren't too careful about 
their mathematics. They followed a 
basic formula supplied by the farmer 
but often judged, rather than meas- 
ured, the quantities of supplements 


and fortifications they added,” he con- 
tinued. 

“With us, there is no ‘shorting’ 
the customer. We scale our supple- 


EXCELLENT reputation means 
everything, -especially in the 
predominantly Amish terri- 
tory served by Aaron Den- 
linger, inset, at L. J. Denling- 
er Co., Paradise, Pa. Exterior 
of modern plant and a view 
of its custom department also 
are shown, 


ments and other feed components care- 
fully to make sure the customer re- 
ceives a scientific ration. Our farmers, 
particularly those of Amish belief, re- 
spect and endorse our scientific mixing 
practices,’ Aaron Denlinger empha- 
sized. 


“But we also handle Master Mix 
formula feeds produced by McMillen 
Feed Mills,” he added. “Many farm- 
ers prefer a ready-made ration and Mc- 
Millen feeds account for a respectable 
portion of our total feed volume.” 


L. J. Denlinger Co. also sacks its 
own economy-grade Denlinger line. 
These feeds are quality-built and are 
sold at a price competitive with co- 
operatives. 

While Aaron Denlinger and his 
mother have guided the growth of 
their business by obeying long-estab- ' 
lished procedures and practices care- 
fully, they've also kept in step with 
changing times by modernizing both 
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QUESTION: 
“How have you used 
Multiwall Bags in 
your merchandising 
program?” 


User: DRAGON CEMENT 
CO., Inc., New York, N. Y. 


“THE PRINTING SURFACE 
OUR MULTIWALL BAG 
GIVES 
BILLBOARD” 


The distinctive Dragon design identifies seven major 
products manufactured by this well-known 
company in the cement industry. 


The familiar design which establishes the family 
relationship among Dragon products was developed by 
Dragon Cement personnel in cooperation with the 
Union Bag Art Department. 


Good design, good printing, and a uniformly good 
printing surface make Union Multiwall Bags 

an extra advertising medium for your product 

as well as an economical container. 


MORE SO EVERY DAY, IT’S 


MULTIWALLS 


UNION BAG & PAPER CORPORATION ¢ WOOLWORTH BUILDING, NEW YORK 7, N. Y. 
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— 
: 
a 
See, 


their feed plant and their merchandising 
techniques. 

Originally, the Denlinger operation was 
housed in a minute-sized mill and office. 
Today, it has grown to occupy a combi- 
nation office-and-display building, a large 
warehouse, and a good-sized mill. The lat- 
ter structure is designed for maximum effi- 
ciency and working ease. 

“Our mill floor plan has attracted feed 
men from as far away as South Carolina,” 
Mr. Denlinger noted with pride. 

Equipment in the Denlinger mill includes 
two Sprout-Waldron mixers, a Triumph 
corn sheller, a hammer mill, and several 
other units. 

“We laid out our floor plan to provide 
ample working spaces between and around 
machinery,” Mr. Denlinger commented. 
“We feel it is vitally important for mill em- 
ployes to have plenty of working room. 
It’s one of the keys to top, economical pro- 
duction output.” 

Two field men cover the Paradise-Lan- 
caster trading territory for the Denlingers. 
These men also assist farmers with diagnos- 
tic and vaccination problems. They regu- 
larly take Master Mix sales refresher courses. 

Five trucks handle delivery service and 
ingredient transport for L. J. Denlinger Co. 
A regular route system is followed wherever 
possible. Minimum delivered purchase is $5. 

“We sell for both cash and credit,” 
Aaron Denlinger reported. “We allow a 
two per cent discount on purchases paid for 
in less than 30 days. Credit losses are prac- 
tically unknown.” 

Remedies, building materials, and coal 
are profitable sidelines at L. J. Denlinger 
Co. The firm has rounded out its merchan- 
dise inventory to present an almost one- 
stop supply of basic farm needs. 

Sixteen employes assist Mr. Denlinger 
and his mother in operation of L. J. Den- 
linger Co. Edmond E. Ames is the staff 
veteran, having served with the firm since 
its establishment. 

Newspaper advertising is utilized by 
Aaron Denlinger when his firm is pushing 
a special item or line. Effective in-store dis- 
plays are maintained the year around. 

“We're doing all we can to improve upon 
our reputation,” Partner Denlinger conclud- 
ed. “The Amish farmers truly are the salt 
of the earth and our success here at Para- 
dise. Pa.. has been built almost entirely on 
the respect they have for us and for the 
way we do business.” 


Arsanilic Feeds Are 
Tested at Wisconsin 


Commercial chick rations containing ar- 
sanilic acid have been found to induce 
bird growth in feeding tests at the Uni- 
versity of Wisconsin, Badger poultry spe- 
cialists have reported. 

The tests have shown that 3 1/3 ounces 
of arsanilic acid added to a ton of feed 
makes chicks grow faster with less feed and 
with no ill effects. 

With no arsanilic acid, chicks weighed 
8'4 ounces when four weeks old. Eating 
the arsanilic rations, four-week-old birds 
weighed from 914 to 1014 ounces, the 
pecialists reported. 
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All-Mash for Layers 
Trend in Delaware 


More flock owners in the important poul- 
try state of Delaware are changing to an 
all-mash diet for layers, Silas McHenry, as- 
sistant poultry specialist at the Delaware 
agricultural extension station, has reported. 

Mr. McHenry said that growers find it 
simpler to feed a controlled diet with all- 
mash, especially for low-producers such as 
meat-type breeds. Good layers can eat a 
large amount of grain in a grain and mash 
ration without any interference in egg pro- 
duction, the specialist said. But hens that 
are not bred for high production grow too 
fat when fed grain repeatedly, Mr. McHenry 
warned. 


A New Jersey study revealed no influ- 
ence on egg production from feeding grain 
if birds could lay better than 50 per cent 
the first month of production, Mr. Mc- 
Henry’s report said. But pullets laying less 
than 50 per cent produced 34 more eggs 
per bird on an all-mash ration than on 
grain-mash, 


Dutch Up Meat Sales 
Here by 19 Per Cent 


Dutch processed meat shipments to the 
United States increased 19 per cent in 
1952, the Department of Agriculture has 
reported. The meat consisted primarily of 
canned ham and other tinned specialties. 


The increase was accompanied by a 41 
per cent rise in value of the imported meat 
products. The Netherlands increased its 
meat shipments to the United Kingdom 
only slightly last year, USDA noted. 


Rust Threatens Oat 
Yield in Wisconsin 


Losses of up to 25 per cent in Wisconsin’s 
oat crop may be recorded this year due to 
heavy infestations of stem and leaf rust, 
University of Wisconsin grain disease men 
have reported. 

The southern half of the Badger state 
has been hit hardest by the disease, the 
officials said, but farmers in the northern 
section of the state can also expect serious 
damage. Fields planted early and fields of 
early-maturing or resistant varieties will suf- 
fer least from the diseases, they indicated. 


Heyden Earnings Are 
Up From ’52 Levels 


Heyden Chemical Corp.’s earnings per 
share of common stock rose 40 per cent 
during the first six months of 1953 over 
the corresponding period a year ago, Simon 
Askin, president of the New York City 
firm, has revealed. 

Earnings for the first six months were 
about 49 cents per share for the 1,076,022 
shares outstanding, a 14-cent increase from 


the 35-cent-per-share figure of 1952. 

At the same time, Mr. Askin announced 
that Heyden’s net sales in the first half of 
1953 were $12,747,242, or $2,084,845 more 
than receipts during the comparable period 
in 1952. 

Net income after taxes was $784,233 for 
the first half of 1953, as compared with a 
net income of $636,805 during the first six 
months of 1952, Mr. Askin’s report re- 
vealed. 


Maryland Plans Hall 
Named for Dr. Jull 


The University of Maryland’s new poul- 
try building will be named Jull Hall in 
honor of Dr. Morley A. Jull, noted poultry 
researcher and head of the University’s 
poultry department, school officials have 
announced. 

The soon-to-be-completed building will 
house facilities for research, teaching, and 
extension work, the school said. It will be 
staffed by the 12-member poultry depart- 
ment. 

Dr. Jull was in charge of Department of 
Agriculture poultry production research for 
13 years and laid plans for the poultry re- 
search unit at Beltsville, Md. He initiated 
the idea of the “family-sized” turkey and 
the breeding program that produced the 
Beltsville White varieties. Last year he was 
named the nation’s most outstanding poul- 
try teacher by the Poultry Science associa- 
tion. 


Amburgo School Sets 
Registration Talks 


A feed registration lecture will be one of 
the features of the ninth annual Amburgo 
nutrition school to be conducted at the 
National Agricultural College, Doylestown, 
Pa., Aug. 26-28, the Amburgo Co., Phila- 
delphia, has announced. 

The special lecture will be conducted by 
two state feed control officials, Tommy 
Thompson of Ohio and Stacy Randle of 
New Jersey. Preparation of tags, importance 
of proper registrations, and new trends in 
registration will be covered. 

The school’s science and nutrition pro- 
gram will have as its lecturers Dr. J. R 
Couch, head of animal husbandry at Texas 
A & M: Dr. K. L. Turk, head of animal 
husbandry at Cornell University; Dr. E. I. 
Robertson of John W. Eshelman & Sons, 
Lancaster, Pa.; and Dr. Tevis Goldhaft, 
Vineland Poultry Laboratories, Vineland. 
N. J. They will lecture on poultry and dairy 
nutrition, as well as poultry diseases and 
feeding. 

Besides lectures on nutrition and salesman- 
ship, students will get basic instruction in 
formula preparation and requirements, and 
feed engineering. Two representatives ot 
Amburgo’s demonstration farm, Harold H. 
Metzner, its director, and Walter Schuck, 
nutrition specialist, will speak on problems 
and objectives of Amburgo projects. 

Samuel M. Golden, Amburgo president, 
will deliver the final address. 
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Good Sport 


Associations Deserve Support 


Trade association membership is a measure of character, because it shows 
a man’s ability to get along with others. 


Trade association membership is a measure of intelligence in business meth- 
ods because it is the most successful method known to eliminate the destruc- 


tive waste of competition. 


Trade association membership is a measure of judgment, because it offers 
a choice between unnecessary individualism, now quite out of date, and co- 
operation as a means of economical growth. 


Trade association membership is a test of sportsmanship. The bad sport 
drinks on the other fellow. The good sport pays as he goes. The good sport 
declines to accept the benefits that come to his business through the coopera- 
tion of his fellow businessmen without paying his share. 


Trade association membership is a measure of credit. Bankers lend more 
readily to a businessman who has enough standing in his industry to be 


entitled to association membership. 


Trade association membership is business insurance. The free exchange 
of business information by a group engaged in the same business cuts down 
credit losses, cuts out wasteful practices, avoids useless experiments, saves the 


high cost of using original ideas only. 


Trade association membership is a measure of the soundness of the industry 


as a whole. 


—Petroleum Retailer News 


Merck Shifts Rudy 
To Southwest Post 


Appointment of Walter J. Rudy as its 
newly-assigned sales representative for the 
Texas-Oklahoma and western Arkansas ter- 
ritory has been revealed by Frank W. War- 
ren, manager of the general sales depart- 
ment, Merck & Co., Inc., Rahway, N. J. 

Mr. Rudy, who joined Merck in 1950 
as a sales representative in the Chicago-Wis- 
consin territory, will be responsible for 
servicing Merck customers in the feed, flour, 
baking, and allied industries. 

Prior to coming to Merck, Mr. Rudy was 
employed by Allied Mills, Inc., Chicago, 
and the Department of Agriculture. He is 
a graduate of Pennsylvania State College 
and holds a degree in agricultural chemistry. 
He will make his new headquarters in Dallas. 


CCC Stops Sales of 
Northwest Wheat 


Commodity Credit Corp. has discontinued 
sales of wheat from its stocks in the North- 
west, the Department of Agriculture has 
announced. The order to stop sales fulfills a 
June 24 announcement that wheat sales 
would be suspended as soon as regular com- 
mercial supplies in the area were sufficient 
to meet export requirements, CCC said. 

Suspension of sales from the Portland 
office brings all CCC offices in line with 


the instructions issued in June to discontinue 
sales of wheat from CCC stocks. The Port- 
land office originally was exempted until 
the 1953 commercial wheat supply was 


available. 


Vitamin K Claimed 
A Broiler Asset 


Addition of vitamin K or alfalfa to broiler 
rations has been found to stop under-the- 
skin bleeding in tests conducted at the 
University of Illinois, W. D. Morrison, 
poultry researcher at the school, has re- 
ported. 

Mr. Morrison explained that in many 
high-energy broiler feeds alfalfa has been 
cut down or left out, thus endangering 
birds with possible onset of the malady. 
Also, he said, the solvent method of remov- 
ing oil from soybeans may be taking vita- 
min K from rations. 

Mr. Morrison discovered in the tests that 
blood from chicks fed certain antibiotics 
and other growth stimulators was much 
slower in clotting than normal blood. But 
in all cases, he reported, addition of vita- 
min K or alfalfa offset effects of the drugs. 

SALES MANAGER 

Appointment of Ralph A. Wyckoff as 
sales manager has been announced by 
Northeast Feeds, Inc., Oswego, N. Y. The 
firm is a division of Oswego Soy Products 
Corp. Mr. Wyckoff previously was associat- 
ed with Beacon Milling Co., Cayuga, N. Y. 


BROILER FESTIVAL 

The Elkhart County (Ind.) Poultry as- 
sociation has planned its first broiler festival 
for Sept. 15-16 at the Goshen fairgrounds, 
Goshen. Commercial displays of poultry 
equipment and supplies, educational ex- 
hibits and meetings, chicken barbecues, and 
entertainment will highlight the two-day 
affair, officials of the association reported. 


Contour Wheat Land 
Seedings Compared 


Contoured wheat land will yield five 
bushels of wheat where drilling seeds up 
and down hills yields four, Ernest G. Walk- 
er, extension soil conservation specialist at 
the Illinois college of agriculture, has re- 
ported. 

Recent tests have shown that planting a 
crop on the contour will step up yield by 
17 per cent over drilling up and down hills, 
Mr. Walker said. The specialist said that 
apparently drill rows running across a slope 
on contour lines hold back enough water 
and plant food to provide the increased 
yield. 


Report an Increace 
In Futures Trading 


Futures transactions in all grains during 
the one-year period ending June 30 amount- 
ed to 13.1 billion bushels, 300,000 bushels 
more than in the year ending June 30, 
1952, J. M. Mehl, administrator of the com- 
modity exchange authority, has reported. 

Mr. Mehl said reduced activity in wheat 
was offset by increases in corn, oats, rye, 
and soybeans. 

A record number of traders carried out 
transactions during the past year, Mr. 
Mehl’s report showed. In fiscal 1953, 31,600 
commodity customer accounts were audited 
by CEA, 2,700 more than the previous year 
and 5,800 more than in 1951. 


Rue New Manager for 
Chase at Buffalo 


Elevation of Harrison B. Rue from acting 
manager to manager of its branch at Buffalo 
has been announced by Chase Bag Co., 
Chicago. His promotion was reported by 
General Sales Manager W. N. Brock. 

Previous to becoming acting manager, 
Mr. Rue served as sales manager at Buffalo. 
He is a marine corps veteran of World 
War II. 

NAME OFFICERS 

Franklin Beardsley has been elected presi- 
dent of Ackerman-Beardsley-Bennett, Inc., 
Albany, N. Y., the firm has announced. 
Noel S. Bennett Jr. has been named vice 
president and David W. Kinney and L. M. 
Carle treasurer and secretary, respectively. 
The firm specializes in feed and grain job- 
bing. 
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OFFICE OF WILLIAMSFIELD FARMERS COOPERATIVE ASSOCIATION, INC. 


MASTER MIX 
stays sold 


Says dealer 
Warren Doubet. 


Manager of the Williamsfield 
Farmers Cooperative Association, 
Inc., Williamsfield, 


10 YEARS SELLING MASTER MIX 


“NO OTHER feed we've ever sold stays sold like Master Mix Concentrates and 
Complete Feeds. It takes a lot of things to keep feeders sold,” says Mr. Doubet “and 
Master Mix gives dealers everthing to get the job done. First, Master Mix gives our 
customers the results they want. It helps them earn more profit, because there are 
proven feeds for every feeding program. Second, Master Mix provides us with valuable 


management manuals, hog feed contracts, resale assistance, and many other helpful 
services. 


These not only make the first sale easier, but keep our customers satisfied. Last 
year we averaged about 70 tons of Master Mix Concentrates and Complete Feeds per 
month and our business is growing steadily.” 


Fort Wayne, Indiana 
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IF YOU 
ARE INTERESTED 


in building steady 
customers with better 
feeds and feeding programs 
as Warren Doubet has 
done, write us today. 


McMILLEN FEED MILLS 
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| | 
NS 


CHOICE INGREDIENTS 
FOR FEEDS AND FERTILIZERS 


SELECTED FROM EVERY PART OF THE WORLD... 
AND SHIPPED TO YOUR DOOR... 


ESTABLISHED 1873 
Our expert buyers are keyed to your interests. They travel the world over as 
capable negotiators for the ingredients that make your mixtures popular... 
and profitable ...in a highly competitive domestic market. 

VEGETABLE PROTEINS BONEMEAL 


ANIMAL PROTEINS DICALCIUM PHOSPHATE 
BEET PULP UREA 


FERTILIZERS AND FERTILIZER MATERIALS 


... the firm with the wisdom of experience and the drive of youth. Wire, 
phone or write 


1400 SOUTH PENN SQUARE, PHILADELPHIA 2, PA. 
TELETYPE PH109 PHONE LOcust 4-5600 


1873—80th ANNIVERSARY—1953 
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the Industry 


August 8, 1953 


THE GOVERNMENT DROUGHT PROGRAM HAS BEEN IN A TURMOIL. First, fine work by the 
American Feed Manufacturers association and other interested organizations 
had convinced the government that the formula feed industry should be in 
the program. Eligible feeders were to be given a choice between straight 
ingredients or an emergency type formula feed. But at this writing circun- 
Stances have changed. 


COMMODITY CREDIT CORP. stopped the sale of cottonseed meal and corn to feed mixers at 
reduced prices on Aug. 5. Previously, industry firms could purchase the 
ingredients at the lower prices made available to farmers and ranchers in 
designated drought areas. According to USDA, "the action has been taken 
because CCC has been informed by the railroads concerned that the 50 per 
cent reduction in railroad tariff rates which railroads have granted on 
Shipments of CCC-owned corn, wheat, oats, and cottonseed meal or pellets 
to eligible farmers and ranchers will not apply to any shipment of these 
commodities to feed mixers." 


USDA'S EMERGENCY FORMULA FEED PROGRAM has been killed by this action. The action 
also makes impossible use of an open formula by feed manufacturers, if 
some manufacturers had considered this type operation. 


OBSERVERS IN WASHINGTON BELIEVE THAT CCC WILL PAY the full freight rate on the 
agency's cottonseed meal and corn which already was on its way to feed 
plants under the program as announced previously. 


FEED IS GOING INTO DROUGHT AREAS IN LARGE QUANTITIES but only a small amount thus 
far has been formula feed. A number of bugs in the matter of flat freight 
rates on CCC grains and cottonseed meal limit operations. Drought relief 
committees had ordered the following amounts of straight feed through July 
24: 37,967 tons of cottonseed meal, 87,178 tons of cottonseed pellets, 
929 cars of corn, 36 of wheat, 1,060 of oats, and 40 tons of slab cake. 


GRAIN SANITATION IS STILL IN THE NEWS and the latest move has been the appointment 
of a 17-member advisory committee on grain sanitation which held its first 
meeting with USDA on August 11. The committee will study and recommend to 
various federal and state officials a program to improve the cleanliness 


of wheat and to reduce wheat losses through rodent, bird, and insect 
infestation. 


THE SANITATION COMMITTEE HAS GOVERNMENT, COLLEGE, AND TRADE REPRESENTATIVES. Chair- 
man of the committee is Dr. Charles Glenn King, scientific director of the 
Nutrition Foundation, New York City. Those on the committee from land 
grant colleges are: Dr. Harold Macy, dean, Institute of Agriculture, Uni- 
vesity of Minnesota, St. Paul; Dr. R. C. Smith, head, entomology depart- 
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ment, Kansas State College, Manhattan; Dr. J. C. Knott,director, Institute 
of Agricultural Sciences, State College of Agriculture, Pullman, Wash. ; 
Dr. E. L. Butz, head, agricultural economics department, Purdue University, 
Lafayette, Ind. Trade representatives include John R. Murray, National 
Grain Trade Council, Chicago; C. E. Huntting, Terminal Elevator Grain 
Merchants' association, Minneapolis; Roy F. Hendrickson, National Federa- 
tion of Grain Cooperatives, Washington, D. C.; Joseph B. Gregg, Grain and 
Feed Dealers National association, Kansas City; W. H. Bowman, Millers' 
National Federation, Indianapolis; and John T. McCarthy, American Bakers' 
association, Toledo. The sanitary engineer is Clarence I. Sterling Jr., 


chief sanitary engineer for the Massachusetts department of public health, 
Boston. . 


"TAXES COULD BE CUI" SAYS LEON HENDERSON in a story printed recently in a Chicago 
newspaper. We mention this only to show how things change. This is the 
same Leon Henderson who was head of the office of price administration, 
which was so tough on business during the war. The only difference now is 
that Mr. Henderson has a business of his own connected with the bicycle 
field. He was quoted as saying that the excess profits tax is one of the 


worst taxes and is unfair to a growing company and to a new competitor in 
the field. 


WITH PEACE IN KOREA, PRICES SHOW NO SENSATIONAL SWINGS—evidently indicating that 
the end of the Korean war had already been written off in the commodity 
markets. With a fairly free market existing since the end of price con- 
trols, evidently supply and demand had already operated. 


HATS OFF TO THE STAND OF AFMA ON THE BROILER CHECKOFF PLAN. In a bulletin dated 
Aug. 4, President W. E. Glennon calls attention to efforts by the Broiler 
Institute, Richmond, Va., in trying to get feed manufacturers to add 20 
cents per ton to the price of broiler feed shipped to dealers in the South 


and Southeast. This money was to be used for promotion work to increase 
the use of broilers. 


PRESIDENT GLENNON HAS ADVISED THE MEMBERSHIP OF AFMA opposition to this method of 
raising funds. This opinion is based on a resolution passed by the execu- 
tive committee Aug. 4, 1946, and adopted by the board of directors Oct. 
28, 1948. It read: "Be it resolved: that the American Feed Manufacturers 
association is opposed to the principle of using the feed manufacturer as 
an agency to collect assessments against its customers by any other organ- 
ization or group for advertising, promotional, or sales purposes." 


THIS STAND BY AFMA APPEARS SOUND and should be maintained. The better way to collect 
funds would be through a checkoff when the broiler raisers market their 
birds; then the growers could decide if they want to participate. Those 
in the industry must also remember the fine consumer educational work done 
by the Poultry & Egg National Board, which operates on a voluntary basis 


and has been mighty successful through the years in helping increase the 
use of poultry and eggs. 


A YIELD OF OVER A BILLION BUSHELS OF WHEAT IS FORECAST by C. M. Galvin of James E. 
Bennett & Co. This private forecast anticipates a spring and winter crop 
of 1,162,000,000 bushels of wheat. Spring wheat is estimated at 307,000,- 
000 bushels, compared to last year's crop of 238,646,000. Winter wheat is 


forecast at 855,000,000 bushels, compared to 1,052,801,000 bushels last 
year. 
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How to Stop 
Feast or Famine lodizing ‘ 


* 
é 
In Todine-deficient areas, adequate fortification of feed / 
with uniformly distributed iodides cannot be stressed 
too strongly as a means of preventing goiter, poor 5 
reproductive performance, retarded growth, hairlessness. a 
All Merck Potassium Iodide Mixtures can be dispersed ‘] 
accurately and uniformly, thus avoiding “feast or 
famine iodizing.” Furthermore, because feed > 
formulations and mixing processes vary, Merck offers 
the following different types of iodides to meet your 3 
requirements: 
POTASSIUM IODIDE MIXTURES MERCK y 
UNEVEN DISTRIBUTION 
1. Potassium Iodide 90% and Calcium Stearate 10% 
¥ 
2. Potassium Iodide 90% and Calcium Carbonate Precip. 10% a 
‘ 3 3. Potassium lodide 90% and Magnesium Carbonate 10% 
and 
POTASSIUM IODIDE MERCK 
EVEN DISTRIBUTION 
% Here’s what you can expect when you Free-flowing powder. Potassium lodide 99.5% and Magnesium i 
i use Merck Potassium Iodide Mixtures. : i 
q Three billion particles to the ounce and Calcium Carbonate 0.5%. $ 
Z spread evenly throughout the feed. 
! Potassium lodide Mixt Merck | 
‘ OTHER MERCK PRODUCTS FOR THE FEED INDUSTRY: ee 
E PRO-PEN* PRO-PEN* with Biz *PRO-PEN is the trade-mark of Merck & Co., Inc. i % 
for its brand of procaine penicillin feed supplements. 
} Niacin Sulfaquinoxaline No. 54—Riboflavin Mixture Choline Chloride Dry Mixture and Solution : 
4 Calcium Pantothenate Dextrorotatory Multi-Vitamin Mixtures for Feed Use q 


M E e e 
RAHWAY, NEW JERSEY 
in Canada: MERCK & CO. Limited —- Montreal 


Better Poultry and Animal Nutrition 


© Merck & Co., Inc. 
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N Whatever type of bag 


you prefer, 
N Chase can supply your needs. 


over 100 years of know-how 


... your assurance 


f of a quality package. 


GENERAL SALES OFFICES 309 W. JACKSON BOULEVARD 
CHICAGO 46, ILLINOIS 
30 BRANCHES AND SALES OFFICES STRATEGICALLY LOCATED 
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B. W. Fairbanks 


Feed Nutrition Digest 
By C. W. SIEVERT and Dr. B. W. FAIRBANKS 


These abstracts and digests of timely research works are prepared exclusively 
for The Feed Bag by C. W. Sievert, prominent feed consultant, and Dr. B. W. 
Fairbanks, nationally known animal nutritionist. Comments concerning the com- 
mercial importance and significance of the work are an unusual feature. Opinions 
expressed are those of the writers and are not necessarily shared by the publishers. 


C. W. Sievert 


Title: Influence of Environment on the 
Growth Response of Chicks to Penicillin. 
Authors: D. C. Hill, H. D. Branion, S. J. 
Slinger, and G. W. Anderson (Ontario 
Agricultural College). 

Publication: Poultry Science, Vol. 32 (May, 
1953) pp. 462-66. 

Digest: Complete rations, with and without 
penicillin, were fed to matched groups of 
chicks in two animal houses, one which had 
housed chicks for many years and the 
other a new building which had never been 
used, 

Growth response to penicillin was earlier 
and greater in the old quarters than in the 
new. Bacteriological examination of the 
cecal contents of representative birds showed 
striking differences between the two animal 
houses in relative numbers of various types 
of organisms, and in the way in which these 
numbers responded to penicillin. 

“The growth results are in agreement 
with the observations of Coates et al., and 
support their theory that at least part of 
the growth stimulation obtained by feeding 
penicillin to chicks can be attributed to the 
suppression of an infection by an antibiotic.” 
Comment: No comment needed. 

Title: Effect of Feeding Graded Levels of 
Fat With or Without Choline and Antibiotic 
Plus By Supplements to Chicks. 

Authors: A. J. Seidler and B. S. Schwei- 
gert (American Meat Institute Foundation). 
Publication: Poultry Science, Vol. 32 (May, 
1953) pp. 449-54, 

Digest: The trend to high-energy rations 
for poultry has led to experiments adding 
fat to that type ration. Lard, hydrogenated 


vegetable oils, and corn oil added to laying 


rations have shown no deleterious effect in 
previously reported work by other workers. 
In reported experiments with rats, added 
levels of fat improved the general perform- 
ance of the animals. This has also been 
shown to be true for weanling dogs by the 
authors of this paper. 

In the experiments reported in this paper, 
graded amounts of inedible grade animal 
fat stabilized with approved antioxidants 
were added to practical-type poultry rations 
fed to New Hampshire chicks and White 
Rock chicks up to nine weeks of age. Cho- 
line and an antibiotic and vitamin B,» sup- 
plement were also added in some trials. 

“The experiments with New Hampshire 
bred chicks showed that two, four, or eight 
per cent fat added to the basal ration did 
not increase or decrease the rates of gain 
and that the calories from fat were effi- 
ciently utilized at the two and four per 
cent levels of fat but the calories were not 
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completely utilized when eight per cent 
fat was added to the ration. 

“An increased rate of gain of White 

Rock chicks was observed during the early 
phases of the experiment when choline or 
choline plus antibiotic and vitamin By sup- 
plement was fed, but this response was not 
observed in the females at nine weeks of 
age. The White Rock male birds showed a 
weight response to choline plus antibiotic 
and vitamin B,. supplementation and also 
to the addition of eight per cent fat in the 
diet throughout the experiment. Certain 
observations on the carcass quality and 
fatty acid composition of the depot fats 
were made.” 
Comment: The fat used was animal fat called 
choice, white grease in the meat packing 
industry. This is really a term used in the 
soap industry. When used in the feed in- 
dustry, we strongly urge the use of the 
term animal fat. This term is acceptable to 
our good friend Les Bopst and most other 
feed control officials. 

We noted with interest what these au- 
thors said about the effect of the eight per 
cent fat ration on the composition of the 
depot fat of the birds: “It is of interest that 
the composition of the depot fat of the 
birds fed the added fat paralleled the com- 
position of the pork fat that was added.” 

We point out that the grade of inedible 
fat that was fed is very largely lard. 

The Dumb Dutchman has found, in his 
practical experience with added animal fat 
in poultry and swine rations, that an appre- 
ciable benefit to the physical condition is 
also had when fat is properly added and 
thoroughly mixed. It is an inetresting sub- 
ject and one which will undoubtedly be 
investigated further. 

Title: Laboratory Estimation of the Nutri- 
tive Value of Soybean Oil Meals. 
Authors: S. J. Balloun, E. L. Johnson, and 
L. K. Arnold (Iowa State College). 
Publication: Poultry Science, Vol. 32 (May, 
1953) pp. 517-26. 
Digest: We'll let the authors tell you about 
this one in their summary: 

“The correlation of several laboratory 


tests with the nutritive value of soybean 


oil meal for chicks has been studied. As a 
part of this evaluation, data were obtained 
on growth, feed consumption, and feed 
efficiency of chicks fed diets containing 
soybean oil meals which had been processed 
in different ways. 

“The growth-inhibitor in raw soybean 
oil meal was progressively inactivated by 
autoclaving, with substantially complete in- 
activation when the meal had been auto- 


claved 20 minutes at 15 pounds steam pres- 
sure. Either more or less heat produced a 
meal of sub-optimum nutritive value. 

“The improvement in nutritive value of 
soybean oil meal as a result of autoclaving 
may not have been entirely due to increased 
availability of the protein since chick growth 
was retarded when 10 or 15 per cent of 
unheated soybean oil meal was added to a 
diet containing adequate amounts of high- 
quality meal. Heating soybean oil meals 
for periods longer than 20 minutes reduced 
lysine content which may account for part 
of the reduction in nutritive value. 

“Urease activity was a satisfactory meas- 
ure of heat treatment of soybean oil meals 
up to the point of optimum heating, but of 
no value in determining overheating. The 
titration of the ammonia released (from 
added urea) by the urease enzyme was a 
more precise measure of the adequacy of 
heat treatment than was measurement of 
pH change. 

“Fluorescing properties of solvent-extract- 
ed soybean oil meals increased markedly 
when the meals were autoclaved beyond the 
point of maximum nutritive value. There 
was no significant increase in fluorescence 
of meals autoclaved just sufficiently for 
production of maximum meal quality. Ex- 
peller. meals were high in fluorescing prop- 
erties regardless of whether overheating had 
occurred, 

“Water-soluble protein values were sharp- 
ly decreased when solvent-extracted soy- 
bean oil meals were autoclaved at 15 pounds 
steam pressure for periods up to 20 minutes. 
Further autoclaving produced only minor 
reductions. It is concluded that urease and 
water-soluble nitrogen determinations are 
satisfactory measures of underheating of 
soybean oil meals. A determination of fluor- 
escence is an adequate measure of over- 
heating in solvent-extracted meals, but is of 
little value in detecting overheated expeller 
meals.” 

Comment: This helps clear the subject. 

Title: Growth-Stimulating Factors in Alfal- 
fa for Chicks. 
Authors: M. G. Vavich, Anne Wertz, and 
A. R. Kemmerer (University of Arizona). 
Publication: Pouliry Science, Vol. 32 (May, 
1953) pp. 433-36. 
Digest: “This paper presents data which 
indicate that dehydrated alfalfa contains 
factors which stimulate the growth of chicks 
fed diets containing animal proteins.” 

New Hampshire chicks were the experi- 
mental animals used. Alfalfa supplements 
were fed at the rate of three per cent of 
the ration. The ration contained wheat, 
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white corn, casein, gelatin, tricalcium phos- 
phate, salt, brewers yeast, and choline chlor- 
ide, DL-methionine, vitamin D, mangornous 
sulphate, carotene, tocopherol, and ribo- 
flavin. Its protein content was approximately 
25 per cent. The alfalfa used was prepared 
by steam-blanching and drying in a Stewart- 


Warner dehydrator at 160 degrees F., 
ground to 40 mesh and stored under ref- 
rigeration. 

“1) Dehydrated alfalfa contains one or 
more unidentified factors which stimulate 
the growth of chicks. The effect of this 
factor was enhanced by placing the chicks 
on a vitamin A-depletion diet previous to 
placing them on experiment. 

2) Brewers yeast and sardine meal con- 
tain factors which produce the same growth 
stimulation. 

“3) The amount of unidentified factors 
stored in one to three-day-old chicks varied 
with the hatch. 

“4) The amount of casein in the diet 
did not affect significantly the growth stim- 
ulating property of alfalfa.” 

Comment: The stimulating effect was shown 
in three experiments out of four. In the 
other experiment the weights at four weeks 
of age were the same. The chicks in that 
experiment were not from the same hatch 
as the first experiment which showed a 
very significant increase in growth due to 
the alfalfa. The authors believe that this 
difference is due to the initial storage of 
the growth-factor in the day-old chicks. 

In the opinion of the Vermont Yankee 
and the Dumb Dutchman, these experiments 
are merely proof that alfalfa is good stuff 
to use in poultry feeds when used in proper 
amount. It has been good for many years 
and will continue to be so for many more. 

Title: The Need for Choline, Folic Acid, 
and Nicotinic Acid by Goslings Fed Puri- 
fied Diets. 
Authors: G. M. Briggs, E. G. Hill, and 
T. H. Canfield (University of Minnesota). 
Publication: Poultry Science, Vol. 32 (July, 
1953) pp. 678-80. 
Digest: The authors found the gosling to 
be an excellent animal for growth studies 
because it grows so fast. Starting with 
goslings weighing 100 grams, in two weeks’ 
time, using either a practical ration or a 
synthetic type ration, these birds were 
weighing around 700 grams. 

As the result of the experiments, the 
authors say: “It is concluded that choline, 
folic acid, and nicotinic acid are needed 
by the gosling for optimum weight gains 
during the first two weeks and for the 
prevention of mortality. Folic acid deficient 
geese show a cervical paralysis cured by 
injection of pteroylglutamic acid. Nicotinic 
acid and choline deficient geese show a leg 
paralysis, perhaps related to perosis.” 
Comment: The experiment evidence shows 
that in the synthetic type ration the authors 
added niacin at 45 mg./lb., folic acid at 
0.9 mg./lb., choline chloride at 900 mg./Ib., 
and all other known vitamins at levels two 
to four times as high as needed by chicks. 

When choline was left out, the goslings 
grew only one-third as fast—they only 
doubled their weight (while those getting 
plenty of choline grew six times as fast), 
and most of them died. Without folic acid, 
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they grew only about 60 per cent of their 
top ability and developed a limber neck. 
Without niacin, they all died. All the birds 
showed some leg weakness when on the 
synthetic diet, so evidently something is 
lacking either in quantity, or an unknown 
factor. 


Loken Publicity Head 
Of Chicago Exchange 


The Chicago Board of Trade’s new di- 
rector of public relations is Burton D. Lo- 
ken, Board President S. J. Meyers has an- 
nounced. Mr. Loken comes to his new posi- 
tion from editorship of an automotive maga- 
zine. 

The new director is a graduate of the 
University of Wisconsin school of journal- 
ism and held positions with a number of 
newspapers in Wisconsin and Minnesota 
prior to service in the navy during World 
War II. He is a former member of the pub- 
lic relations staff of Swift & Co., Chicago. 


McMillen Tests Bulk 
Hopper Rail Cars 


McMillen Feed Mills and Central Soya 
Co., Inc., both of Fort Wayne, Ind., cur- 
rently are testing Airslide hopper cars for 
bulk shipments of soybean oil meal and 
dehydrated alfalfa meal, officers of the 
firms have revealed. Test shipments have 
been made to Central’s plant at Memphis 
and also to plants at Decatur, Ind.; Harris- 
burg, Pa.; and Gibson City, Ill. 

The Airslide railroad cars feature fabric- 
covered, light-gauge steel troughs on the 
under side of two trenches which run the 
length of the cars. Air forced into the 
troughs passes through the fabric and up 
into the contents to help discharge the 
cargo. 

Equipped for gravity loaJing, the cars 
have discharge ports on their bottoms. Gen- 
eral American Transportation Corp., Chica- 
go, is the manufacturer. 


Pratt’s Headquarters 
Is Now at Buffalo 


Headquarters of Pratt Food Co., formerly 
at Philadelphia, has been shifted to Buffalo, 
President M. J. Sue has announced. Pratt 
has sold its Pennsylvania office property 
and has shifted home office personnel to 
Buffalo. 


Mr. Sue explained that the move “is the 
first of several steps contemplated to ac- 
celerate our program for better service.” 


‘The firm’s headquarters now is at 69 Leddy 


st., Buffalo 10. 
KANSAS SCHOLARSHIPS 

A $300 scholarship to assist an outstand- 
ing senior in his final year at Kansas State 
College has been set up by Standard Milling 
Co. of Kansas City. The grant will go to 
the individual “who has made the most 
improvement in cereal crop production.” 
College officials will designate the winner. 


W. K. YATES 


A new account executive for Klau-Van 
Pietersom-Dunlap, Inc., Milwaukee adver- 
tising agency, is W. K. Yates, President 
Frank Birch has announced. Mr. Yates 
formerly headed the agricultural and live- 
stock products division of Morton Salt Co., 
Chicago. 

A native of Texas, Mr. Yates joined 
Morton 26 years ago and was credited with 
organizing the salt manufacturer's home 
cure salt department. He is widely recog- 
nized as an outstanding merchandising and 
advertising authority. 


General Mills Lists 
Volume for 1952-53 


Formula feeds accounted for 19 per cent 
of its total 1952-53 sales volume, General 
Mills, Inc., Minneapolis, has revealed. Sales 
were a whopping 483 million dollars, an 
all-time high. 

Net earnings were nearly 1114 million 
dollars, an increase of about two million 
dollars from the previous year. Earnings 
amounted to $4.68 per share of common 
stock, a 74-cent increase from a year earlier. 

Flour continued as the greatest sales 
category, making up 52 per cent of the 
total. This, however, represents a 22 per 
cent drop from 1938 and reflects the lessen- 


ing consumer demand for flour. 


@ PARAGON FEED MILLS, Whittemore, 
Mich., has purchased a new Zip corn 


sheller. 


GRASSHOPPER PLAGUE 

Grasshoppers have caused severe damage 
to crops in the light sand areas of northern 
Wisconsin, E. H. Fisher, University of Wis- 
consin entomologist, has reported. Heaviest 
damage has been caused in 12 northern 
counties where some new legume seedings 
have been completely desroyed by the in- 
sects, he said. 
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Kraft, manufactured from wood fibers, 
is the strongest paper known to industry. 
It was introduced in this country in $909, — 


of Gilmans started manufacturing bags. 


with practical knowledge, technical skills, 
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notable example of kraft paper 


Now in our 3rd generation of specialization, 
we are expert in pulp and paper | 
making, in bag manufacturing, . 
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Christian Weitzel says: 


chicken feed 


Yes sir. . . it’s all Ful-O-Pep chicken feed . . . mostly for egg 
production flocks. And it’s just the beginning for Christian Weitzel, 
of the Ocean County Poultryman’s Co-op at Lakehurst, New Jersey. 


y famous oat-feeding plan 
builds big Ful-O-Pep tonnage 


Mr. Weitzel began his Ful-O-Pep Dealership 
four years ago with a farm-to-farm selling campaign. 
With the District Representative, he called 
on poultrymen in his territory, encouraging them to try 
the famous Ful-O-Pep oat-feeding plan. 
Those who did were delighted by their high egg 
production figures . . . and by the simplicity 
of the new, easy cafeteria method. 


customers report Ful-O-Pep is 
“tomorrow's feed today” 


“One of our best breeders,” says Mr. Weitzel, “has 
sold over 100,000 chicks to poultrymen using 
the Ful-O-Pep program. This man feels that Ful-O-Pep 
Feeds are many years ahead of the times. . . the 
finest feed and feeding programs on the market today. 
And so we class last year’s top tonnage figure 
as chicken feed compared to the market we’re sure 
we can attract and hold in the future.” 


NEW JERSEY DEALER BUILDS BIG FUL-0-PEP VOLUME IN JUST 4 YEARS! 


When Christian Weitzel was offered the Ful-O-Pep Dealership, he considered the 
proposition carefully, for he had been successfully mixing his own feed for ten years. 
However, he realized the need for a top-quality product in this highly- 
concentrated poultry area, so took on the Ful-O-Pep line. And by offering good service 
and sound feeding advice, his business grew to a 2,638 ton giant last year. 
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Foreign Retailing-25 


Ecuador 


@ Carmen Moreno de Villacres, besides 
being one of the few women to operate 
her own feed and supply store in the 
South American republic of Ecuador, 
is also one of the most highly success- 
ful. She owns the oldest business of 
its kind in this equatorial nation. The 
origin of the firm dates back to 1819, 
a long 134 years ago. This vivacious 
30-year-old Ecuadorean woman has her 
business establishment in the country’s 
largest port city of Guayaquil, where 
it serves Guayas and surrounding prov- 
inces. 


At her firm, known as the Union 
Comercial Importadora S. A., Sra. 
Villacres employs a small staff of three 
because the business, while thriving, 
is by no means the largest in Guaya- 
quil. It is, however, completely typical 
of the many retail feed stores of Ecua- 
dor and has enjoyed a steady clientele 


RIVERBOATS like this one 
haul much of the feed and 
agricultural produce of bus- 
tling Ecuador in South Ameri- 
ca. Two rural police, right, are 
representative of the troop- 
ers who have added security 
to the once-hazardous busi- 
ness of farming. 
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Frontier 


By J. M. SHEPPARD 
Guayaquil, Ecuador 


CARMEN MORENO DE VILLACRES 
Vivacious and capable. 


throughout four generations of satis 
fied customers. 

Ecuador is essentially an agricultural 
nation, with few and small industries. 
Although compact in size, virtually 
every crop known to man is produced 
within the confines of its borders. The 
Andean highlands, which have vast 


semi-level tablelands at elevations of 
from 7,000 to 9,000 feet, produce the 
grains and other temperate zone prod- 
ucts of the nation, while the lowland 
areas grow tropical crops. There is a 
steady interchange between the high- 
land and lowland regions of the nation 
of the crops grown in each sphere. 
This is in addition to exports which 
are extensive for such a small country. 

Thus it will be seen that the busi- 
ness of Sra. Villacres, like those of her 
competitors, consists largely of ship- 
ping by rail to the highlands such com- 
modities as rice, cocoa, coffee, and 
other tropicals, while she brings in to 
Guayaquil, from the highlands, corn, 
wheat, oats, potatoes, alfalfa, and cat- 
tle and poultry feed. These items, in 
turn, are retailed to the firm’s widely 
spread lowland clients in villages and 
upon farms throughout the so-called 
coastal area. 

Wholesalers, as we know them in 
the United States, are virtually non- 
existant in Ecuador since firms like that 
owned by Sra. Villacres interchange 
with others in the same business in the 
cool highlands, and also import direct 
from the United States and other na- 
tions such merchandise as they carry 
to satisfy the demands of their cus- 
tomers and which cannot well be sup- 
plied locally. 


Sra. Villacres imports temperate 
zone dried fruits from Chile, flour 
from Canada, sardines from Norway, 
liquors from France, and a wide range 
of articles from the United States in- 
cluding insecticides, canned goods of 


t 


| 
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every description, Quaker Oats cereals, rem- 
edies for livestock, and human medicines. 

In the feed line, which is the firm’s most 
important business, all cattle and poultry 
feed comes from the highlands of Ecuador, 
where it is processed by individual large 
plantations or haciendas in this temperate 
zone of the republic that are equipped for 
converting the various grains into suitable 
animal and poultry feed. These commodities 
do not bear trade names in the sense that 
Americans know them, but attain their sale 
and reputation through the reliability of 
the name of the hacienda in question, or 
the name of its owners, usually a family in 
whose hands the hacienda has been owned 
since the days of the Spanish conquest near- 
ly four centuries back. The large highland 
ranchos of the Plaza-Lasso family may be 
noted for their cattle feed, and the Santa 
Rosa farms may be famed for their poultry 
feed. 

Most of the sacks used for these feeds are 
made on crude hand looms by the Quincha 
(Inca) Indians of the high Andes, where 
the cabuya, as the sisal plant is known lo- 
cally, grows in great profusion. 

Firms such as Sra. Villacres’ will ship 
lowland commodities to those great farms 
in the highlands and receive, in return, cat- 
tle and poultry feed from them. Of course 
a charge is made both ways since no one 
operates on a swap basis. This feed, in turn, 
is sold throughout the lowland villages and 
farms, generally in sacks of one quintal 
(100 pounds). to the smaller farms and in 
ton lots to the larger haciendas. Sra. Vill- 
acres employs no salesmen but she does an 
average business of slightly in excess of 
100,000 sucres a month, which comes to a 
bit over 6,000 U. S. dollars, figured at the 
current rate of exchange. Her business sel- 
dom shows a gross of less than a million 
sucres or $60,000 a year. Some of the larger 
local retailers, all of whom also wholesale 
to some extent, will more than double this 
gross, while others will scarcely halve it. 
Sra. Villacres maintains a satisfactory gross 
and net in her own classification as an aver- 
age dealer. 

Business does not move at the fast pace 
in Ecuador that is maintained in the United 
States and everything is shut down from 
12 noon until 3 P. M. in order to allow for 
a leisurely luncheon and the customary siesta 
or nap after the noon day meal. Ecuadoreans 
smilingly claim that this way of doing busi- 


“ness accounts for the almost total lack of 


heart disease and nervous disorders here. 
The small farmers scattered along the 
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waterways of the lowland network of rivers, 
will bring in a balsa-wood train of rafts, 


tied together and floated down to Guaya- 


quil. These may be loaded with, for ex- 
ample, bananas. In addition, they will have 
some several score of chickens, ducks, tur- 
keys, and, perhaps, a few head of beef cat- 
tle aboard to be marketed in Guayaquil. The 
bananas will be sold to one of the U. S. 
or British fruit ships in port and the cattle 
and poultry, for the most part, sold locally 
in this city of well over 200,000 population, 
although many ships also stock their larders 
here for long voyages across the south Pa- 
cific or back through the Panama canal, 
and then across the Atlantic. 

When ready to return to their little farms, 
these men will buy several 100-pound sacks 
of poultry and cattle feed from Sra. Vill- 
acres if they are her clients, and it will be 
loaded by means of her Studebaker truck 
on one of the river boats that will drop off 
the farmer and his purchases at the nearest 
village to his land. From there, transporta- 
tion to the farm will be either by mules or 
large, dug-out canoes. Obviously, this is 
all extremely primitive; yet in its own slow 
way, the object is attained. 

The large lowland haciendas, whose mar- 
ketables and purchases are in correspond- 
ingly greater quantity, either have their own 
fairly good-sized river boats, or charter one. 
During the dry summer months, most large 
haciendas and smaller farms can be reached 
by highway and are served by trucks, but 
these roads, with few exceptions, are not 
surfaced and become useless during the 
six months of winter rains. 

In recent years, the government of Ecua- 
dor has been constructing all-weather roads 
and eventually these will serve the lowland 
agriculturists to the complete, or at least 
semi-exclusion of the river craft. Perhaps 
the best explanation of present transporta- 
tion problems would be to compare them 
with the Mississippi river and its tributaries 
in the United States before the great nation 
succeeded in constructing its present huge 
network of paved highways and rail lines. 

And to draw that comparison further, 
there was a similar situation—until recently 
—in police protection. Until four’ years ago, 
it was not unusual for thieves to roam the 
dirt roads and waterways, preying upon 
farmers, large and small. The agriculturist 
ran a double risk in that if his crop was not 
stolen en route to market, the proceeds 
from its sales were likely to be taken from 
him on his way home. It was, in short, a 
replica in many respects of the old stage- 
coach days in the early west of the United 
States. 

But this condition has now been largely 
remedied since rural police were organized 
four years ago. Under direct government 
control, a highly-trained and efficient body 
of police officers was organized to patrol the 
roads and rivers, and when a robbery did 
occur, these officers, like the famed Cana- 
dian Mounties, went after their man and 
brought him in whether the trail was hot or 
cold and regardless of the time involved in 
the chase. 

Today, farmers of Ecuador are given a 
measure of security that they had not for- 
merly enjoyed. 

As elsewhere in the world, credit plays an 


Cc. R. LOCKARD 


C. R. Lockard has been named manager 
of its California company, Sprout, Waldron 
& Co., Inc., Oakland, Vice President Har- 
old J. Alsted of the Muncy, Pa., firm has 
announced. Mr. Lockard previously served 
as home office sales manager at Muncy. 

The appointee has been with Sprout. 
Waldron for more than four decades and 
is well versed in all phases of the Penn- 
sylvania machinery manufacturer's opera- 
tions. He will direct both sales and replace- 
ment parts service. 

Leonard Thompson, Donn Doerr, and 
Rex Wagner are Sprout, Waldron represen- 
tatives in the Pacific coast area. Mr. Thomp- 
son’s territory includes Oregon, Idaho, 
Washington, and British Columbia; Mr. 
Doerr’s, northern California; and Mr. Wag- 
ner’s, Arizona and.southern California. 


important part in the successful operation 
of Sra. Villacres’ business. She grants terms 
to some 40 per cent of her customers. These 
credits range from 30 up to 90 or more 
days, depending upon the good standing 
of each individual client. In bygone days, 
before the rural police came into the picture, 
Mrs. Villacres often had to wait many 
months on a client whose crop was stolen or 
who lost his crop to highwaymen. It was 
not unusual for such a client to require ex- 
tensive credit for the period necessary to 
get him on his feet after he had virtually 
lost his proverbial “all” to some roaming 
band of jungle gangsters. But that is changed 
now, and thanks to the rural police, few 
robberies occur and those few are almost 
invariably solved with the resultant capture 
of the culprits. 

Ecuador is an acknowledged backward 
country, but its citizens like to point with 
pride to the advances it has attained in re- 
cent years and enjoy indicating that the 
fation’s future lies ahead of, and not be- 
hind it. 
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BRANCH OFFICES: Atlanta, Boston, 


Buffalo, Chicago, Dailas, Kansas City 


(Mo.), LosAngeles, Minneapolis, Port- 


CHOOSE FROM 
RECOMMENDED BY NUTRITION AUTHORITIES 
WHEN YOU FORTIFY your feeds with Sterwin Vitamin Concen- 
trates, you benefit from the vast farm and laboratory experience of 


leading feed authorities in state extension services and agricultural 
colleges. 


For these men, constantly working to improve feedstuff quality, 
provide the data on which Sterwin’s Vitamin Concentrate formulas 
are based. These formulas are so diversified that they can meet the 
great majority of feed enrichment requirements . . . easily, economi- 
cally and accurately. 

STERWIN’S VITAMIN CONCENTRATESare made with granular cereal 
carriers to provide easy-blending characteristics that insure accu- 
rate mixing and distribution with either the continuous flow or 
batch-mixing methods. 


BLENDING PLANTS: Atlanta, Kansas City. Stocks also 
carried at Dallas, St. Louis, Buffalo, and Minneapolis. 


For price list, write direct to: 


Subsidiary of Sterling Drug Inc. 
1450 BROADWAY, NEW YORK 18, N. Y. 
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NEW YORK 10 
CANADA 


E. F. DREW & CO., INC. 
BOONTON, N. J. 


PHILADELPHIA 7 CHICAGO 1 BOSTON 10 
BRAZIL . ARGENTINA 


PRODUCTS: 
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Discounted Notes 


They Speed New Jersey Collections 


@ While it seldom encounters credit 
problems, Mills & Roy Co., Sussex, 
N. J., has a tailor-made plan to cope 
with them when they arise. 

Partner Andrew W. Roy admitted 
that “we have to extend some credit 
and get a bad risk now and then. But 
our method of dealing with farmers is 
a rather welcome service to them if 
they get behind in their payment. 

“If a customer owes us a few hun- 
dred dollars, we take a 30-day note on 
him with the specific understanding 
of how much he will pay each month. 
Then we discount it at a local bank 
at two per cent. 

“The debtor then has to go to the 
bank to make his payments and he 
appreciates the advantage of the dis- 
counted note when the normal interest 
rate is 2Y2 per cent. We have paid out 
a substantial amount in discounts, but 
it's been rewarding because it assures 
us the money and also pleases the cus- 
tomer who wants to pay cash,” he 
explained. 

“If a customer's note is not paid up, 
we keep after him until we collect. A 
customer who indicates no intention 
of paying on time never gets any more 
credit from us.” 

Mr. Roy and S. Royal Mills formed 
a partnership back in 1919 to purchase 
the feed business which they operate. 
It had been in the same location for 
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many years and was already a popular 
place at which to buy feeds and other 
farm needs. Royal Mills retired in 
1946 and was replaced in the partner- 
ship by William A. Roy, son of the 
co-founder of Mills & Roy Co. The 
Roys also operate Lafayette Feed & 
Coal Co. at Lafayette, N. J. 

“Feed really gets in the Roy family 
blood,” the senior partner explained. 
“Two of my brothers run a feed busi- 
ness at Branchville, another town in 
Sussex county. There’s no business 
tie-up between our firms, however.” 

Beacon feeds are featured at Mills 


& Roy and the volume averages at 
least two cars a week. High tonnage 
sales last year won an electric refrig- 
erator for the firm, a proficiency award 
given by the feed supplier. A limited 
stock of Acme dairy feed also is 
stocked by the New Jersey feed con- 


| 
CO-WORKERS on the Mills 
& Roy Co. team at Sussex, 
N. J., are Andrew Roy, left; 
Wiliiam Roy, center; and Miss 
Kathryn Losey. William Gil- 
lespie, shown with them, is 
a Beacon Milling representa- 
tive. Office is shown at lower 
left. 


cern. 

“Our trading territory is principally 
a dairying and poultry area,” Andrew 
Roy explained. “Our sales are fairly 
balanced, with dairymen and poultry- 
men each accounting for approximate- 
ly half of our feed sales volume.” 

Last year, the 34-year-old Mills & 
Roy Co. did a gross business volume 
of more than $500,000. This volume 
should be surpassed in 1953, according 
to the partners. 

Aggressive merchandising and fol- 
low through service are characteristic 
of the business operated by the two 
Roys. To expedite inter-plant com- 
munication, the firm utilizes an Execu- 
tone system to excellent advantage. 
The speaker arrangement permits 
quick contact between any two sta- 
tions in the mill property. 

An S. Howes mixer is part of Mills 
& Roy’s equipment. The firm’s custom 
volume is limited, however, because 
the partners prefer to stock and sell 
formula feeds. 
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“It is the service we have given-through 
the feed we have handled that I believe to 
be the big reason business has tripled since 
our beginning on July 1, 1919,” Andrew 
Roy declared. “Now, with our added faci- 
lities, we can give even better service. The 
new building relieves the crowded condi- 
tion in the main building which is now 
solely for feeds. More floor space makes 
handling of merchandise easier and quicker, 
and with our inter-com system, promptness 
in getting out orders has been stepped up 
considerably. It makes a difference also 
when the customer calls in, for the person 
he wants to talk to can be found more 
quickly. 

“Customers know they may have advice 
and service from our field man with the 
only cost to them being the price of reme- 


Look at it from your customer’s point of 
view. Why would he buy one feed in 
preference to another? What would he 
look for? 


Results. Yes, results sell feeds. He’d look 
for rations that assure rapid gains in 
growth and increased production — re- 
sults that are measurable in pounds of 
meat and milk, dozens of eggs, and dol- 
lars of profit! That’s why we recommend 
Armour Feed Ingredients. 


Armour meat proteins are highly digest- 
ible because they’re processed underrigid 
temperature control. This assures the 


dies and vaccines used. This has held our 
customers and drawn many new ones to us,” 
he stressed. 

Of the future feed business level, Mr. 
Roy is not too worried. 

“Though each year farms around here 
are sold to city people who do not go in 
for dairying or poultry raising, I think 
there will be herds and flocks for some time 
to come,” he stated. “Cutting the price of 
milk is bound to have some effect, however. 
But I believe dairymen will keep only good 
milk cows and will get rid of any that are 
not large producers in order to keep up 
high production. And they will require the 
best of feeding programs. 

“Because of this possible falling off, we 
have felt that diversification is the best way 
of holding business. For this reason, lum- 


WHY SHOULD ANYONE 
BUY YOUR FEEDS? 


A common-sense statement from Armour 
on how you can earn more repeat sales 


assimilation of all nutrients found so 
abundantly in meat. 


Essential amino acids are finely bal- 
anced in Armour meat proteins. Also 
present are vital minerals in readily 
available nontoxic form and important 
vitamins like Riboflavin and Vitamin Biz 
in natural form. They’re highly palatable 
—and easily mixed, handled and stored. 


Try Armour ingredients in your feeds. 
Continued repeat sales to satisfied cus- 
tomers will be convincing proof to you 
that these really are high quality feed 
ingredients! 


| ARMOUR AND COMPANY 


Tallow and Feed Dept. © Union Stock Yards © Chicago 9, Illinois 


ber was added some time ago and we built 
a new shed to house it. New homes, barns, 
and other buildings were being put up in 
the area and we saw an opening in builders’ 
needs. 

“We have handled coal for 20 years. The 
present coal shed was built in 1948. And 
in 1933, a three-car, two-story garage was 
built, which helped out on warehouse space 
as the top is used for storage of feeds and 
other commodities.” 

But the business grew and grew and out- 
grew the original 80-by-50-foot building, 
which also is a two-story structure. So on 
Labor Day last year, this firm moved into 
the modern new office building which was 
formally opened to customers and the public 
Nov. 15, 1952, leaving the old building 
entirely for feed and related products. 

Built of cinder block and steel, the new 
building has more than 7,200 square feet 
of floor space. A sizeable space on the first 
floor is alloted to office quarters—a huge 
square at the left fenced off by a counter 
whose top is of light-colored Formica and 
the base about the same shade in oak ply- 
wood. The wall back of it is knotty pine. 

Just back of the front office section is 
the smaller private office, an attractive room 
walled with contrasting plywoods. A fine 
mahogany desk and chairs add to the rich 
tones of the room. Lighting is fluorescent. 
Ceilings are of acoustical tile. There is also 
warehouse space in this building and load- 
ing facilities on the right side. 

The firm operates three feed trucks, be- 
sides one for coal. Their loads most always 
are for two or three tons, which makes it 
impossible to double up much on deliveries, 
so route delivery is practiced. There are two 
four-ton trucks, and one 1!4-ton, which is 
put to use for hurry-up orders. 

There are five employes besides Mr. Roy 
and his son. The secretary, Miss Kathryn 
Losey, has been with Mills & Roy for 26 
years. Loren Hunt has been in the employ 
for 26 years also. Frank Lott has been there 
nine years and Clarence Van Horn, five 
years. The other employe is a newcomer. 

Andrew Roy is a member of the Eastern 
Federation of Feed Merchants and is also 
active in affairs of his town and community. 
Sussex, N. J., has about 1,500 population. 
Mr. Roy laughingly reveals he got married, 
went into business, joined the Elks, Masons, 
Rotary club, “and about everything else” 
all in the same year. 

A sound future seems assured for Andrew 
Roy and his son Bill, two New Jerseyites 
who've built their 34-year-old business on 
policies as sound as granite. 


Du Pont Is Owned by 
144,000 Stockholders 


More than 144,000 persons share owner’ 
ship of the Du Pont Co., Wilmington, Del., 
officials of the firm have revealed. This is 
an increase of 3,154 shareholders over the 
total on June 30, 1952. 

Shareholders included 128,383 who have 
common stock and 22,883 holders of pre- 
ferred stock. About 6,700 persons hold 
some stock of each type. Every state in the 
union is represented by Du Pont share- 
holders, the firm noted. 
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vitamin mineral feed supplement 


triple guaranteed! 


That's one of the reasons it is first choice of 
more and more top quality money-making 
feed manufacturers and dealer mixers. 


Guaranteed not only when made... not only 
when mixed ... but actually when fed! That’s 
NOPCOSOL, the new concept in feed fortifiers, 
product of years of NOPCO research. Now you 
can assure your customers of just the right 
vitamin potencies, just the right amounts of 
antibiotic and trace minerals—without costly 
overfortification, without danger of underforti- 
fication. When you include one batch-size bag 
of NOPCOSOL in each ton of feed, your forti- 
fication worries are over. 


And here are three more reasons why 
NOPCOSOL is the finest poultry and swine 
feed supplement available today: 


NOPCOSOL contains dependable MICRATIZED* 
Vitamins A & D—guaranteed stable ... guaran- 
teed nutritionally available. 


NOPCOSOL is easy to use—it is packaged in 10 Ib. 
“batch-size” bags that exactly fortify a one ton 
batch of feed. 


NOPCOSOL costs you less to use—less in inventory, 
less in labor, less in amounts used. 


CHEMICAL COMPANY 
HARRISON 2, N. J. RICHMOND, CALIF. 
Pioneer Producers of MICRATIZED* Vitamin Products 
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NOPCOSOL is shipped in 10 Ib. “batch-size” 
bags, 4 bags to a carton. It is available in 8 
formulations for poultry, turkey and swine 
feeds, with or without trace minerals. Each 
bag contains guaranteed levels of: 


VITAMINS: Micratized* Vitamin A, Micra- 
tized* Vitamin D, Riboflavin, Pantothenic Acid, 
Choline, Niacin, Vitamin By 2. 


ANTIBIOTIC: Procaine penicillin (for poultry), 
Aureomycin (for swine). 


TRACE MINERALS: Iron, lodine, Manganese, 
Copper and (in swine feeds) Cobalt. 


©1953 NOPCO Chemical Company 
*T.M. NOPCO Chemical Company 


Department 
mical Company 


Agricultural 


R | NOPCO Che 
F First & Essex Streets 
Write today fF porrison 


**New Horizons 
Feed Sales” wi 


Please sen 
complete information 


RELY ON THESE 


quality NOPCO products 
for your feeds: 


NOPCOSOL 
Complete vitamin - anti- 
biotic - trace mineral feed 
supplement. 


NOPCO 

A & D VITAMINS 
A complete line of 
Micratized* dry Vitamin 
A & Vitamin D products, 
conventional dry Vitamin 
A & Vitamin D products, 
Vitamin A & D oils. 


NOPCO 
B VITAMINS 
Riboflavin, calcium pan- 
tothenate, niacin, choline 
chloride (liquid & dry), 
vitamin Bi2 feed supple- 
ment. 


NOPCAINE 
Antibiotic feed supple- 
ment (Procaine peni- 
cillin). 

NOPCOM 
Vitamin Bi2 and Pro- 


caine penicillin supple- 
ment. 


OSOL brochure. 
d me FREE pi the NOPCOSOL program. 


prices and 
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Home Builders Important 


Oregonians Stock Construction Needs 


@ The Tualatin valley in northwestern 
Oregon is fertile farmland that attracts two 
types of residents to its ever-increasing pop- 
ulation. The first type is the farmer, anxious 
to get his plow into the rich soil. The other 
is the home builder, viewing the valley as 
an ideal scenic spot in which to erect a 
permanent home. 

This dual nature of Tualatin valley set- 
tlers has paid dividends for Bob Martyn 
and Martin Ward, owner-operators of Wash- 
co Supply in Beaverton, Ore. For the 
building and farming combination going 
on in the Tualatin valley west of Portland 
has brought a resultant demand for feed, 
seed, and gardening items on the one hand 
and construction materials on the other. 

Messrs. Martyn and Ward feel that the 
building supply and feed sales businesses 
are a natural combination and have taken 
advantages of the locale to prove their point. 

Three years ago, when the partners or- 
ganized their business, building supply sales 
constituted 95 per cent of their business. 
Now, after active promotion of feed lines, 
sales are split evenly between the two cate- 
gories of merchandise. With active promo- 
tion this year, the partners feel feed sales 
will compose 65 per cent of total income. 

And Washco has been aggressive in pro- 
moting that increase. Recently, the partners 
engaged in a “chick day” program designed 
to increase feed and supplementary product 
sales. “Chick day” brought out an esti- 
mated 270 new customers with an offer of 
10 birds free to every individual visiting the 
store. Advertisements of the give-away were 
carried in the local paper and by spot an- 
nouncements over a local radio station. The 
return in increased feed sales more than 
justified the effort and expense involved in 
promoting the bird give-aways. 

The physical plant of Washco Supply 
lends itself to sales promotion, too. An ex- 
tensive lot in front of the rectangular-shaped 
building serves as a display lot for all prod- 
ucts offered for sale by the store. Seasonal 
items—everything from shingles to seed— 
are stacked on the storage yard for all 
passersby to view. 

To promote seed and plant sales, Mr. 
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FARMERS 


FERTILIZERS - 


BOB MARTYN 


Two types of customers. 


Martyn and Partner Ward have constructed 
a latticed plant display case outside the 
front entrance of the store. The shelter case 
is both decorative and functional, serving 
to brighten the appearance of the supply 
house and attract potential customers. 
The store itself, though small, is brightly 
painted to catch the eyes of buyers. The 
gravel drive in front of the store offers 
ample space for parking and accommodates 
easy loading. Large truck orders are handled 
at the firm’s warehouse situated below a 
hill in back of the store. Incoming shipments 
of merchandise are also stored outside the 


BUILDING supplies and feeds 
have proved excellent sales 
teammates at Washco Sup- 
ply, Beaverton, Ore., shown 
here. The firm has a substan- 
tial following in the city as 
well as in surrounding farm 
territory. 


SERVICE 


main store until replenishment of stocks is 
needed. 

Washco makes the most of its truck de- 
liveries, too. Regularly-scheduled truck de- 
liveries are maintained for farmers in the 
western valley. Feed is carried from Beaver- 
ton to outlying areas one day, and truck 
drivers, before returning, load shingles at 
a shingle mill for delivery to eastern build- 
ing supply houses and Portland. Washco’s 
trucks are rarely empty and seldom travel 
any non-productive mileage. 

Washco also promotes sales by profit 
sharing with premium saving stamps of the 
S & H type. The partners feel that profit 
sharing is an added incentive to buy in an 
area where competition is keen in both the 
feed and building supply lines. 

Washco sticks to  nationally-advertised 
products in its merchandising. The owners 
claim there is often a temptation to stock 
temporary bargains of “off-brand” merchan- 
dise, but they’ve found that customers build 
faith in a product if the dealer shows con- 
sistency in his stocks. Washco Supply offers 
one main line of feed to its customers, Ful- 
O-Pep, manufactured by Quaker Oats Co., 
Chicago. 

Bob Martyn and Martin Ward are suc- 
ceeding in establishing their point. Aggres- 
sive promotion, combined with widely div- 
ersified commodities, pays off in the con- 
sistent growth of a feed supply business in 
growing Oregon. 


Salzberg Promoted to 
New Post at Du Pont 


Succeeding the late Dr. Cole Coolidge 
as director of its chemical department is 
Dr. Paul L. Salzberg, the Du Pont Co., 
Wilmington, Del., has announced. Dr. Salz- 
berg served as Dr. Coolidge’s assistant for 
the past two years. 


Du Pont’s chemical department is charged 


. with fundamental research work. Its new 


director is the holder of 63 patents in syn- 
thetic organic chemistry, insecticides, and 
other fields. 


"BUILDING MATERIALS 


SHINGLES SHAKES LATH Tit. 
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Blackhead NOW 


“Alert Your Customers’’—to prevent 


me 


Convenient —easily included in all types of feed programs 
..-all feed, grain/supplement, crumbles, pellets...as well as 
water. 


Palatable —Histostat helps keep turkeys eating and drink- 
ing more...stimulates growth. 


Safe—won't knock egg production or affect fertility in 
breeder flocks. 


New Low Price—Histostat costs only a few cents per 
turkey. 2 birds saved out of 100 pay for the entire program. 


Proven By Thousands of Turkey Growers— Graham 
Stoneburner’s (Mt. Jackson, Virginia) experience is typical 
—"Gave Histostat to 50,000 turkeys. It prevented blackhead, 
gave us better quality birds, more profits, a lot less worry.” 


It Pays To Be 
“ON THE ALERT’ Sell the most effective, economical black- 


-head preventive—Histostat—either ready- 

‘ mixed in feed or by packages or drum. 
Send for prices, prospectus and mixing directions for continuous 
low-level treatment. 


DR. SALSBURY’S LABORATORIES, Charles City, lowa : 
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costly blackhead losses during warm weather 


@ 
Announcing 
SALSBURY’S 
TINOSTAT 
The FIRST, EFFECTIVE Product 
For The PREVENTION Of 
HEXAMITIASIS In TURKEYS f 
Also Prevents COCCIDIOSIS } 


Powder Form— Easily Mixed with Feed 
SAFE—PALATABLE 


Losses from hexamitiasis and coccidiosis may be 
very heavy. Help turkey raisers prevent severe 
mortality from these diseases with Dr. Salsbury’s 


e 
e 
e 
e 
e 
e 
° Tinostat. Write for prices and free literature. 
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Best” 


Relence Dees it 


QUALITY GRANULATION...450 tons a day 


uses. PACAL 


“‘Pacal Hard Faced Hammers 
give us the quality granulation 
our poultry and animal feed 
customers want’’, says Charles 
F. Wilson, superintendent of 
the East Los Angeles plant of 
Pillsbury Mills, Inc. ““We use 
Pacal Hard Faced Hammers 
an average of four times as 
long as other hammers... . 
some even longer. We con- 
sider the extra life as a bonus.” 


PACAL 


hard faced hammers and hammer clusters* 
will run 3 to 4 times longer in your hammernill ! 


.S. PAT. NO. 2,607,538 


write department 3 


PAPER-CALMENSON & COMPANY 


County Road B and Walnut St., Adjoining Highway 36, St. Paul 8, Minn. 
Phone NEstor 9456 
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Ladies Win the Nod 


Hoosier Caters to Farm Women 


@ Farm women who are in full charge 
of farming operations get special at- 
tention from Eddie Tarr, manager of 
Heise Feed Store at Bedford, a city of 
20,000 in south central Indiana. Mr. 
Tarr numbers among his steady cus- 
tomers widows and wives who are 
charged with full responsibility for op- 
erating farms. 


“We try our best to give these farm 


WOMEN charged with primary 
responsibility for farming op- 
erations receive special atten- 
tion at the Bedford, Ind., Heise 
Feed Store, which is shown 
here. 


ladies special attention,” Mr. Tarr ex- 
plained. “Most of them are skilled at 
farming and are good businesswomen, 
but a few, like widows whose hus- 
bands have died recently, are in need 
of advice and friendly counsel.” 

Some of Mr. Tarr’s women custom- 
ers are farming hundreds of acres, 
feeding thousands of chickens and 
hundreds of hogs, dairy cows, and oth- 
er livestock. Able Mr. Tarr goes all- 
out to be helpful to them. 

The Heise Feed Store at Bedford is 
one of four owned by the Heise broth- 
ers, who have their headquarters at 
Paoli, Ind. Eddie Tarr has managed 
the Bedford outlet since it was opened 
16 years ago and is doing a commend- 


able job. 
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By BRUCE W. SMITH 
Special Staff Feature 


Aiding him in he operation of Heise 
Feed Store are two full-time assistants. 
One of these men serves as a sales 
clerk and mill hand while the other 
serves as truck driver and outside sales- 
man. 


“My two right-hand men are as 


service-conscious as I am,” Mr. Tarr 
declared. “Guess that’s the main rea- 
son why we've been able to build our 
business volume higher each succeed- 
ing year.” 

Feed brands featured at Heise Feed 
Store are Glidden and the firm’s own 
line, Heise’s. Heise manufactures egg 
mash and chick starter, both of which 
have earned excellent reputations with 
Indiana poultrymen. 

A full line is carried in the Glidden 
department. Poultry feeds top the de- 
mand list, followed by hog, dairy, and 
rabbit rations and dog food. 

“The Glidden brand is a popular 
one in this section of the Hoosier 
state,” Eddie Tarr reported. “We car- 
ry the complete line, including spe- 
cialty types, and are doing a steadily 
increasing volume in this brand.” 
(Glidden produces its mixed feeds at 
Indianapolis.) 

Pratt’s poultry and livestock reme- 
dies have been featured at the Bedford 


‘ 


Heise store since it opened its doors 
for business in 1937. The remedy de- 
partment is heavily patronized and 
Manager Tarr has no worries about 
the stock going stale. 

For farmers who prefer custom- 
mixed feeds, Heise Feed Store has a 
modern milling department at the left 
rear of its building. Equipment, all 
nearly new, includes a one-ton Kelly 
Duplex mixer, a 60 h. p. Jay Bee ham- 
mer mill, and a corn sheller. 

“We have studied machine mainten- 
ance carefully,” Mr. Tarr stated, 
“and we fully appreciate the economies 
offered by late-model equipment when 
that equipment is kept in A-1l repair. 
There is no advantage in trying to 
run a modern custom department with 
old-time machinery. It just won’t pro- 
duce the quality or the quantity of 
work which customers demand.” 

Mr. Tarr’s Duplex mixer is located 
on the solidly-built loading dock, pro- 
tected above and on all sides from in- 
clement weather. This location saves 
steps and facilitates loading custom- 
mixed feeds. The long loading dock 
can handle five trucks at a time. 

Just beyond the loading dock is 
parking space ample for a dozen more 


trucks or passenger automobiles. Ed- 


die Tarr’s store is located on a heavily- 
travelled street, which makes adequate 
off-street parking doubly important. 
Heise Feed Store in Bedford opens 
at seven in the morning and closes at 
5:30 p. m. every business day of the 
week. While a considerable portion of 
the firm’s business is cash-and-carry, 


EDDIE TARR 
"We try our best.” 
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The “penny” that pays off 
for broiler 


Not over 1¢ extra per bird is the customer cost 
for this proved anticoccidial in feeds. 
It pays for itself many times over! 


MEGASU Nitrophenide 


This is the PENNY that could make the difference nide Lederle included is the finest low-cost “insurance’’ 

between profit and loss on a bird! they can have against COCCIDIOSIS LOSSES! 
You’re serving your customers well when you stress Below, in simple arithmetic, is the story of the “pay- 

the fact that buying feed with MEGASUL Nitrophe- off penny” you can tell or write to your customers: 


_ SHOW your customers how MEGASUL pays off! 
“Mr. BROILER GROWER! 


“You. pay only 1¢ extra per bird, or $10 per 1,000 birds, to give feeds containing 
MEGASUL continuously from hatching to 12 weeks. 


-“Here’s how you get your money back! 
1. You need to save only 14 more birds from coccidiosis out of 1,000 started. 
14 birds, total weight at market 42 pounds, at 25¢ per pound .. . . $10.50 


2. You need to save only 167 Ibs. of feed in producing 1,000 marketable broilers 
(0.05 Ibs. of feed saved per pound of gain). 167 Ibs. of feed at $6 percwt. $10.02 


“And here’s the big pay-off! 


“That's two ways you get your penny back. .. and that's just the beginning! 

Actually, MEGASUL will frequently save many times more than 14 birds per-thou- 
. sand—and more than 167 Ibs. of feed per 1,000 birds! 

“More than that—figure the extra weight MEGASUL helps to put on all your 
birds! Often, it's more than one-fifth of a pound per bird! You sell 200 or more 
extra pounds of meat per 1,000 birds! 

“There's still more! MEGASUL helps make your birds look finer. Buyers like ‘em 
— body development is sounder, shanks yellower, feathering better. 


“Buy feeds containing MEGASUL, Mr. Broiler Grower, and get repaid many 


times over!” 


Lederle announces M E A U L A 25% NITROPHENIDE. 9% ARSA- 


NILIC ACID for those who want to use 2 lbs. of MEGASUL with the popular amount 
of ARSANILIC ACID. 


Animal Feed Sales 


LEDERLE LABORATORIES DIVISION 
30 Rockefeller Plaza AMERICAN Ganamid COMPANY New York 20, N. Y. 
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deliveries are made over a territory with a 
radius of 20 miles. 

“We place great stress on selling-on-the- 
farm,” Eddie Tarr emphasized. “Our truck 
driver is an able salesman and usually brings 
back enough future orders on a delivery 
trip to merit another trip out in the same 
direction. 

“Our follow-through service backs up 
this farm selling. The result is that we have 
many standing orders, which are for a speci- 
fied quantity of feed every week or every 
other week,” he related. 

“One of the farm women we serve has a 
regular order for half a ton of egg mash 
each week, as an example,” Mr. Tarr con- 
tinued. “With this steady repeat log, we al- 
ways have a substantial volume on which 
we can count. This enables us to spend 
plenty of time seeking new business.” 

Print sacks are especially popular in the 
Bedford area. Heise Feed sells more feed in 
these sacks than in regular bags and is 
happy to accommodate farm women who 
want the same print pattern on several sacks. 

Backing up the print sack popularity, Heise 
Feed Store is cooperating with the Textile 
Bag Manufacturers association and Glidden 
in sponsoring sewing contests. Bemis print 
sacks are especially popular, according to 
Manager Tarr. 

Field seed, Nitragin inoculants, insecti- 


cides, and sprays all play an important role 
in the profit program at Heise Feed Store. 
Other sideline items, including remedies, 
also get heavy play from Mr. Tarr. 

“Most of our business is transacted on a 
straight-cash basis,” the genial feed man 
noted. “Responsible farmers know, however, 
that they can obtain 30-day credit when 
they need it. But less responsible farmers 
seeking long-term credit can’t get it from 
us. 

The attractive concrete block, brick- 
faced building which houses Heise Feed 
Store always features a special display in its 


big front window. Dog food, remedies, rab- 
bit pellets, and poultrymen’s supplies take 
their turns in rating window display space. 

Hospital-like cleanliness features the en- 
tire Heise Feed Store layout at Bedford. 
Manager Eddie Tarr caters to farm women 
and he knows they expect their homes to 
be as clean as can be—and the places where 
they shop likewise. 

“We go all out to please the ladies,” the 
genial Hoosier concluded. Judging from the 
steady growth of the Bedford, Ind., con- 
cern, Eddie Tarr is succeeding admirably. 


New Fertilizer Mark 


Use in 1951-52 Is All-Time High 


@ Fertilizer consumption in the United 
States and its territories rose to an all-time 
record level during 1951-52, a report recently 
completed by the Department of Agriculture 
has revealed. 

According to the 13th annual survey of 
fertilizer consumption, conducted by Walter 
Scholl and H. M. Wallace of the depart- 
ment, more than 2214 million tons were 


The Barnyard Gate 


CARTOON BY HORNSBY 


“Put that ladder back in the barn before you leave, Myrtle!" 
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used during the 12-month period. That was 
almost 11/42 million tons more than was used 
the previous year. 

The survey showed that the 13 states 
comprising the south Atlantic, the east 
south central, and the west south central 
regions continue as greatest users of fer- 
tilizer. The areas combined used 11 million 
tons, or almost 50 per cent of the total. 
The 11 million tons represented an increase 
of 3.6 per cent over the 1950-51 survey 
period. 

The greatest increase in fertilizer use was 
recorded in the north central states, where 
consumption amounted to 6/4 million tons, 
an increase of 15 per cent over the previous 
year. Consumption in Idaho, Maine, Neb- 
raska, and South Dakota increased 25 per 
cent. 

Of all fertilizers tested, 60 per cent were 
comprised of N-P-K mixtures, the report 
indicated. A little over 36 per cent of the 
other mixtures contained one or more of 
these primary plant-nutrient elements. 

Increases in nutrient content of mixed 
fertilizer was also noted. The primary nu- 
trient content average for all mixtures rose 
0.67 per cent over 1950-51. The figure for 
1951-52 was 24.86 per cent. Consumption 
broke down into these percentages: nitro- 
gen 4.30 per cent; P2O;, 11.14 per cent; 
and KO, 9.42 per cent. 


Nopco Jobbers Hold 
Sales Conference 


A three-day sales and promotion confer- 
ence for eastern jobbers of Nopco Chemical 
Co., Harrison, N. J., was held recently at 
Military Park hotel, Newark, firm officials 
have reported. 

The conference had as its key speaker 
Dr. M. H. Hochberg, head of Nopco’s tech- 
nical service bureau, who addressed the 
group on recent tests and uses of Nopco 
feed fortifiers. 

Discussion of jobber problems was cov- 
ered by A. V. Jay, eastern sales manager 
of Nopco’s agricultural department. A slide 
presentation of the firm’s agricultural acti- 
vities was shown. 

Dr. C. I. Post, Nopco vice president, pre- 
sided at the meeting. 
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Business ‘Vitamins’ Sales 


Californians Stress Three Key Letters 


@ A “business vitamin” formula is 
largely responsible for the rapid and 
healthy growth of a year-old feed 
store at Baldwin Park, Calif., which 
is owned by Carl Shank. 

Managed by Bill Murray, Sunny- 
side Feed & Supply Co. in one year’s 
time has hatched from the embyonic 
stage into a full-fledged business by 
business “vitamin supplements” of B, 


S, and Y. 


B, the store’s bulletin board on 
which the customer may advertise for 
sale or wanted items, is an innovation 
of Mr. Murray’s. It is a big customer 
drawing card and has become a focal 
point of interest in the store. As he 
explained it, “The feed store is the 
center point of stock in the communi- 
ty. Frequently, people do not take 


’ the trouble to place an ad in the pa- 


per. The board saves them that time 
and expense, and reaches exactly the 
right buyer. From our standpoint, it 
is an indirect sales booster, for cus- 
tomers come in to post a notice and 
always buy something before they 
leave. It works so well, we are now 
going to install a larger board.” 


Everything imaginable is advertised: 
for sale items include insulated build- 
ings, poultry, rabbits, pigs, farm equip- 
ment, AKC registered dogs, calves, 
and one customer wanted one roping 
horse. 

S, spray equipment, is an unusual 
customer convenience which has 
helped popularize the store and in- 
crease sales. A 50-gallon sprayer is 
rented to the customer for a minimum 
operational cost. It is used for fly 
and insect control on dairy and poultry 


we 
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farms, as well as for general spray 
purposes. 

“Fly control is a big liability in this 
community. This service is of im- 
measurable help especially to the small 
poultry man who cannot afford to buy 
his own equipment. Also, it has boost- 
ed our spray sales considerably,” Man- 
ager Murray explained. 

Y is youth. It is only logical that a 


young business should put its empha- 
sis on youth, and an important aspect 
of the company’s hopeful future lies 
in its concentration on the young farm- 
ers. It actively supports the local 4-H 
club by offering store facilities for 
business meetings of the group and the 
showing of films with informal ques- 
tion sessions. Last year a Holstein calf 
that was raised for store-feeding ex- 
hibit purposes was donated to the 4-H 
members, who sold chances on the 
animal and thus raised money for 
their activities. 


Starting a new feed business in the 
area was quite an enterprise. Even 
though there is a lucrative demand for 
poultry feeds, there are also plenty 
of feed stores. Nearly every neighbor- 
hood grocery includes a supply of 
feed in its inventory. However, in a 


CONCENTRATING on serv- 
ice to young farmers, Em- 
ploye George Michaelson, 
left, and Manager Bill Mur- 
ray of Sunnyside Feed & Sup- 
ply Co., Baldwin Park, Calif., 
have boosted a year-old feed 
supply store into a hearty, 
growing concern. Store, 
shown, is center for free cus- 
tomer advertising service. 


year’s time, Mr. Murray said proudly, 
“The local feed customers know Sun- 
nyside. We have more than held our 
own, and the demand for our feeds is 
growing steadily.” 

The store handles only Purina feeds. 
In this large poultry area, 80 per cent 
of the firm’s sales are made to farmers 
with layers and fryers, the average be- 
ing about 4,000 birds. Remaining feeds 
are for turkeys, rabbits, ducks, goats, 
hogs, calves, dogs, fox, mink, and 
pheasant. “We carry feed for every 
type of animal,” Mr. Murray noted. 

Allied lines of products include raw 
grains and 20 to 30 tons per month of 
hay bought from local farmers, a line 
of Lederle Laboratories supplies, vac- 
cines, wheat germ oil, disinfectant, 
medications for dogs, egg scales, infra- 
red lamps for brooders, catching nets 
for chickens, Hudson spray equipment, 
farm and garden tools, garden seeds, 
and miscellaneous home hardware 
items. The store is an outlet for both 
Oakes and Jamesway poultry equip- 
ment of all kinds — brooders, incuba- 
tors, feeding troughs, and feed carts. 

The store is an enthusiastic partici- 
pant in the supplier-sponsored mer- 
chandising ideas, and continuously 
runs exhibits of ducklings, laying hens, 
chicks, and calves. Proof sheets are 
posted regularly on the bulletin board 
showing results from the feeding op- 
erations. Small sales are made directly 
from the exhibit brooders and aver- 
age several hundred a month. How- 
ever, as many as 10,000 chicks fre- 
quently are sold to one customer on 
order. Twice a year, free chick day 
receives wide publicity through adver- 


: | 
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CAN DOUBLE YOUR TONNAGE 
AND TRIPLE YOUR PROFITS! 
HONEGGER 


~ Honeggers’ new “push button”, electronically con- 
trolled feed mill at Fairbury, IIl., has been the talk of 

-. the industry and the marvel of the farmers for hundreds 
of miles around. This mill was not built—it grew! It 
grew by making honest products and selling them 

for honest prices. It grew by working with friends and 
neighbors; by trying to understand their problems and 
help them make money. This mill and Honeggers’ 
aggressive merchandising program can help you DOUBLE 
YOUR TONNAGE and TRIPLE YOUR PROFITS! 


This scientifically designed poultry house, developed 
on Honeggers’ 400 Acre Practical Test Farm, is a Ga Ze A SS 
tremendous money maker for Honegger dealers. 
Patent rights are owned by Honeggers’ for the EXCLU- 
SIVE benefit of Honegger dealers. One dealer sold 

over $50,000. 00 worth of houses during the first year. 

Here is_extra money for the dealer in both house commissions 
and follow-up feed tonnage. It can help you DOUBLE 
YOUR TONNAGE and TRIPLE YOUR PROFITS! 


HONEGGER LEGHORNS 


aie Honeggers’ small farm hatchery has grown to become the nation’s largest 

- U. S. Certified Hatchery. This growth is in itself evidence of sound 
quality and honest service and that the Honegger Leghorns have made farmers 
more money than other breeds. Honegger Leghorns are proven money 

makers in the national Egg Laying Contests across the nation and in large commer- 
cial flocks everywhere. If you are going to build a successful feed busi- 

ness, then your farm customers MUST make money on your program. With 


this foundation is an opportunity for you to DOUBLE YOUR TONNAGE 
and TRIPLE YOUR PROFITS! 


i DID IT! 


Watch for a series of “I DID IT” ads featuring 
good businessmen, -just-Hke-you, who have 

foubled their tonnage and tripled their profits 

on the Honegger program. This program of 

“Tonnage Doubler” ads has been running for 

over two years, — and we have never used 

the same man twice. Visit our 400 Acre Prac- 

tical Test Farm, our new “push button” feed 

mill and other facilities at “9 4 and Forrest, 


Licks, E. F. Dickey, Vice-Pres. 


& Gen. Manager Feed & 
oss WRITE, WIRE, OR PHONE 


Milling Division 
Honeggers’ & Co., Inc. 


Why not join up with a LEADER now? 
What we have done for others we can do 
for you. Some aggressive dealer will dou- 
ble his tonnage in your area with Hon- 
eggers’ Big H Feed Franchise. It might as 
well be you. Honeggers’ are the only major 
feed company in America offering dealers 
this kind of a 
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tisements in the local papers. Last year the 


firm gave away 6,000 chicks the first time 


the event was held. 

Regular advertisements are run in the 
Baldwin Park Tribune and the Puente pa- 
pers with mats supplied by Purina. Post 
cards occasionally are sent the customer 
advising him of current changes. 

Local fairs held in Baldwin Park, nearby 
Covina, and Puente are attended by the 
store, which participated in all three last 
year. An attractive booth is set up with a 
general exhibit of products, placards, and 
literature. 

Mr. Murray gained his initial advantage 
when he showed his interest in community 
affairs by joining the California Farm Bu- 
reau and the Baldwin Chamber of Com- 
merce, and attending their meetings. 

“Kitchen meetings” have become very 
popular since the store opened, and farmers 
in the area have shown great interest in 
them. They are held twice a week in the 
homes of different farmers. The programs 
are keyed to whether the meeting is in a 
poultryman’s or a cattleman’s home, and 
movies are shown. They are attended by 
both regular and potential accounts. Re- 
freshments are served during a discussion 
period about local problems. 


Mr. Murray makes personal calls on each 
customer once a week to advise on feeding 
problems. “Where there is trouble, we 
break down the figures on proof sheets by 
determining the number of birds the farmer 
has, the amount of feed given them, the 
feed bill, and the eggs to expect. Being a 
new concern, these personal visits help im- 
measurably to spread good will and let the 
farmer know we are vitally interested in 
helping him. Of course, while we help 
where we can, we also sell what we can,” he 
added. 

George Michaelson serves in the capacity 
of outside salesman and delivery man, as 
well as handling some duties in the store. 


Deliveries are made once a day and are 
free for orders of five bags of feed or more. 
The trucks used include a Dodge panel and 
a 1Y-ton flat-bottom. The delivery area 
covers a radius of 20 to 30 miles, including 
Covina, El Monte, Glendora, West Covina, 
Alhambra, and as far as Pomona. 

“Being a new firm, we are exceedingly 
cautious about credit,” Mr. Murray said, 
“and we stick to cash the majority of the 
time.” 

The large barn-like structure, formerly 
a wholesale oil supply center, is sturdily 
built of corrugated steel and is brightly 
painted red and white. It is readily seen by 
approaching motorists since it stands by 
itself facing a heavily trafficked thorough- 
fare. 

The interior measures 60 feet by 30 feet 
and is divided equally into a display room 
and salesroom, which is on ground level, 
and the feed room, which is partitioned off 
and is about three feet higher, or flush 
with the loading platform outside. In the 
salesroom the displays of products are neat- 
ly arranged on shelves, and large advertis- 
ing placards and posters detract from the 
huge emptiness of the raftered ceiling. It 
is surprisingly cheerful and colorful. Exhi- 
bits of hens, chicks, and ducklings are 
placed around the room, and a portable 


Efficient Production 


It’s Theme of Minnesota Meeting 


@ Efficient production and high quality will 
be the joint themes of the 1953 University 
of Minnesota animal nutrition short course, 
Director J. O. Christianson has announced. 
The meeting will be held Sept. 14-15 on the 
St. Paul campus. Dr. L. E. Hanson will be 
in charge of the course. 

Launching the two-day program on Sept. 
14 will be an address on “Economic Aspects 
of Production” by Prof. E. Fred Koller, 
Minnesota agricultural economist. He will 
be followed by Secretary-Treasurer William 
T. Diamond of the American Feed Manu- 
facturers association, whose topic will be 
“The Feed Picture.” 

The afternoon session Sept. 14 will fea- 
ture addresses by Dr. Lorraine S. Gall, N. 
L. Jacobson, and T. W. Dowe, three out- 
of-state speakers. Dr. Gall, who is a staff 
member at National Dairy Research Labora- 
tories, Long Island City, N. Y., will discuss 
ruminant nutrition discoveries. Prof. Jacob- 
son of Iowa State College will discuss dairy 
cattle feeding and Prof. Dowe of the Uni- 
versity of Nebraska will speak on beef 
cattle rations. 

A tour of exhibits on the agricultural 
college campus has been scheduled for the 
late afternoon of Sept. 14. Included will be 
swine, poultry, and calf feeding demonstra- 
tions. Ingredients in popular commercial 
feeds also will be displayed. 

A banquet and entertainment program is 
set for the evening of Sept. 14. 

Getting things underway on the morning 
of Sept. 15 will be a swine nutrition session 
featuring Clifford Cairns of Wilson & Co., 
Chicago, and Frank Crane, Land O'Lakes 
Creameries, Minneapolis. Dr. L. E. Hanson 
of Minnesota also will participate in this 
discussion. 


Dr. H.R. Bird of the University of Wis- 


WILLIAM T. DIAMOND 


consin will have as his subject, “What's 
New in Poultry Nutrition.” He will lead 
off the afternoon meeting Sept. 15. Next 
on the program will be R. W. Peterson and 
Charles Kratchvil, feed merchants from 
Red Wing, Minn. 

A windup panel will review conference 
addresses. Presiding will be Prof. M. O. 
Schultze of Minnesota. His associates will 
include Eldon Roddis, Roddis Feed Co., 
Rochester; Elmer Ziegenhagen, Archer- 
Daniels-Midland Co., Minneapolis; J. E. 
Donovan, Donovan's, Inc., Albert Lea; and 
J. W. Nelson, Nutrena Mills, Minneapolis. 

To register for the two-day meeting Sept. 
14-15, write the office of agricultural short 
courses, University of Minnesota, St. Paul 1. 


miniature “farm yard” for the exhibit calf 
is kept inside or outside, depending on the 
weather. 

A small office is partitioned off and con- 
tains two desks, a filing cabinet, adding 
machine, typewriter, and a four-cubic-foot 
refrigerator, in which live viruses and vac- 
cines are kept. A cashier's window and 
counter face the salesroom door. 

There are two front entrances. One leads 
directly into the salesroom, and the other 
off the storeroom on a loading platform 
which will accommodate any size truck. In 
front of the store is a large parking area 
with two driveways. A fence surrounds the 
building. “We have to leave quite a few 
things outside at night for the time being 
until we can add onto the building,” Mr. 
Murray explained. “The fence is topped by 
barbed wire and the gates are locked at 
night, which should discourage anyone 
from coming in.” 

On the back of the building is another 
loading platform, facing the railroad siding 


of the Southern Pacific Electric track. Car- 
loads of 25 to 30 tons of feed are delivered 
by freight. However, most of the bulk feed 
is brought in by 15-ton truck from Los 
Angeles. 

Baldwin Park is a small rural town which 
is suddenly the center of much building 
activity, residential and industrial. Many new 
businesses are in the process of being built 
—paint and hardware stores, a veterinary 
hospital, oil refining plants, all extending 
north on Ramona blvd. 

The location of the Sunnyside feed store 
is ideal, for it is virtually right in the middle 
of the boom—on the edge of Baldwin Park 
as it now is, and at the beginning of the 
new section now going up. This alone would 
account for a hopeful outlook for the future. 

Supplementing sound established business 
practices with young vigorous ideas has 
turned Sunnyside Feed & Supply Co. into 
a lusty younger, but fully accepted, mem- 
ber of the community at Baldwin Park, 
Calif. 
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Chick fed basal ration, Basal tation plus Vitamin By2, Basal ration and Bi, plus Merck Procai 
weight 126 grams (3 wks.) weight 186 grams (3 wks.) Penicillin, weight 218 grams (3 wk 


MERCK PROCAINE PENICILLIN 


..the outstanding antibiotic in poultry feeding 


Procaine Penicillin in PRo-PEN* provides the most active,. 
q 4 most consistent, and most prolonged growth stimulus of 
: ” any antibiotic used for poultry. Such are the significant 
findings of agricultural experiment stations. 


These tests also show that Procaine Penicillin Merck 
gives superior growth at low, economical levels. 


Help your customersto maximum growthand increased 
p ie 0 e F N with Bio profits by fortifying your growing mashes with Pro-PEN.. 


4 Each pound contains 4 grams of Procaine 
: Penicillin Merck in oyster-shell meal. 


412.:3"4 Available with or without Vitamin Bi for flexibility in 

formulating. 
Each pound contains 2 grams of Procaine Merck Feed Supplements containing stable Procaine 
Penicillin Merck and 3 milligrams of Vitamin Penicillin have been time-tested and time-proved in thou- 
Biz activity in oyster-shell meal. sands of commercial flocks. PRO-PEN gives you produc- 


tion advantages, too. Its improved carrier facilitates 
precise handling. Write us now for complete details. 


*Pro- PEN is the trade-mark of Merck & Co., Inc. for its brand of procaine penicillin feed supplements. 


Research and Production for MERCK & CO., INC. 
Better Poultry and Animal Nutrition Manufacturing Chemists 
© Merck & Co., inc. RAHWAY, NEW JERSEY 
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A Keystone representative will 
be glad to explain how simple 
it is to put the P.L.U. Program 
to work in your town. Ask him 
for details. Get started with- 
out delay. 


It’s a proved fact. 

But first, what is P.L.U.? These 
letters mean Practical Land Use, a 
program that helps farmers put each 
acre of his farm to work most effec- 
tively, most profitably. 

Why should you, a dealer, get 
excited about that? Here’s why! 
Farmers who adopt a P.L.U. plan 
boost their income. Their land value 
increases. 

What’s more, to get under way, 
farmers have to spend money, for 
implements, for seed, for fence, for 


Yes, Keystone’s P.L. U. Plan 
does boost farm business 


feed, for fertilizer. Soon, they di 
cover a need for farm building 
Then they start to satisfy ‘heir de 
sire for better home impro* ements 

The Keystone P.L.U. pl in hel 
overcome a reluctance amo farn- 
ers to spend. They spend o make 
their position more secure, «9 assue 
continuing profits. 

And you, the Red Bran: dealer 
who helped start them on tl 
way,” get their business. 

It’s a natural business buil ‘er, it’s 
powerful lever to boost sagg: 1g sales 


KEYSTONE STEEL & 


RED BRAND FENCE +» NON-CLIMBABLE FENCE - ORNAMENTAL FENG 
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eet lows Momenioad 


RAIRIE FARMER 


Keystone brings 
customers to you 


Year after year, Keystone has been taking the story 
of Red Brand fence and Red Top posts to farmers 
with magazine advertising and radio programs. 


We’re telling ’em, too, about how they can 
benefit from Practical Land Use. They’re 
learning about P.L.U. and Red Brand in other 
ways, too. And now, we’re ready to help 
boost your farm sales with the most 

effective program ever. Be sure you 

have the details. 


W ia = A AY Y PEORIA 7, ILLINOIS 


CORN CRIBBING +« NAILS « GATES - KEYSTONE POULTRY NETTING 
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ARE YOU 


MIXER 


» 
The other day we ran across a 
feed manufacturer who hadn’t 

¢) changed his formula in years. 

He hadn’t stopped to think 

that he could change his formula without 

changing the quality. Nutritionists do it 

all the time ... taking advantage of price 
fluctuations in basic ingredients. 

For example: Right now, and for the 
next couple of months, the forecast calls 
for a possible favorable linseed oil meal 
ratio. So check over your requirements 
of vegetable protein. Are you getting the 
best protein source for the least money? 


MEAL 


Wise buyers are converting to Minne- term 
sota 36% Protein Linseed Oil Meal—it’s Puts the “bloom” and 
palatable and it conditions. Linseed Meal is mg | “finish” on feeder cattle. 
has challengers as the best protein milk production. 
to stimulate appetites. : s. more protein— 

Ifit’sa of how much to use in higher protein efficiency. 
your own brand, our nutritionists will be | PMCEED OH *® Available in meal or 
glad to advise. Write, wire or phone. eee VE pellet form. 


GUARANTEED ANALYSIS 


ASH 658 


60 @ 
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@ Dale Carnegie course graduates com- 
pose 50 per cent of the staff at Jacob- 
son Grain Elevators, Pontiac, Ill. The 
owners of this alert.and aggressive 
feed concern feel that the $85-per-em- 
ploye investment in the personality 
development program has paid excel- 
lent dividends. 

The eight-man staff, led by Partners 


key factor in Jacobson Grain Elevators’ 
success in building its feed sales vol- 
ume up to an average of almost 100 
tons monthly. 

“You've got to be enthusiastic about 
your feeding programs,” Mr. Jacobson 
explained, “or you won't meet with 
much success as a salesman. By work- 
ing closely with our customers, often 


Winning Friends 


They Follow Carnegie Rules 


John Jacobson Jr. and Glen Jacquet, 
applies energy and enthusiasm in all its 
efforts, particularly in dealing with 
customers. Both partners, plus Em- 
ployes Harold Lauderbach and Louis 
Paul, also completed a 13-weeks’ sales 
training program developed by Hon- 
eggers’ & Co., Fairbury, IIl., whose 
feeds Jacobson Grain handles. 

Last year, Jacobson Grain’s business 
volume reached more than 11 million 
dollars, and a sizeable increase is in 
prospect for 1953. This steadily-grow- 
ing sales record is a tribute to the 
thoroughness with which Jacobson 
owners and employes carry on their 
business. 

“It’s education—we think of it with 
a capital “E——that makes the differ- 
ence,” Mr. Jacobson stated. “Our em- 
ployes know the importance of service 
and they go all-out to do all they can 
for the farmers in our trading terri- 
tory.” 

Enthusiasm in selling has been a 
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in their poultry houses and feed lots, 
we keep ourselves charged with con- 
fidence and gather convincing sales 
ammunition at the same time.” 


THEIR feed supplier recently 
presented Partners Glen Jac- 
quet, second from right, and 
John Jacobson Jr., right, with 
an “award of merit.'' Making 
the presentation were Frank 
Honegger, Bill Eggleston, and 
Sam R. Honegger. 


|RUNTS 


This bustling Pontiac, Ill., concern 
features a complete line of Honeggers’ 
Big H formula rations. Messrs. Lauder- 


- bach and Paul have primary respon- 


sibility for merchandising the feed de- 
partment of the Jacobson enterprise. 

“We do a substantial business in 
orders for a ton or more of feed,” Mr. 
Jacobson reported. “Often, we sell 
large-volume customers their orders 


RIGHT from the railroad to 
the customers’ trucks is the 
way Jacobson Grain Eleva- 
tors, Pontiac, Ill., sells much 
of its feed volume. Unload- 
ing is pictured here. 


direct from a boxcar. This enables us 
to cut down on overhead all the way 
around and we can offer the customer 
a worthwhile cash discount if he buys 
in this way. 

“In fact, we stick to straight cash 
selling wherever we can. We offer a 
one per cent discount for cash and it’s 
eliminated a substantial amount of 
bookkeeping,” he continued. 

“Farmers to whom we do grant lim- 
ited credit are invariably good risks. 
They often settle up by selling their 
grain through us,” Mr. Jacobson 
stated. 

Jacobson Grain Elevators is a 47- 
year-old concern, but one which keeps 
its business approach consistently new. 
The firm was begun in 1906 by John 
Jacobson Sr., who started in business at 
Rowe, a tiny Wabash station six miles 
from Pontiac. 


The present owners, John Jacobson 
Jr. and Glen Jacquet, became partners 
in 1935 and 1945, respectively. To 
them must go most of the credit for 
Jacobson Grain’s alert merchandising 
ideas and programs. Mr. Jacobson has 
developed a wide variety of sideline 
merchandise into top sellers. Included 
are fencing and fertilizer. 


Why does Jacobson Grain Elevators 


OF 


| 
- 
‘ 


handle only one major brand of formula 
feed? 

“Because we think that when a dealer 
handles several different brands, it often 
appears that he is working on a ‘catch-all’ 
basis, just trying to get his share of the 
farmers’ feed dollars.” 

Popular Mr. Jacobson, known to all his 
customers and friends as Jake, is firmly con- 
vinced that aggressive selling of an estab- 
lished, reliable line of feeds can build busi- 
ness steadily and profitably for any feed 
retailer. 

The grain division of the Jacobson or- 
ganization is equally progress-minded. In 
1950, Jacobson acquired two elevators from 
Munde & Johnson, one of 15,000-bushel 
capacity at Pontiac and the other 30,000- 
bushel capacity at Cayuga Station. The 
firm’s original property at Rowe supplies 
another 30,000 bushels of storage space. 

Jake Jacobson opened his new feed and 
farm supply store in Pontiac last March 11. 
Adjacent to his Pontiac elevator, the store’s 
opening was featured by a gala “housewarm- 
ing” celebration. More than 500 Pontiac 
area farmers partook of free refreshments, 
looked over the firm’s exhibits, and were 
eligible for door prizes and other awards. 
Because Jacobson handles sugar-coated baby 
pig pellets, the firm featured sugar-coated 
doughnuts as a tie-in refreshment at the 
grand opening. 

Because the city of 11,000 is the county 
seat and is a popular shopping mecca for 
farmers, Pontiac was chosen by Jacobson 
Grain as headquarters for its feed opera- 
tions. The bulk of the feed sales will be 


made from the new store in the future, al- 
though feed stocks will be maintained at the 
Rowe and Cayuga Station elevators. 


Comprehensive follow-through and on- 
the-farm resale work is stressed by Partners 
Jacobson and Jacquet. They appreciate the 
value of rendering service to Mr. Farmer 
on his own farm and have their employes 
out in the country much of the time. 

“We sell feeding programs and feeding 
service,” Mr. Jacobson declared. “The day 
is long gone when a really progressive deal- 
er merely tries to unload merchandise. We 
do our best to serve the customer well, so 
he will profit and will want to continue to 
deal with us.” 


Jacobson recently added Honeggers’ 
chicks and poultry houses to its sideline de- 
partment and has found both to be popular 
sellers. The company also handles brooder 
houses and range shelters. 

Besides its three large trucks, which are 
used for delivering feeds and fertilizer, Ja- 
cobson Grain operates two brightly-painted 
pickup vehicles for resale work. The com- 
bined effect of the attractive trucks and the 
neat khaki work clothes makes a definite 
memory-impression on Illinois farmers, Jake 
Jacobson believes. 


In all that Partners Jacobson and Jacquet 
and their staff members do, the requirements 
of their farmer customers are always kept 
foremost in mind. Coupling effective mer- 
chandising with an effective credit policy, 
Jacobson Grain Elevators is growing rapidly, 
keeping pace with the progress of Pontiac, 
one of the leading small-city trading centers 
in industrial-agricultural Illinois. 


Use of Soybeans for 
Margarine Increases 


Increased demands for margarine have 
more than tripled the margarine industry's 
requirements for soybean oil in the past 10 
years, George M. Strayer, secretary of the 
American Soybean association, has reported. 

“With the expanding markets for mar- 
garine, shortening, and other soybean oil 
products, the prospects for continued high 
level production of soybean oil meal are 
good,” Mr. Strayer asserted. 

Figures released by Mr. Strayer indicate 
that soybean oil, now used principally in 
vegetable shortening, may find its greatest 
economic value in the production of mar- 
garine in years to come. Use of the oil in 
margarine during the first four months of 
1953 was 17 per cent above the comparable 
period a year ago, the report disclosed. 

Over a 10-year period, use of the oil in 
margarine production has increased 223 
per cent, from 199 million pounds in 1943 
to 644 million pounds in 1952. To June 1 
this year, margarine manufacturers have 
used more than 301 million pounds of sey- 
bean oil, indicating a possible 700-million- 
pound figure by the end of the year, Mr. 
Strayer said. 

In the same decade, soybean oil use in 
shortening has increased 49 per cent to 
more than 849 million pounds per year. 
The oil is also used in smaller quantities in 
the production of other edibles, such as 
mayonnaise, and salad and cooking oils. 


is as important for high 
quality egg production 
as anything a feed 
dealer sells. 
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A growing mountain of oyster shell —ready to be shipped 
to the plant where modern machinery and experienced men 
will turn it into sacks of Shellbuilder. Close inspection during 
production assures you of top quality in every sack you buy. 


SHELLBUILDER COMPANY 


MELROSE BUILDING, HOUSTON TEXAS 
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High-Volume Features .. . 


Automaiic Crusher Feeder . . . Streamline Flow 
of Maierial . . . High-Capacity Blower Fan... 
Prater Permanent Magnet to catch tramp 

iron . . . On-the-run Screen Change — or the 
special PRATERMATIC device for 5-second screen 
changes from the work floor. 
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witha PRATER 


ADVANCE CUSTOM MILL 


Give your customers a faster, better, low cost grinding 
service. You can do it with a Prater Blue Streak 
Advance Custom Mill! It’s engineered to meet your 
needs—designed for unattended efficiency, it eliminates 
the need of constant operator attention ... and the even 
flow of material through the mill keeps traffic moving, 
cuts power costs, reduces upkeep and overhead costs, 
and economically produces the superior GRANULAR 
GRIND. Make sure your mill has the speed and 
capacity to handle all peak loads. Ask your Prater 
sales engineer or write for full details. 


PRATER 


PRATER PULVERIZER CO. 
1539 S. 55th Court 
Chicago 50, Ill. 


MEMBER 
GRAIN PROCESSING 
MACHINERY MANUFACTURERS 
ASSOCIATION 
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FOR THE FEED \ 
MANUFACTURER... 
OUTSTANDING SERVICE 


. . . based on the production of eight great mills 


serving the entire nation, active in all markets, 


always able to give shipping service to meet your needs, 


always delivering a product of assured quality. 


BUFFALO 5,N.¥, 


NCER KELLOGG AND SONS, 


reliable protein supplements 


SPENCER KELLOGG 
MEAL SALES OFFICES 
ARE LOCATED AT: 


Buffalo CL 5850 
Chicago FR 2-3437 
Decatur 5365 
Des Moines 4-7291 
Long Beach 67-9530 
Minneapolis AT 0309 
Philadelphia PE 5-8787 


Spencer Kellogg Mills are located at: Buffalo, N.Y. Bellevue, 0. Chicago, Ill. Minneapolis, Minn. Edgewater, N.J. Decatur, Ill. Des Moines, la. Long Beach, Calif. 
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Current Reading 
Reviewed by The Feed Bag Staff 


Nitrogen and Spacing Experiments With 
Corn, by O. H. Long, Tennessee Agricul- 
tural Experiment Station, Knoxville, free. 

Crop growers in the central South will 
find this exhaustive treatment of interest. 
Mr. Long, who is an associate agronomist at 
the Tennessee station, has described recent 
work in nitrogen use and spacing of corn 
plants well. He includes not only results of 
tests conducted in his own state but those 
from others as well. Corn-spacing experi- 
ments in Tennessee extend back a good 
many years and Mr. Long summarizes the 
older ones and goes into great detail on 
more recent work. Nitrogen-spacing ex- 
periments mentioned took place during the 
1949-51 period. Charts and tables are pro- 
vided for quick reference use. 

* 


Making and Feeding Hay-Crop Silage, by 
F. C. Fountaine, Draytford Richardson, 
F. E. Riggs, and K. L. Anderson, Kansas 
Agricultural Experiment Station, Manhat- 
tan, free. 

Speaking with authority, the authors have 
compressed much useful information on 
hay-crop operations into this slim booklet. 
Interesting information on the silage’s value 
in feeding is included, such as the authors’ 
claim that up to 90 per cent of the nutrients 
in the original green growing plants can be 
recovered. Varieties of suitable plants and 
their maturing dates are given; silos and 
processing equipment are discussed, and 
feeding of the silage to various groups of 
livestock is described. One table is included, 
a chemical analysis of silages. 

Raising Dairy Calves in California, by S. W. 
Mead, California Agricultural Extension 
Service, Berkeley, free. 

Included in this circular are brief dis- 
cussions of almost all problems that will con- 
front the dairy operator with a new calf on 
his hands. And in a limited amount of 
space, Mr. Mead does a good job of treating 
these problems. Covered are costs, selection, 
feed management, calving, identification, 
and dehorning. Details of feeding are pre- 
cise and disease and sanitation get attention. 
There are numerous charts and photos. 
West coast dairymen will find this a handy 
reference work. 

* & 
Weed Control in Field Crops, by K. P. 
Buchholtz and George M. Briggs, Wiscon- 
sin Extension Service, Madison, free. 

Methods of effective field weed control 
are treated in this 14-page booklet. The 
authors brief the three major methods of 
eradicating weeds: cultivation, smother- 
crops, and chemical killing. 

Use of weed-free seed is important, the 
writers conclude, but they stress that tillage 
and vigorous forage crops generally are the 
most economical and effective weed con- 
trols. 

Raising Dairy Calves, by John A. Arey, 
North Carolina Agricultural Extension Serv- 
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ice, Raleigh, free. 

Pointing out that raising of calves on the 
farm is insurance against the importing of 
communicable diseases and renews good 
blood lines, the author commences a general 
discussion of the calf-raising subject. He 
begins with care of the dam before birth 
and progresses through calf natal care, rais- 
ing, teaching, dehorning, and prevention 
and detection of disease in the young ani- 
mals. A summary of the important points 


treated in the book is given on the inside 
front cover of the bulletin. Photographs 
illustrate calf-teaching techniques and show 
healthy specimens of various breeds. 


* * 


Official Reports of State Agencies, offered 
without charge: 

Tennessee—64th annual report of the 
work and expenditures of the agricultural 
experiment station for 1951. For copy write 
Experiment Station, University of Tennes- 
see, Knoxville. 

Kentucky—regulatory bulletin on com- 
mercial feeds in Kentucky, including report 
on official feed samples analyzed for Oc- 
tober-December, 1952. Copies available 
through Experiment Station, University of 
Kentucky, Lexington. 


DAR-STA-FAT 


DAR-BEAD-FAT 
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INTRODUCING TWONEW PropuctTs 


A SEMI-LIQUID — STABILIZED — ESPECIALLY FORMULATED 
TO GIVE BEST FEEDING RESULTS. AVAILABLE IN DRUMS — 
TANK TRUCKS — TANK CARS 


A DRY, FREE-FLOWING PRODUCT — HYDROGENATED (TO 
PREVENT RANCIDITY) IN BEAD FORM FOR EASE OF HANDLING 
— PACKED IN FIFTY-POUND PAPER BAGS 


CARRIED IN STOCK FOR IMMEDIATE SHIPMENT AT 
CHICAGO, ILL.—DETROIT, MICH.—CLEVELAND, OHIO 
CINCINNATI, OHIO—BUFFALO, N. Y. 


4201 S. ASHLAND 


TECHNICAL SERVICE AVAILABLE FOR EQUIPMENT 
AND APPLICATION PROBLEMS 


DARLING & COMPANY 


CHICAGO, ILL. 


YARDS 7-3000 
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“Non- 
Skid”’ 
Bags 
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Crepe, non-slip Albemarle 
bags often permit quicker and 
higher stacking . . . thus sav- 
ing precious warehouse space. 


NEW YORK 21 West St., HAnover 2-4645 


ALBEMARLE PAPER MANUFACTURING COMPANY * RICHMOND, VA. + PHONE 2-906! 


Right! Every step in the manufacture of 
Albemarle Multiwall Bags is quality controlled. 
Albemarle-owned trees supply the pulp wood, 
and Albemarle factories process it right down to 
color matching and printing. That’s why every 
Albemarle bag is just as good as every other; and 
no matter what the market conditions, Albemarle 
delivery dates are not affected. 


Get to know your Albemarle representative. 
Frequently Albemarle-trained men have been 


able to effect sizeable economies for customers. 


} PHILADELPHIA 123 S. Broad St., Kingsley 6-3616 


CHICAGO 1707 Daily News Bldg., 400 W. Madison St., CEntral 6-5593 CLEVELAND 801 Caxton Bldg., CHerry 1-4480 
BUFFALO 121 Center St., East Aurora, N. Y., Telephone 1269 BALTIMORE 32 South Street, MUlberry 5060 
OMAHA 320 W.O.W. Bidg., 14th & Farnam Streets, HArney 8600 KANSAS CITY 1015 Walnut Street, BAltimore 7830 


MINNEAPOLIS 1122 Flour Exchange Bidg., BRidgeport 1353 
66 @ 


LOUISVILLE 120 N. 10th St., CLay 1476 
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Study New Carefully 


Then Judge Advantages, Badger Advises 


SPECIAL STAFF FEATURE 
Photos by The Feed Bag 


@ d business as sturdy as the old stone 
mill which is its home is operated in 
the busy city of Oshkosh, Wis., by 
Fred Pittelkow and Bob Schneider. 
The H. P. Schmidt Milling Co. traces 
its history back to the 1880's. Under 
several ownerships, it has trimmed its 
sails successfully to meet changes in 
the business wind. 


Mr. Pittelkow, senior partner in the 
business, asserted that he had no easy 
rule-of-thumb rules that a business- 
man could follow in establishing a suc- 
cessful feed business. 


“Methods of merchandising vary,” 
he said, “and are largely determined 
by the people you deal with and their 
needs. The one key word I can offer 
anyone is ‘work.’ It is work alone, car- 
ried on at all hours, under all sorts of 
conditions that does the trick. Of 
course, the effort must be directed in- 
telligently.” 

Mr. Pittelkow believes that an im- 
portant part of business planning is 
development of a knack for anticipat- 
ing business trends. 


“To take a very obvious example,” 
he said, “consider the changeover at 
the beginning of this century from 
home-grown grains to formula feeds, 
a process which is still going on. Our 
mill, of course, experienced that 
change and had to step lively to keep 
up with it.” 

The Oshkosh dealer added that in 
everyday business experience, no 
changes of revolutionary proportions 
are sensed. All changes are gradual, 
the advantage going to the dealer 
who can scent them earliest. 


“Suppose for example,” he stated, 
“that a manufacturer develops a new 
and cheap protein source for animals, 
lower in price and superior in results 
to any on the market at the time. Na- 
turally, the manufacturer will launch 
a big advertising campaign. Suppliers 
will visit your store and talk it up — 
and there’s where the dealer has to 
exercise judgement. 


“The feed retailer has to draw on 
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his knowledge of the trade and his own 
experience with local feeders to decide 
whether it’s worthwhile to stock the 
product. If the new compound can be 
used only by ruminants, such as cattle 
and sheep, it’s a good sales bet in a 
dairy region and a poor one in a broil- 
er-growing district. 

“Claims of economy have to be in- 
vestigated for their truth. The com- 
pound must be investigated with an 
eye to its storage preservation quali- 
ties and ease of mixing with grains,” 
Mr. Pittelkow stressed. 

“But if a dealer has the ability to 
weigh all these factors, reach a favor- 
able decision, stock the material before 
his competitors do, and then retail it 
with energy, he stands to gain a lot. 
Not only will he have an exclusive line 
for a while but he will get himself a 
permanent reputation in the country- 
side as a smart and forward-looking 
businessman. And, believe me, farmers 
recognize a capable dealer when they 
see one. They are businessmen them- 
selves,” he stressed. 


Mr. Pittelkow can speak with au- 
thority. He and his partner, young Bob 
Schneider, currently are grossing about 
$800,000 annually at their business. 
The senior partner has been engaged 
in feed retail work a good part of his 
life and has been active in state asso- 
ciation work. He served as president 


SOLID as its home, shown 
left, is H. P. Schmidt Milling 
Co., Oshkosh, Wis. Partners 
Fred Pittelkow and Bob 
Schneider are pictured center 


and right, respectively. 


of the Central Retail Feed association 
from 1943 to 1945. 

“Membership in a feed association 
is a definite help to dealers,” he assert- 
ed. “I, myself, consider it an absolute 
necessity in keeping up with develop- 
ments in the trade.” 

Like all older mills, H. P. Scnmidt 
Milling Co. originally dealt in flour 
with some coarse grains for livestock 
use. Today, its largest department is 
feed. The Purina line is handled and 
sales are heavy and steady. 


Custom mixing is carried on in a 
large, well equipped milling dejart- 
ment. Murphy’s concentrates are used 
to supplement the grains brought in 
for custom-mixing work. 

The firm makes up a few special 
feed types of its own. They are sold 
under the “Schmidt’s” label. 

Two lines of remedies are stocked, 
Purina’s and Lederle. Other sidelines 
include Stonemo poultry grit, field 
seeds in season, and block salt all the 
year around. 

Delivery service is offered using two 
stake-type trucks and a pickup model. 
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Regular delivery routes are followed, but 
special trips will be made when items are 


badly needed. For bulk orders, there is a_ 


delivery charge of $1 per ton. 

The firm’s radius of customers is about 
eight miles. Most customers are full-time 
farmers. 

The Oshkosh company operates a branch 
mill at Brannon, Wis., not far away, where 
some extra mixing activities are carried on. 
Goods and services offered by this branch 
are similar to those offered at the main 
Oshkosh mill. 

Business policy is a mixture of cash and 
credit. Because the H. P. Schmidt firm is 
long established in the community and has 
financial records of customers running back 
many years, credit risks are small and the 


company can afford to extend credit more 
easily than newer concerns. 

Besides the manager, 10 employes help 
run the thriving Wisconsin concern. A pop- 
ular group insurance program is available to 
them. 

The original rugged stone mil! building 
is the nucleus of operations today and here 
are located the firm’s offices, warehouse, 
main loading platforms, and mixing ma- 
chinery. The volume of business has grown 
so greatly over the years, however, that 
extra warehouse sections, of frame construc- 
tion, have been added to the building. In 
these, the less perishable merchandise is 
stored. 

The office is small but space is used to 
good advantage. It also serves as a display- 


‘Greater Sweetness 


LACKSTRAF 
MOLASSE: 


DEHYDRATED. 


we than Ever 


Omalass — the most potent DRY cane Blackstrap 


molasses product on the market — now contains 


over 80% blackstrap molasses. 


Supplies more 


natural minerals and vitamins — assures greater 


palatability, because it contains more blackstrap 


molasses. It's DRY, easy to handle, mixes uni- 


formly in your feed. 


Write for literature and prices. 


LABORATORIES, INC. 


1901 East Euclid Avenue 


Des Moines 13, lowa © 


toom, with cabinets built into the walls. 
These are high off the floor, well clear of 
the heads of office workers. 

For supply purposes, the company has a 
key location. An adjoining railway siding is 
served by a three-way belt line. Loading 
platforms, both rail and truck, are large. 


Mr. Pittelkow, sizing up the current con- 
dition of the feed industry, stated that com- 
petition had stiffened during the past year. 
In his opinion, this adds greater emphasis 
to the need for dealers to work harder and 
apply more foresight to the changing needs 
of customers. 


Beef Price Increase 
Thought Unlikely 


Continued large supplies of beef will pre- 
vent any substantial improvement in cattle 
prices during the next two or three years, in 
the opinion of Harold Riley, a Michigan 
State College agricultural economist. 


Increased supplies in the form of seasonal 
movement of grass cattle and cattle coming 
from drought-stricken areas, coupled with a 
weakened demand in the market, are prin- 
cipally responsible for the current price 
weaknesses, Mr. Riley asserted. 


The economist added that the price out- 
look for lower grades of slaughter cattle 
was also poor. Marketings of lower grades 
in increasing amounts during summer and 
fall will keep prices depressed, Mr. Riley 
said. 


SAFETY HANDBOOK 


A new 32-page safety manual for em- 
ployes has been published by the National 
Safety Council. Tips on avoiding industrial 
hazards and general safety precautions are 
featured. To obtain a sample copy of the 
booklet, which is available in quantity at 
moderate prices, write the Council at 425 
N. Michigan av., Chicago 11. 


THE FEED BAG 


"Sure hope you counted right; this 
SPECIAL milker runs $100 extra!" 


CARTOON BY MANSFIELD 
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CONCENTRATES 


ANIMAL FEED SUPPLEMENT 


From coast to coast, Heyden’s PRO-GRO has won the acclaim of feed manufacturers, dis- 
tributors, and poultry and livestock growers. For here, indeed, is the first practical, HIGH 
POTENCY antibiotic feed concentrate that is FLEXIBLE enough to meet all needs. 


Here’s what PRO-GRO offers you: 


Complete flexibility in concentrated form. 
Adaptable to all special formulation needs. 


80% HIGH POTENCY Crystalline Procaine 
Penicillin G plus 20% diluent OF YOUR OWN 
CHOICE. You can have PRO-GRO tailor-made 
to fit your own feeding problems! 


Assures wide-range growth-promoting energy 
and reduced mortality rates for poultry and live- 
stock. Available in combination with Vitamin 
Bi2 where desired. 


Testing stations and leading universities have 
proven PRO-GRO's basic ingredient, Crystal- 
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DEN CHEMICAL CORPORATION 
342 MADISON AVENUE, NEW YORK 17, N.Y. 
_ CHICAGO © PHILADELPHIA © SAN FRANCISCO © DETROIT * PROVIDENCE 


line Procaine Penicillin G, speeds growth of 
chicks 10% to 15%, turkeys as much as 25%, 
and swine approximately 20%. 


PRO-GRO is made and guaranteed by Heyden 
--leading pioneer producer of antibiotics for 
the medical and veterinary professions. 


High stability, ease of proportioning and uni- 
formity of mix are assured by PRO-GRO’s 
special crystalline form. 


Sold in BULK direct to feed manufacturers and 
blenders. 


Write today for detailed technical bulletin describing PRO-GRO 
Concentrates. We invite consultation on your feeding problems. 


e69 @ 


id 
tee 
; 
SS 
a Bares 
— | 
4 
7 
Wy 


Time X-Ray Business 


Changes Needed to Keep in Step With Times 


@ As individual companies and as a 
group making up the Grain Processing 
Machinery Manufacturers association, 
we have a few sign posts to guide us 
on the road we all travel to gain one 
destination. I would like to review 
with you some of these sign posts. 


A humorist once remarked, “I wish 
I knew where I was going to die.” 

“Why?” asked a friend. 

“Because I never would go near 
the place.” 

That is why a sound economic 
prophet is often without honor. He 
sets out to prove himself wrong. He 
would rather say “I am glad it did 
not happen” than to say “I told you 
so.” 

As this industry approached the end 
of World War II, many economic 
prophets said, “Let’s prepare for a 
post-war depression.” 

So all of us prepared and nothing 
happened except an accumulation of 
inventories in a few lines. Of course, 
there. were some unforeseen happen- 
ings—like the growling of the Rus- 
sian bear after we saved his hide, and 
the Korean incident, so we are still 
on the waning end of a seller’s market. 
However, history repeats itself, but 
with some interesting variations. The 
variations are important enough to 
cause major problems as we try to 
peek over the horizon at tomorrow. 


We have just changed pilots on the 
ship of state, but with the current 
trade winds there isn’t much chance of 
a radical change in course, at least for 
the present. You cannot stop the mo- 
mentum of a ship or a machine quick- 
ly without taking a big risk, and it is 
not desirable to make a quick halt or 
a sharp turn... 


With the lifting of controls, we 
already have observed some changes 
in the attitude of government toward 
business, but if we think that free en- 
terprise in 1953 means the free rein 
of 1903, and 1923, we are mistaken. 
The kind of freedom we can have in 
this world of intrinsic and interlocking 
economies is merely the freedom of 
choice of the length of our leash from 
a chosen stake. At least, we do have 
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By GEORGE THOMAS 


Prater Pulverizer Co. 


something to say about the kind of 
self-discipline we accept and in a 
world of taut emotions and interde- 
pendent facilities for producing the 
articles of food, shelter, and defense, 
we have to consent to discipline as a 
part of the price of our survival as 
reasonably free men. 

Almost imperceptibly, we are be- 
ginning to accept the rumors of war as 
a part of our daily chore, much as the 
frontiersman who tilled his corn field 
and potato patch with a gun nearby. 
Peasants in France who ran away at 
the first rumble of the guns came back 
to till their fields while shells curved 
overhead and hedgehopping allied 
planes strafed gun emplacements. We 
can take just so much terror; then, the 
human mind and body accustoms it- 
self to it. There is nothing in the 
world so adaptable to current condi- 
tions as the body and soul of man. 

Life directs itself to any situation 
and survives whether it is a plague 
from the microbe or a convulsion of 
nature, or the ravages of war. The 
common housefly which died by the 
millions under the first blasts of DDT 
has built up a resistance to it and new- 
er generations of the fly may get grog- 
gy and drop but they get up and fly 
again. Germs that fell from the first 
shots of penicillium now spar and ride 
the punches until another wonder drug 
comes along to hit them a rabbit punch 
from behind. 

This game of living is a fascinating 
business. It fills the day with prob- 
lems and sharpens our wits for the 
events to come. Maybe it is best that 
way. Complete security only breeds 
weakness, encourages loss, and takes 


Self-Examination 


. .. by businessmen of their methods 
of operation was urged by the Prater 
president in this talk which he de- 
livered before the July meeting of the 
Grain Processing Machinery Manufac- 
turers association. 


away initiative. The excessive scram- 
ble for personal security does not be- 
long to American tradition. The citi- 
zen who bargains liberty for shelter 
only invites the tyrant. 

Survival in our business is always 
a problem for the man with goods to 
produce and sell, with inventories to 
move, with payrolls to meet, and with 
taxes to pay. The turnover in Ameri- 
can business enterprise is high—too 
high, and it adds to the cost of doing 
business, but we see from statistics 
that the present rate of commercial 
failure is low. It, therefore, reflects a 
seller's market, although the poor 
swimmer can drown going with the 
tide as well as against it. 


You hear people talk about “things 
getting back to normal.” Events are 
only normal when held in retreating 
perspective. The words “usual” or 
“normal” are deceptive terms. There 
has been nothing usual or normal 
about our business for the past five 
years of the past 25 years or the past 
100 years. There cannot be anything 
usual about the business problems cre- 
ated by the pull and tug of buyers and 
sellers markets that are influenced by 
wars, depression, and by political an- 
xiety created by international friction. 

We are now faced with the atomic 
threat, but it is no more startling than 
was the discovery of gun powder and 
no more loaded with the stuff of good 
and evil than the invention of the 
printing press or the discovery of elec- 
tricity. 

Our country has grown great, rich, 
and powerful because of a sense of 
adventure of its pioneers. Our cities, 
our farms, our industries, our systems 
of transport and communications are 
the fruits of their enterprise, their wil- 
lingness to accept the calculated risk. 
Caution was a part of the calculated 
risk, but never timidity nor the de- 
mand for security against the minor 
hazards which the courageous and in- 
trepid observes and sidesteps daily. 
All life from day to day is a risk and 
it is accepted under the full glare and 
light of the sun. 


Each day in business has its hazards 
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and rewards, and we must face them with 


a sense of excitement, meeting new obstacles - 


as well as new opportunities. Confidence, 
like fear, is contagious and both influence 
the events of tomorrow. When people in 
our grain, feed, and food processing indus- 
try are able to buy what they want, they 
summon prosperity. When these people 
buy more than they can consume, they 
invite inflation. When they buy what they 
need, they encourage a depression. Pros- 
perity needs the incentive for better things. 
It needs the margin to be shared with others. 
It needs the improved facilities and the in- 
genuity of those who serve the feed, food, 
and grain industry. 

Let business proceed then as unusual, 
knowing that our plans must show courage 
for the day we can produce the things for 
defense and for victory, as fast as it is 
called for by the men at the front, and we 
demonstrated our ability to comply with 
these requirements during the past two war 
emergencies. We as an industry accept that 
part of our responsibility in meeting these 
demands and fulfilling them according to 
the requirements and needs. Our biggest 
challenge today is to prove that we can func- 
tion on a prosperous economic level without 
the inflationary impulse of a war economy. 

Can we do it? Let’s say we have to do it. 
Our formula for today is to work for our 
requirements at home and abroad, to sell 
vigorously from maximum distribution of 
our wares to the people who want the bene- 
fits of our lathes and drill presses, our 
drafting boards and our experimental lab- 
oratories. We have always had problems, 
some sericus, and some distorted by the 
mirage ahead. Our country and our people 
have the ability to meet and overcome them 
all, both the real and the fancied difficulties. 

In this road ahead, we have moved up- 
stairs economically and we can’t come down 
gracefully. We must find a way to keep our 
industrial machine moving on a profitable 
basis. Russia would like to have us rust out 
one year and burn out the next, but we 
cannot and will not permit Russia to set our 
economic pace. Our production potential is 
making tremendous gains. Then what shall 
we do. On this road there are many signs. 
First among these signs is an advertising 
and selling momentum. While there ap- 
pears a growing plentiful demand, some- 
times too plentiful, for our products in the 
industry we serve, yet they must be sold 
and must be serviced. Therefore, sales mo- 
mentum must be generated, especially in 
those cases where our goods have been off 
the market due to the past crisis. Momentum 
is acquired at a high cost of sales promotion, 
and this cannot be turned on and off simply 
by using a switch. 

During the past emergencies, we have 
had changes in our executive personnel. 
Therefore, many good sales contacts were 
lost. Sales momentum has the pulse of a 
jack rabbit. Inventory moves like an ele- 
phant. Sustained, qualified advertising helps 
to level off the high peaks and the valleys 
in distribution. 

Shouldn’t we use more technical adver- 
tising to show our customers how to get 
more production and better quality resulting 
from the use of our products? Readers of 
our advertising are looking for reasons why, 
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and here now this is the place to show ex- 
actly what we can do for them, and an 
obligation which we should rightfully as- 
sume, 

Another sign post is the matter of new 
attitudes covering sales and service. It is 
surprising the number of our potential cus- 
tomers who are giving intensive study to 
the obligation we accept as executives, the 
obligations that our sales technicians accept 
in meeting this public. As they wear and 
demonstrate the badge of service for the 
company they represent, they should be and 
must be qualified to accept the responsibility 
that goes with it. 

The past years have resulted in some in- 
stances of serious breakdowns in the sales 
and supervisory discipline after World War 
II. This so-called “take it or leave it” atti- 
tude has sifted down, in many instances, 
from higher management levels. Bad man- 
ners, poor inspection, and the “so what” 
attitude shrug of the shoulders of employes, 
must be dispensed with. 

Fortunately, there is no medicine like 
competition for improving poor service. 
You know you can be polite a hundred 
times and be impolite just once to end a 
profitable friendship. The past excuses for 
not having this or that, qualifying them as 
shortages, are things of the past. In a period 
of competition, there can be no breakdown 
in our sales and service policy. Our sales 
training program should be just as impor- 
tant today as it was 20 years ago. Finally, 
the human equation at the point of sale 
often determines whether or not that sale 
results in a margin of profit or loss. 

Another post along the way is that of 
buying perspective. It makes for good sense 
to point out to our buyers they are to pur- 
chase just for their requirements according 
to their actual needs. Buyers of today will 
not be stampeded just by labels, no matter 
how valid the labels may be, but rather 
they are on a buying program that is now 
operating without the atmosphere of panic, 
without the attitude of greed, and yet in an 
atmosphere whereby they will exercise every 
precaution with reference to every dollar 
they hold in their hands. We should demon- 
strate to these buyers that, among other 
things, they should not buy for tax benefits 
and advantages alone, but rather according 
to their needs or the anticipated increases 
based on careful analysis and study. We 
should prevent waste and establish to the 
best of our ability, logical confidence. 

To a large extent, our emotions create 
good times or bad times. The standard of 
living which produces prosperity is at a 
high and comfortable level. It lives in an 
era of confidence where people buy what 
they need for the table, for shelter, for edu- 
cation, for transportation, and for recrea- 
tion. Emotions are contagious. Fear within 
itself clouds all logical processes and results 
in destructive action by foolish decisions. 
Fear eats less, wears less, earns less, and 
sells less. Let our industry be one of con- 
fidence because confidence lives better. It 
earns more and it gives more, it shares more 
and it sells more. 

Prosperity is usually a problem of will or 
won't. If we will a thing hard enough, we 
get it. 


I think the most important sign post in 
the road is cooperative attitude with others 
within the industry. In this category, there 
are two kinds of businessmen who are la’ 
beled under this heading: those who do and 
those who don’t. 

Our industry and business will progress 
when we assume our sense of risk and its 
willingness to share advantages for the com- 
mon cause and general good. The accredited 
techniques of our industry can be improved 
upon by cooperative action in research and 
in the spirit of give and take. Our conven- 
tions and trade shows can demonstrate to 
our potential customers that this industry 
is basic and sound, and very much alive 
because of the high standards that have 
been cooperatively established. It is a wise 
manufacturer who will accept his part of 
this responsibility and share in the profits 
that are sure to come. 

Facts and profits is another important 
sign post. Businessmen love to gossip. They 
talk themselves into an opinion, often times 
as a result of a hunch, odd statistics, and 
unrelated evidence. Such talk can be rich 
in eloquence and yet poverty-stricken in 
factual detail. 

One does not have to be a professor of 
business administration or a mathematical 
wizard to evaluate the evil doing of mis- 
statement of facts when dealing with our 
customers because in the final analysis we 
will be judged only by and for what we 
say and the truth contained therein. 

My last sign post has to do with profits, 
a most difficult subject to deal with and 
yet a highly important one. The machinery 
section of this industry down through the 
years has been anemic in this respect, and 
yet those whom we serve have been enjoy- 
ing very good returns on their investments. 
Profits are the life blood of business. It is 
about time that we take a position of re- 
quirement, that a profit should be realized 
on the equipment we sell. There is no shame 
or anything unethical about making a prof- 
it. Companies and industries must have it to 
live and develop. In an industry that is 
growing by leaps and bounds, such as ours, 
it requires research and development to 
keep pace with it, the cost of which must 
be contained in the price of our goods. 

Profits are needed in both good times 
and bad. It is better to have a margin for 
profit than an alibi for loss. Profits are 
evidence of our national initiative and in- 
dustrial progress. Common sense dictates 
that we have to be alert for a turn in the 
road which will challenge our competitive 
talents and challenging spirit. 

Finally, as good businessmen, let us ride 
into the future, prepared for any tests of 
our ingenuity, be ready to overcome oppo- 
sition, and strengthen our mental muscles 
for greater achievement. 


KENT CLINIC 
Dealers and salesmen affiliated with Kent 
Feeds, Muscatine, Iowa, visited the firm’s 
headquarters recently for a two-day sales 
clinic and nutritional seminar. Sales Man- 
ager W. F. Schafenacker was among the 
speakers. 
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HB Successful Rambouillet breeder and Purina 


feeder, L. A. Wilbanks of Ballinger, Texas. 
HERE’S ONE OF SEVERAL MILLION REASONS 
Whey PURINA DEALERS ARE SUCCESSFUL 


No feed dealer succeeds for long unless his customers are 
successful, 
That’s why a protected Purina Franchise is so valuable. 


Year after year, more folks feed Purina Chows with success 
than any other brand of poultry and livestock feed. 
RALSTON PURINA COMPANY 


St. Louis 2, Missouri 
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f _ Would you like 


rm er Mail Bag 


We were very much interested in the 


ne article in your June issue regarding 
the accomplishments of the Eisen- 
" hower administration thus far — we'd 
S like to have several additional copies 
of the article. 
4 Charles L. Davidson Jr. 
{ Stone Mountain Grit Co. 
Lithonia, Ga. 
4 * * * 
, Your generous contribution has helped 
\ immeasurably to create an awareness 
of the seriousness of the cancer prob- 
lem and of the necessity of acting for 
i the common good against a common 
enemy. 
Elmer H. Bopst 
; American Cancer Society 
New York City 
_ We received our June issue of THE 
es FEED BAG this morning and really 
4 like the new type used in the headings. 
Harold G. Dickey 
who Honeggers’ & Co. 
Fairbury, IIl. 
% our ail ae On June 24, fire of undetermined 
‘4 ® origin completely destroyed our mill 
; and many important records. Among 
: Use new, improved Ultra-Life Livestock : our records was our current copy of 
, _ Supplement to manufacture better feeds, THE FEED BAG RED BOOK. Please 
¥ Ultra-Life Livestock Service to make q mail us another copy at once and also 
&§ better-satisfied customers. _ inform us the status of our present 
Write For Details subscription to THE FEED BAG, as 
we don’t wish to miss a single copy. 
Caplinger Mills, Mo. 
| Grain Bins Ordered 
= For Midwest States 
Twelve manufacturing companies have 
8 been awarded Department of Agriculture 
h contracts for the construction of grain bins 
% to be used by the Commodity Credit Corp. 


in the Middle West, the department has 
announced. 

The purchase of 15,070 new grain struc- 
tures will increase CCC's storage capacity 
by approximately million bushels. 
They will be shipped during the next two 
months to areas in Illinois, Iowa, Kansas, 
Michigan, Minnesota, Nebraska, South Da- 
kota, and Wisconsin, in which other storage 
facilities are not available, USDA said. 

@ JAMES GABRIEL, Meridean, Wis., suf- 
fered a major fire loss in early June when a 
blaze leveled his mill. 


‘Ultra-Life Laboratories, 
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has been issued to the 


RYSTAN COMPANY, inc. 


Mount Vernon, New York 


ENTITLED: “Therapeutic Water-Soluble Chlorophyll-Contain- 
ing Feed”. This patent broadly covers the use of Chloro- 
phyllins (water soluble derivatives of Chlorophyll) in 
animal and poultry feeds. 


BOWMAN FEED PRODUCTS, INC., HOLLAND, MICHIGAN, 
has contracted for the exclusive rights under the 
patent for the use of water soluble derivatives of 


Chlorophyll in dog food. 


All users of are protected by 


this exclusive patent contract. 


HOLLAND, “MICHIGAN 
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Burke on Business: 


Collection 


@ Get the money. 

Keep the customer's good will and busi- 
ness, 

Effective collection letters are written 
with these two thoughts in mind. 

We all like to think we're good sports. No 
matter what the game is, we are willing to 
abide by the rules. 

Most every series of good collection let- 
ters appeals to a man’s sense of fair play. 

Patience, tact, and skill are necessary in- 
gredients. 

When you see a moving piture, stage 
play, or television skit, you are very apt to 
forget—the stage must be set for that pro- 
duction. You may have difficulty in follow- 
ing the plot otherwise. 

This is true of credit, too. 

In order to do a good collection job you 
must also set the stage. 

You have your golden opportunity when 
you have concluded the sale. 

The customer is interested in service and 
he also wants assurance that he made a 
wise purchase. 

You congratulate him. You tell him brief- 
ly he’s made a good investment. The prod- 
uct is backed up by a reputable manufac- 
turer and your entire organization. You 
are completely at his service and you intend 
to live up to every guarantee and promise 
made to him. That's the way you operate. 

You tell him you feel that you expect the 
same kind of treatment from him in return. 
You re-state the terms and ask him if he 
has any questions. 

Before the customer leaves, you both 
have a perfect understanding. You shake 
on it. 

He knows what he can expect from his 
purchase and from your organization. 

He knows what you expect of him. 

The terms of the sale, like the rules of 
a game, are clearly understood by both par- 
ties. 

You are off on the right foot. 


Your interest in his purchase should not 
stop with the sale. You should check back 
with him to be sure he’s enjoying maximum 
benefits. You can remind him of necessary 
maintenance and additional uses for the 
product he purchased. You must make sure 
he remains sold on his purchase. 

By your interest, suggestions, and follow- 
up, you indicate you are keeping your end 
of the bargain. 

You are making it difficult for him to 
fall down on his end. 

Unfortunately, all too often the stage is 
not set as we have indicated it might be. 

And even if it has been, being human, 
people will forget, ignore, or postpone the 
obligation they have taken on. 

When this happens and statements fail to 
do the collection job it becomes necessary 
to send out collection letters. 


Letters 


By GERALD BURKE 


The Feed Bag's Business Counselor 


Your collection letter program must be 
systematic, persistent, tactful, and human. 

Your customer must feel your attitude is 
one of friendly cooperation and mutual in- 
terest. He should feel that he’s paying 
voluntarily. 

You must take it for granted the custom- 
er is honest until he proves otherwise. Every 
effort should be made to collect in a friend- 
ly manner and force should be used only as 
a last resort. 

The first collection letter in most of the 
successful series reads something like this: 

The attached statement no doubt es- 
caped your attention. 
Your check will be greatly appreciated. 
Yours very truly, 

If no answer is received within 10 days 
(or two weeks at very latest), the second 
letter is sent along these lines: 


We have not heard anything from you 
in answer to our letter of —____. 

Was there anything wrong with the 
merchandise we sold you, either in quali- 
ty, service, or price? 

We hope not, but your delay in pay- 
ment of the bill, $ ; makes us 
wonder. If we have failed in any way to 
satisfy you, won't you please phone us 
so we can make it right? 

If everything is satisfactory (and we 
hope it is), won't you attach your check 
to this letter? 

Thank you. 

If no answer is received within 10 days 
(or two weeks), the third letter is written 
along these lines: 

Your continued silence on your un- 
paid account puzzles us. 

If the situation were reversed and we 
owed you $ and ignored every 
request, what would you think? 

Exactly. 

Something must be done about your 
account now. 

What would you suggest? 

You can prove to us that we're still 
right in extending you this credit, by 
sending us your check today. 

Thank you. 

If these three letters fail, letter No. 4 
should be sent 10 days (or two weeks), 
after No. 3. Letter No. 4 should be in the 
form of a warning that legal action will be 
necessary if prompt payment is not made. 
This letter should follow this pattern: 


We hate to admit we've been wrong, 
but there appears to be little doubt about 
it as far as you are concerned. 


We asked you repeatedly to pay your 
account of $ — and you haven't 
thought your good name was worth 
enough to answer our letters, to say noth- 


ing of paying the bill. 

You give us no alternative. 

Unless your bill is paid on (date) we'll 
have to take legal action. Your account 
will be turned over for collection on 
(date) unless we have your check before 
then. ; 

The next step is entirely up to you. 

For your good and our comfort, we 


GERALD BURKE 


hope legal action will not be necessary. 
Your check in the mail today will pre- 
vent it. 

When the debtor recieves all four letters 
and still fails to act, you must. Don’t threat- 
en legal action and then get cold feet at 
the last minute. If you do, you've defeated 
all the ground work you've laid with your 
collection letters. 

You've promised legal action if payment 
was not received. 

If you renege on this promise, you lose 
in every way. 

You lose your money and you lose your 
respect. 

Word gets around you're a pushover. 

Then you really have trouble. 


Once you've turned over an account for 
collection, stick to your guns. Very often 
when the debtor finds out it’s no longer in 
your hands, he wants to do business with 
you instead of your attorney. If you allow 
him to do this, he may give you a small 
payment and then the run-around again. 
Once you've placed it with the attorney 
(or collecting agency), wash your hands of 
it. You'll find it a lot less aggravating. 

Failure of collection letters to do a good 
job usually is no fault of the letters. It’s 
usually due to a lack of planning and follow- 
through. Someone in an organization must 
take the responsibility to get the program 
underway and to see that each letter in the 
series goes out like clockwork. Unless this 
is done, the best letters will bring mediocre 
returns. 


If you are not using a series of collection 
letters at present, we'd recommend this test- 
ed series of four. If you give them a fair 
trial, you will be pleasantly surprised at 
the results you can’t fail to get. 
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nly 102 pow” 
into any outlet. 


n 
textile and paper | 


Thoroughly-proved by thousands of users all over the world to 
be practical and efficient under varying conditions for constant 


or occasional use in large or small plants. 


Address inquiries to: 


Dept. 2E, 38 Glenwood Avenue, 


DAVE FISCHBEIN COMPANY, Industrial Sewing Machinery 


Minneapolis 3, Minnesota 


Reprints Are Useful 


Manufacturers, distributors, and re- 
tailers often find that reprints of edi- 
torial material from THE FEED BAG and 
THE FEED BAG RED BOOK — articles, 
talks, dealer success stories, and nutri- 
tion features — fit neatly into their 
merchandising programs. 


Reprints of almost all such material 
published in this magazine are available 
on special order. Prices are moderate 
and the material is printed on durable 
enamel paper. Minimum quantity on re- 
print orders is 500. 


For further details, or to place an 
order for reprints, write, telephone, or 
wire 


Che Bag 


1712 W.St. PaulAve. Milwaukee 3, Wis. 
Telephone WEst 3-3690 
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easier-to-operate 


with 


The new Vertamix has the most 
efficiently designed, quickest 
working, slickest opening and 
closing discharge gate you ever 
saw! All working parts are en- 
closed, so that no dust can squirt 
out. The handle swings free of 
the gate, does of skin the mixer 
man’s knuckles. The gate locks 
at any desired discharge-rate for 
feeding into molasses mixer. 
Non -tearing bag clamp holds 
bags securely. The new Vertamix 
has all the advantages of pre- 
vious S/W vertical mixers, plus 
new features that give highest 
ton-output at lowest h.p., labor 
and maintenance costs. Let your 
SPROUT-WALDRON MAN 
show how the super- efficient, 
new Vertamix can speed up your 
operations. Write for Bulletin 97 
to Sprout-Waldron & Co., Inc., 
22 Logan Street, Muncy, Penn- 
sylvania. 
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discharge gate 


SPROUT-WALDRON’S 


EXCLUSIVE THORO-FLO "FEATURE 


EASY TO INSTALL 
NO MILLWRIGHTS NEEDED 
CHOICE OF 3 CAPACITIES 


MORE THOROUGH, 
UNIFORM MIX 


The exclusive Thoro- Flo* 
feature gives more uniform 
distribution of materials 
through mixer, cuts re-cir- 
culation time. It gives you 
more mixing efficiency — 
widens the use to which a 
vertical mixer can be put. 


FAST FORCED-FEED 
HOPPER 


Forced-feed hopper loads 
Vertamix as fast as mate- 
rials can be brought to it. 


QUIET V-BELT DRIVE 


Quiet? It’s practically noise- 
less! No gears, chains. 
Trouble-free operation— 
with minimum lubrication, 
maintenance. 


FLEXIBLE IN INSTALLATION 


Motor can be mounted at 
front or rear of mixer. Dis- 
charge gates can be specified 
for location in any position. 


S SPROUT-WALDRON 


The Brest ie (Melting 


Since (566 


MUNCY-e PENNSYLVANIA 


PELLET MILLS + HAMMER, ROLLER. ATTRITION AND BURR STONE MILLS + MIXERS 


SCREW, BELT AND PNEUMATIC CONVEYORS + BUCKET ELEVATORS 
CUTTERS, CRUSHERS AND FEEDERS + REELS, SEPARATORS AND ASPIRATORS 
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Honeggers’ Adds Two 
District Managers 


Merton Killey and Paul Groggel have 
been named Michigan district managers for 
Honeggers’ & Co., Inc., Fairbury, Ill., Vice 
President E. F. Dickey has announced. Mr. 
Killey will serve the “thumb” district and 
Mr. Groggel a 14-county area in southeast- 
ern Michigan. 


Merton Killey 


Mr. Killey is a graduate of Michigan 
State College’s popular elevator and farm 
supply curriculum and for the past five 
years managed a cooperative concern. He is 
a native of Michigan and a World War II 
army veteran. 


Paul Groggel 


The second appointee, Mr. Groggel, was 


a farmer for more than 20 years prior to 
serving with Near’s Food Co., Binghamton, 
N. Y., and the Kellogg Co., Battle Creek, 
Mich. 


Rye or Sweet Clover 
Okayed in Corn Rows 


Rye or sweet clover can be planted be- 
tween rows of corn to good advantage, ac- 


cording to Herbert R. Pettigrove, a Michi-- 


gan State College farm crops specialist. He 
explained that the seedings would help 
reduce winter soil erosion and also would 
provide green manure or hay. 

These rates of seeding were suggested by 
the Michigan authority: 

For rye, one to 114 bushels per acre. 

For sweet clover, 12 to 15 pounds per 
acre. 


@ OVID ROLLER MILLS, Ovid, Mich., 
has installed new milling equipment. 
RESEARCH AID 
Grants-in-aid totaling $30,000 will be 
made this year to colleges of agriculture by 
Allied Chemical & Dye Corp., New York 
City, the firm has announced. Provided by 
the company’s nitrogen division, the grants 
will support research with fertilizers and 
other nitrogen chemicals. 


Derck Fills New Post 
In East for McMillen 


Assignment of Robert H. Derck to a 
new sales position has been announced by 
McMillen Feed Mills, Fort Wayne, Ind. 
Mr. Derck, a veteran of 10 years’ service 
with the firm, will serve as assistant eastern 
sales district manager. 


The new appointee has been a territorial 
sales manager in the eastern district since 
1944. Prior to joining McMillen, he served 
with Ford Motor Co., Detroit. 


Puritan Opens New 
Branch in Florida 


Opening of a new wholesale branch at 
Fort Pierce, Fla., has been announced by 
Puritan Mills of Atlanta. Lloyd Williams 


has been named to manage the new office. 


Appointed manager at the firm’s Tampa, 
Fla., branch was Oscar De Loach, previously 
a district manager. W. L. Woolley and 
Harold Steinman have been named territory 
managers for Puritan. 

@ WILLIAM OGLE, Sardinia, Ind., has 
purchased an elevator and feed business 
which he is operating as Ogle Elevator. 
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Wenger Hi-Molasses 
Pellet Mills 


Wenger Pellet Cooler— 
Handles Hi-Molasses or 
Hard Type Pellets 


J 
r 


Wenger 600 Series Wenger 700 Series 
Molasses Mixer 


Molasses 
Storage 


Molasses Mixer Tank Pump 


Wenger 100 Series 


DESIGNERS OF WORLD'S FINEST, MOST MODERN, MOLASSES MACHINERY 


Liquid Feeder 


50 and 100 SERIES feeds molasses direct to 
tempering chamber of hard type pellet mill. 
Adds More Molasses — Does It Easier. 


Con.inzous production with swivel incline auger 


Wenger 600 with swivel incline feeder 
—swivels 250°—feeds out of 12 mixers 


No baffles or feeder wings to crush range 
cubes —no jamming or scuffing — moves 
pellets gently across air stream — conveys 
to convenient locations for bagging—hangs 
under ceiling where space is usually avail- 
able—pulls cold air from outside building. 


Write for Full Information 


WENGER MIXER MFG. CO. 
Sabetha, Kansas 
EXPORT DIVISION: 
301 Scarritt Arcade Bldg. 
Kansas City 6, Mo. 
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take advantage of 
laboratory and field tested 
nutritional research! 


MODERNIZE 


When you buy feed fortification you are inter- 


 There’s more | 
to this bag 
A Than is on the tag! | 


ested in more than just the ingredients that show 
on the tag! 


With ManAmanr, you get a wealth of “Sea Power” f 
which has been harnessed by constant research 
and feeding experimentation, plus many important f 
extra features, some of which are shown below 


“SEA POWER” SUPPLEMENT LABORATORY SERVICE - FIELD TESTING 


MANAMak is a rich, natural source of Customers’ Rations are chemically MANAMAR “Sea Power” rations are 
Vitamin B-12 and unidentified growth analyzed for adequate nutrient bal- field tested prior to publication, to 
factor(s), trace minerals, and essen- ance. The manufacture of MANAMAR assure proper results under actual 


tial amino acids from fish protein. is laboratory controlled for uniformity. customer feeding conditions. 


FORMULA SERVICE PERSONAL SERVICE IN YOUR AREA NATIONAL ADVERTISING & DEALER HELPS 
Specialized Service for all types of Your local MANAmanr territory man- National advertising of MANAMAR to 
formulas takes into consideration the ager is always available to assist you dealers and consumers brings profits 
area of manufacture in order to eco- in consumer resale work. Call him to you. Dealer displays, booklets and 


nomically utilize local ingredients. at any time without obligation. color movies are available. 


Use the “Sea Power” Modernise with MANAMAR 


Power” supplements 


141 WEST JAcKSO 


42, OUTER HARBOR 
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THE SPROUT-WALDRON 


" A patented screen arrangement allows material to be 
C O Vf] C U, eC f discharged as soon as it is cut! There is no material 


drag-around with a Sprout-Waldron Corn Cutter. This 
screen design, together with a scientific knife arrange- 
ment, assures a far higher percentage of coarse-cut corn 
for scratch feed mixtures ... from both low and high- 


‘e Highest percentage of the most salable, moisture content corn. 
clean, coarse-cut corn 
In addition, the design of these cutters provides 


© Lowest percentage of undesirable fines equal cutter loading! This gives you a greater number 
of effective cuts per revolution, with less wear per ton 
on both knives and screens. Your Sprout-Waldron cut- 
ter will still be working long after another make of 
cutter would have been discarded. 


Get full information on the complete line of 
Sprout-Waldron Corn Cutters. Sprout-Waldron & Co., 
Inc., 22 Logan Street, Muncy, Pa. 


The Best in MILLING EQUIPMENT Since (866 


SPROUT-WALDRON 


MUNCY, PA. 


308 PELLET MILLS * HAMMER, ROLLER & ATTRITION MILLS + MIXERS + PNEU-VAC CONVEYING SYSTEMS * CUTTERS, CRUSHERS & FEEDERS * REELS & SEPARATORS 


to ENRICH... 
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Enrich your feed mixes the easy, economical way. Use 
Gorton's Al-Fish Blend—the multi-vitamin ingredient that 
gives you top-quality feed at the lowest possible cost. 


Gorton's Al-Fish Blend contains every essential vitamin 
and protein factor—adding them to your feed in one 
simple operation when used as recommended. 


Gorton's Al-Fish Blend saves you the high costs of han- 
dling, mixing, and weighing—with no worry about pos- 
sible market declines on costly vitamin and protein in- 


gredients. 
Order Gorton's Al-Fish Blend. Do it today—enrich and 


save the easy way. 


_ NEW ENGLAND BY-PRODUCTS CORP. 


tors For Gorton Pew Fisheries Company, Ltd. By-Product 
177 MILK STREET BOSTON, MASS. 
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Industry on Wings-2 


‘We Save 


@ When a tight appointment schedule 
makes speed and convenience a neces- 
sity in transportation, Ames Reliable 
Products Co., Ames, Iowa, has found 
it pays to take business into the air. 

Manufacturers of rations and con- 
centrates for poultry, hogs, and cattle, 
executives and salesmen of the com- 
pany are firmly convinced that there’s 
nothing like a privately-owned and 
privately-operated aircraft to get them 
where they're going—in a hurry and 
with a minimum of expense. 

Ames Reliable has operated its own 
four-seat aircraft, a Beech Bonanza, 


since 1951. It has logged 600 hours 


during the two-year interval. C. F. 
(Charlie) Barr, manager of the compa- 
ny, and a salesman, R. H. Cummings, 
are both fully-qualified pilots who date 
their flying experience back to 1935. 
Together or separately, the two con- 
duct business on long and short hops 
that puts them into the cockpit an 
average of 25 hours each month. 

A frequent passenger is Dr. Damon 
Catron, Iowa State College swine nu- 
trition authority. 

While using air travel to ease trans- 
portation problems, Mr. Barr and Mr. 
Cummings have discovered that trav- 
eling expenses are no heavier than 
those involved in more conventional 


CHARLES F. BARR 


Two cents per passenger mile. 
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PILOT C. F. (Charlie) Barr 
is shown at right with Dr. 
Damon Catron of lowa State 
College. This photo by THE 
FEED BAG was taken recent- 
ly when Mr. Barr and Dr. 
Catron flew to Canada on a 
fishing trip. 


methods of moving from place to place. 
With their airplane, Ames officials fly 
at an average cost of 3! cents per 
mile, or two cents per passenger mile. 

While away from home, hangar 
charges on an overnight stop usually 
amount to $1.50. In Ames, the plane is 
housed at the Ames municipal airport. 

The flying range of the Beechcraft 
owned by Ames Reliable Products is 
775 miles on 39 gallons of gas, normal 
tank capacity. This can be increased 
appreciably by the addition of auxili- 
ary tanks which can raise the flying 
distance to a maximum of 1,100 miles. 
Mr. Barr has reported that the craft 
has flown trips as long as 1,200 miles, 
and can make that distance in less than 
seven hours when the occasion de- 
mands, 


Normal cruising speed for the air- 
plane is 175 miles per hour at 8,000 
feet, using 120 horses of its 205-horse- 
power engine. At sea level, the craft 
is rated at 190 miles per hour. 

Besides its four passengers, Ames’ 
ship can haul up to 80 pounds of ma- 


chinery, spare parts, sample feeds, 
business literature, or baggage. The 
company has utilized air speed for 
hauling small freight in the form of 
machinery on more than one occasion. 

Mr. Barr reported that the firm 
carries liability insurance on its craft 
and that the cost is negligible. 

The firm has not considered a trade 
for a later model since it has found 
depreciation is not a major factor in 
airplane maintenance. Since an air- 
plane “wears out” slowly, improve- 
ments in speed, safety, and economy 
are the most important considerations 
when selecting new aircraft, Mr. Barr 
believes. Their craft, he feels, rates 
high in all three of the categories and 
is capable of giving adequate service 
for some time to come. 

Whether for sales work or emergen- 
cy trips, Ames Reliable Products Co. 
officials have found the privately- 
owned aircraft a valuable instrument 
in helping them conduct their business. 


— 
@ SPECIALTY FEED CO., Plymouth, 
Mich., has purchased a new Big Chief corn 
cutter and grader. 


BROILER STUDY 

Research into what it has termed “mys- 
terious causes” of broiler mortality is being 
conducted by the Amburgo Co., Philadel- 
phia, President Samuel M. Golden has re- 
ported. The project is especially concerned 
with the deaths of broilers at 10 and 11 
weeks of age. 


: 
| 
t 
e sl e 


@ Cleaner seed in greater 


output with fewer runs. 


@ Independent, accurate 
control of each separa- 
tion on all varieties and 


conditions of seed. 
@ Closest separation. 
@ Variable-speed screens. 


@ Screens visible and easily 
interchangeable from the 
front. 


Screens slide in and out 
OVER full-length, steel- 
back brushes which are 
carried on two tracks 


under each screen. 


@ Screen pitch adjustable 


while operating. 


Flood-proof, plug-proof 
hoppers with "‘over-the- 
top" feed assure an even, 


full-width flow to screens. 


Use coupon to obtain 
free literature. 


FEATURES 


that make money for you! 


HERE’S WHY CRIPPEN SEED AND 
GRAIN CLEANERS ARE PREFERRED 


MODEL M-5472 
Two full sets of screens operate 
together for 2,000-bu.-per-hr. ca- 
pacity, or separately on different 
grains without changing screens. 


MODEL H-454 
Selective tandem arrangement 
permits: 1 scalper with 3 bot- 
tom screens, 2 top with 2 bottom 
screens, 3 top with 1 bottom 


screen, 1 top with 1 bottom 
screen followed by 1 top and 1 
bottom screen. 


All-steel construction. 3 screens 
and 2 air operations. Large ca- 
pacity on small floor space. 


MODEL 334-A 
3 screen operations. Floor space: 
5x7 ft. Average hourly capacity: 
25 bushels fine seed to 150 bush- 


els grain. 


503 Virginia Street 


NAME 


CRIPPEN MANUFACTURING COMPANY 


Alma, Michigan 


Please send free catalog and prices on Crippen cleaners. 


STREET 


CITY & STATE 


Put “KICK” in Your Feeds 


¥ 50% Condensed Fish Solubles 
Vv 50% Soybean Oil Meal 


¥ 50% Minimum Protein Guarantee 


W. C. PRATT CO., INC. 


Producers and Distributors of Dried 


Chicago 6, Ill. 


Write for Information and Formulas 


Use Txiple-Fifty 
Pratt’s Dried Fish 


SOLUBLE CONCENTRATE 


Fish Soluble Concentrates 


20 North Wacker Drive 
Phone Franklin 2-7755 


Crookston Milling Co. 
Crookston, Minn. 


Headaches? 
We Solve Them! 


For 71 years we have met with 
and solved many problems, such as 
combining the old with new. 


No matter what your problems, 
consult IBBERSON. Write us in 


confidence. 


IBBERSON COMPANY 


Prigineets and Contractors 
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Test Feed Stability 
When Fat Is Added 


The relative stability of feeds containing 
five per cent or more fat now can be deter- 
mined rapidly and precisely, according to 
two scientists at the American Meat Insti- 
tute Foundation, Chicago. The new test, 
developed by J. F. Neumer and L. R. Du- 
gan, is described in a current issue of Food 
Technology magazine. 

Reprints of the article are offered to the 
feed trade by the Foundation. To obtain a 
copy, circle Reader Service No. 3. 


Bryant Corn Cutter 
Improvements Told 


Several improvements in its popular Steel- 
Cut corn cutter and grader have been an- 
nounced by Bryant Engineering Co., Port 
Huron, Mich. Capacity of the machine 
ranges from 2,500 to 4,000 pounds of 
shelled corn hourly through a coarse screen. 


With a fine screen, hourly capacity is 
from 700 to 1,100 pounds. Two models are 
available, 12-25 and 20-40. Bulletin 453 
describes fully the Bryant cutter and grader. 
To obtain a copy, circle Reader Service 
No. 1. 


Ultra-Life Culling 
School Underway 


Another school of internal culling of 
poultry currently is underway at Ultra-Life 
Laboratories, Inc., East St. Louis, Ill., Vice 
President E. L. McKee has reported. The 
courses are directed by P. C. Blauer, who 
is assisted by Austin Windsor. 

Essentials of feed selling also are covered 
in the course. Directing this portion of the 
curriculum is Mr. McKee. For details on 
future Ultra-Life courses, circle Reader Serv- 
ice No. 5. 


* * * * * * * * 


* Circle the numbers * 
which apply to the 


offers that interest 

* you. Then tear out * 
the card and mail it. 

ad Many other Reader * 

Service offers appear 
on other pages — 

don’t miss them! 
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Reader Service Pages 


NEW PELLETS 
Development of synthetic milk pellets for 
feeding to baby pigs and calves has been 
announced by Chemical Foods, Inc., Mason 
City, Iowa. The firm produces Wonderlac 
milk replacer. For descriptive literature on 
the new pellets, circle Reader Service No. 6. 


Ceresan Control for 
Seed Dust, Is Claim 


Dust problems encountered in treating 
seed and handling it after treating can be 
“virtually eliminated” through the use of 
its new double-strength Ceresan seed dis- 


. infectant, according to the Du Pont Co., 


Wilmington, Del. The product is designed 
to be applied in a liquid mixture or slurry, 
which dries fast and is claimed not to “dust 
off” later. 

Ceresan M-2X is endorsed by Du Pont 
for control of seed-borne organisms which 
affect oats, barley, rye, wheat, sorghum, and 
other crops. For full descriptive literature, 
circle Reader Service No. 9. 


New Catalog Lists 
Burrows Products 


Publication of a new 1953-54 catalog has 
been announced by Burrows Equipment Co., 
Evanston, Ill. The 100-page publication lists 
and describes the firm's full line of equip- 
ment and supplies for the feed and grain 
industry. 

Readers who would like copies of the 
new Burrows catalog should circle Reader 
Service No. 2. 


Kraft-Lok Superior, 
Claim of Its Maker 


No valve attachments or inserts are nec- 
essary with its Kraft-lok internal sleeve-type 
multiwall bags, according to Kraft Bag 
Corp. of New York City. The firm claims 
that Kraft-loks speed filling, reduce leakage 
in closing, and offer other advantages over 
other sacks. 

Complete descriptive information and 
price data on Kraft-lok bags may be ob- 
tained by feed men who circle Reader Serv- 
ice No. 17, 

NEW CONVEYOR 

What it claims to be a “dust-tight con- 
veyor for handling granular bulk materials” 
has been marketed by Gifford-Wood Co., 
Hudson, N. Y. Known as Flowmaster, the 
unit is composed of an endless chain with 
flights. For technical data, circle Reader 
Service No. 16. 

WEED KILLER 

A new package for its sodium arsenite 
solution weed killer has been announced by 
Faesy & Besthoff, Inc., New York City. 
The product now is packed in red and 
green lithographed cans. For descriptive 
literature and dealer prices, circle Reader 
Service No. 15. 

NEW WATERER 

Development of a new electric poultry 
waterer has been announced by Rhinehart 
Mfg. Co., Fort Wayne, Ind. Made of 14- 
gauge steel, the unit is six feet long and 
can be operated on two cents’ worth of 
electric power per day, the manufacturer 
stated. For descriptive data and prices, circle 
Reader Service No. 4. 


Tear Out Along Line—Drop in the Mail 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 
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Other Reader Service Items Appear Throughout This Issue 


New Boerner Tester 
Offered by Burrows 


Marketing of a new model of its Boerner 
grain tester has been announced by Burrows 
Equipment Co., Evanston, Ill. The tester is 
said to incorporate many of the latest en- 
gineering features and design, including 
patented self-aligning agate bearings, Dura- 
lumin beam, greater strength, and maximum 
sensitivity. 

The new unit is now available at a re- 
duced price. For descriptive literature, circle 
Reader Service No. 12. 


TRUCK BULLETIN 

A new four-page folder describing its 
Warehouser electric rider straddle truck has 
been published by Yale & Towne Mfg. Co., 
Philadelphia. The bulletin gives complete 
specifications for the two standard models 
of the truck, one-ton and 1)/4-ton capacity. 
For a copy of the Yale & Towne pamphlet 
describing the trucks, circle Reader Service 
No. 10. 

PIPE STRETCHER 

A new adjustable pipe. stretcher, the 
Adjustahite, for raising automatic watering 
fountains to conform with the growth of 
birds is now being marketed by Miller Mfg. 
Co., St. Paul, Minn. The attachment makes 
it possible for one fountain and one installa- 
tion to conform readily with each stage of 
growth from chick to adult bird. For de- 
tails and information on the Adjustahite 
pipe stretcher, circle Reader Service No. 11. 


SUPPLEMENT DATA 

A new technical data sheet on its Pro- 
ferm-6 vitamin Bz supplement is offered 
feed men by Commercial Solvents Corp., 
New York City. Two pages of the four- 
page folder, which also lists other CSC 
products, are devoted to Proferm-6. To ob- 
tain a copy of the new data, circle Reader 
Service No. 18. 


BULK BIN 

Development of a new five-ton-capacity 
bulk feed and grain bin has been announced 
by Fairfield Engineering Co., Marion, Ohio. 
The unit is designed to provide additional 
storage space for small mills. Built of 14- 
gauge steel, it has a bagging spout. For full 
details, circle Reader Service No. 14. 


Blue Comb Controlled 
By Terramycin, Claim 


Terramycin successfully controls blue 
comb in chickens, according to an Ohio 
veterinarian whose work was reported by 
Chas. Pfizer & Co., Inc., Brooklyn. Dr. 
C. W. Cromley used the antibiotic on 54 
flocks, administering one gram of terra- 
mycin per 10 gallons of water. 

A report on his work was published in 
Veterinary Medicine magazine's June, 1953, 
issue. For a reprint of the article, circle 
Reader Service No. 25. 

BULK BODY 

Development of a bulk feed and grain 
body which dealers can use on the trucks 
they already own has been announced by 
Simonsen Mfg. Co., Quimby, Iowa. The 
heavy-duty unit is described in new litera- 
ture available from the manufacturer. To 
obtain a copy, circle Reader Service No. 22. 


FABRIC CEMENT 

Samples of its versatile fabric mender, 
Tehr-Greeze, are offered industry members 
by the Val-A Co., Chicago. The cement is 
designed for patching cotton, burlap, and 
paper bags. To obtain a sample and de- 
scriptive data, circle Reader Service No. 23. 

ON CALF RAISING 

A new illustrated leaflet describing its 
No-Milk calf raising program has been pub- 
lished by National Food Co., Fond du Lac, 
Wis. The manufacturer has been producing 
calf rations for more than 68 years. For a 
copy of its new leaflet, circle Reader Serv- 
ice No. 24. 


Circle What You Want on Other Side 


cessary 
If Mailed in the 
United State 


BUSINESS REPLY CARD 
FIRST CLASS PERMIT NO. 2111 SEC. 34.9 P. L. & R. MILWAUKEE, WIS. 


Che feed Bag 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


8-53 


New Feeder 


This is the new reciprocating feeder re- 
cently developed by Jacobson Machine 
Works, Minneapolis. According to Sales 
Manager Ralph Jacobson, the feeder has 
positive grain-tight consruction. Its capa- 
city is designed to supply a 100-horsepower 
hammer mill or a 1,200-bushel sheller. 

The feeder is completely assembled at 
the Jacobson plant for easy installation. For 
descriptive and price data, circle Reader 
Service No. 7. 


New Feed Booklet Is 
Blatchford’s Latest 


A new booklet on feed fortification is 
offered readers by Blatchford Calf Meal 
Co., Waukegan, Ill. Titled “Make More 
Money With Your Feeds,” the publication 
describes the use of Blatchford’s Vitadine 
in chicken and turkey feeds and the mixing 
of its Swinex in pig rations. 

Blatchford produces the supplements at 
Waukegan, Des Moines, and at Nampa, 
Idaho. For a copy of the new booklet, circle 
Reader Service No. 19. 


Honeggers’ Offers a 
Triple Franchise 


Complete information on its three-facet 
program for feed retailers is offered readers 
by Honeggers’ & Co., Inc., Fairbury, Ill. 
Included are data on franchises for Big H 
feeds, Honegger poultry houses, and Leg- 
horns from the Honegger hatchery at For- 
rest, Ill. 

To obtain a copy of the publication which 
describes the complete Honegger service to 
feed dealers, circle Reader Service No. 20. 

PLASTIC BUCKET 

Marketing of a new plastic elevator buck- 
et has been announced by National Oats 
Co., East St. Louis, Ill. Known as Dura- 
Buket, the device is claimed to be self-clean- 
ing. For literature and price information, 
circle Reader Service No. 13. 
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Beeson Headliner at 
Pennsylvania Meet 


Featured speaker at the 75th anniversary 
convention of the Pennsylvania Millers’ & 
Feed Dealers’ association will be Dr. Will- 
iam M. Beeson of Purdue University. The 
meeting is scheduled Sept. 23-25 at the 
Abraham Lincoln Hotel in Reading. 


Dr. Beeson, a 1952 American Feed Man- 
ufacturers association research award winner, 


WILLIAM M. BEESON 


is scheduled to speak on the afternoon of 
Sept. 25. His subject will be “The Use of 
Urea and Corn Cobs in Ruminant Nutri- 
tion.” Dr. Beeson plans to discuss late work 
with supplementary feeds designed the bal- 
ance nutritional deficiencies in roughages. 

The Purdue authority has headed his 
school’s animal nutrition work for the past 
eight years. He was instrumental in the de- 
velopment of Purdue’s widely-known sup- 
plement A. 

A personal adviser to South Korean 
President Syngman Rhee also will address 
the Pennsylvania meeting. Dr. Robert T. 
Oliver, speech department head at Penn- 
sylvania State College and colleague of 
President Rhee, will speak at the dinner 
session Sept. 24. 

Dr. Oliver also has served as adviser to 
Korean United Nations delegates and was 
a faculty member at the University of 
Korea, Seoul. 


First Vice President Paul Grubb, head of 
the convention committee, has reported that 
“all indications point to this being the big- 
gest and best of a whole line of successful 
conventions.” Early hotel reservations are 
advised, Mr. Grubb noted. 

JOINS EHRSAM 

John Heimovics has been named execu- 
tive vice president of J. B. Ehrsam & Sons 
Mfg. Co., Enterprise, Kan., the firm has 
announced. Ehrsam manufactures milling 
machinery and equipment. 
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ENDOWED WITH NUTRIENTS 
IN NATURE’S OWN 
INIMITABLE PROPORTIONS... 


these concentrates fit 


into all feed rations with 


safety and integrity. 


RED W BRAND 60% Digester Tankage 


RED W BRAND Special Prepared Steamed Bone 


Meal 70% Bone Phosphate of 
Lime (minimum) 


Their substantial presence in formulas is your 


assurance of quality. 


Use Them—To Be Sure! 
This well-known brand is produced from 
uniformly excellent materials the year ’round 


at the plants where you see the Wilson sign. 


Chicago 
Kansas City, Kans. 
Oklahoma City 


Los Angeles Albert Lea 
Memphis Omaha 
Cedar Rapids Denver 


Dothan, Ala. 
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Kracked Korn 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


JUNGLE JIVE 

Shapely Dish: “Hey, you there with the 
Tarzan eyes!” 

Romeo: “What do you mean, Tarzan 
eyes?” 

S. D.: “Well, they keep swinging from 
limb to limb!” 

Stalemate: man married more than 10 

years. 


SHOCKING 
Inez: “Why are you taking the electri- 
cian’s course, Jane?” 
Jane: “I want to know how to handle a 
live wire in case the lights go out in the 
parlor.” 


Bragging has been defined aptly as the 
loud patter of little feats. 


MORE PROFIT, 


FOR FEED MANUFACTURERS 


CUSTOM MIXERS, FEED DEALERS 
WITH 


ARDY’S 


ORIGINAL | ORIGINAL | 


TRACE MINERAL 


SALT 


—WITH “PROTEIN-BOUND” IODINE 
GUARANTEED 100% STABLE 


Whether you're a Feed Manufacturer, Custom Mixer or 
Retail Feed Dealer--you'll find that HARDY'S, the origin- 
al, TRACE MINERAL SALT helps you make more profit. 
By simplifying feed mixing, it cuts mixing costs--thus in- 
creasing profits for Feed Manufacturers and Custom 
Mixers. Because of its great popularity for free choice 
feeding--it's a steady, profitable seller for dealers. 


“ 


HARDY’S TRACE MINERAL 
SALT FORMULAS CONTAIN 


—-all the essential Trace Minerals 
— lodine, Manganese, Iron, Cop- 
per, and Cobalt—in the recom- 
mended amounts to fortify feeds 
with Trace Minerals at the proper 
levels, when used according to 
direction. 


ADVANTAGES OF HARDY'S TRACE MINERAL SALT 


* 2 DIFFERENT FORMULAS —- No. | for Adult Animals and poultry; 
No. 2 for Growing and Breeding Animals and Poultry. Both 
formulas available in registered bags for resale and custom 
mixing, or in the industrial bag for use in registered feeds only. 


FOR CUSTOM MIXING AND 
FREE CHOICE FEEDING. 


e ONLY 2 ITEMS TO STOCK 


instead of 6 or 7. 


e IDEAL FOR FEED MIXING 


--use in place of regular 
salt in your formula. 


e BULKS LARGER THAN 


MOST TRACE MINERAL 
PRE-MIXES because it con- 
tains 93 to 97 per cent salt. 
Assures better distribution 
in feed. 


e LOW COST--Costs only 


about 10c per ton of feed. 
Only a few dollars per ton 
more than ordinary iodized 
salt. 


e IODINE GUARANTEED 100 


PER CENT STABLE--Ends 
worries about stability of 
Potassium lodide in your 
feeds. 


e IODINE ‘PROTEIN- 


BOUND"--Much more rea- 
dily assimilated than or- 
dinary inorganic iodine 
(Potassium lodide). 


HARDY SALT CO. 


DRAWER 449 
ST. LOUIS 3, MO. 


FREE, CONFIDENTIAL 
NUTRITION SERVICE. 
Send us your formulas. 


FOR COMPLETE INFOR- 
MATION PRICES-- 
WRITE, WIRE OR PHONE 
US TODAY! 


FOR USE IN REGISTERED 
FEEDS ONLY. 


Asked to define a pirate, a recent visitor 
to Washington told his son it was a politi- 


cian of the seas. 


CRUMBLING FOUNDATION 
Shy Husband: “I want a corset for my 
wife.” 
Sales Girl: “What bust?” 
Shy Husband: “Nothing. It just wore 
out.” 
* 
MOTHER’S HELPER 
The five-year-old brother watched his 
mother apply a clean diaper to the baby. 
When she neglected to dust the infant with 
talcum, the boy shouted: 
“Stop, Mom! You forgot to salt him this 
time!” 
* 
He kissed her on the first floor, hugged 
her on the second floor, then took her to 
the third floor—but that was another story. 


* 


BIRDS AND BEES 

A farmer was showing a city customer 
his goose flock with no little pride. 

“Nice,” said the city-dweller, “but how 
can you tell the gander from the goose?” 

“Simple,” the farmer retorted. “We just 
turn them loose together and they figure 
it out for themselves.” 


Henpecked husbands often take their 
grief to their bachelor friends. That’s like 
consulting an old maid about rearing a baby. 

QUICK WORKER 

Woman: “There’s a man who's going 
places!” 

Friend: “Ambitious?” 

Woman: “No, his wife is out of town.” 

* 

By the way, remember when ball-point 
pens sold for $12.50? Now you can buy 
200 of the darned things for that price. 

* * * 
ON GUARD 

Farmer's Wife: “Axel, when are you go- 
ing to fix that fence?” 

Farmer: “Tomorrow, when Hiram gets 
back from college.” 

Wife: “What does he know about fixing 
a fence?” 

Farmer: “Plenty, I reckon. He spent $30 
last semester for fencin’ lessons!” 

If all the boarders in all the boarding 
houses in the 48 states were seated at one 
long table, they would reach. 

* 
HIGH FINANCE 

Curvacious Model: ““My dear friend Fred- 
die is worth in the neighborhood of two 
million dollars.” 

Admiring Cutie: “Are there any other 
vacancies in that neighborhood?” 

* 

It would be refreshing if just once our 

clock-radio awakened us with something 


- else besides an aspirin commercial. Darned 


thing hasn’t produced wake-up music in 
two years. 
Definition of a reception: an ordinary 
party with all the chairs removed. 
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Regional Directors 
Named by Chase 


Appointment of three new regional sales 
directors has been announced by W. N. 
Brock, general sales manager of Chase Bag 
Co., Chicago. The new appointees are J. A. 
Brewster, J. H. Counce, and J. P. Grady. 

Mr. Brewster, a 30-year veteran with 
Chase, will supervise the western region and 
will continue to serve as branch manager 


J. P. Grady J. H. Counce 


at Portland, Ore. The region will include 
territories and sales offices which have been 
under the direction of the Portland and Los 
Angeles branches of the Chicago bag manu- 
facturer. 

Heading southern sales will be Mr. 
Counce, who has been with Chase for 15 
years. He manages the New Orleans branch 


J. A. Brewster 


and will direct sales in territories and sales 
offices supervised by the Dallas, New Or- 
leans, and Orlando, Fla., branches. 

In a similar capacity in the East will be 
Mr. Grady, who also serves as Philadelphia 
branch manager. He is a 15-year veteran 
with Chase and will direct sales in territories 
and sales offices responsible to branches at 
Philadelphia, Buffalo, New York City, and 
Richmond, Va. 


Report First Car of 
1953 Badger Barley 


First cars of 1953-crop Wisconsin barley 
and wheat were received July 16 by Mohr- 
Holstein Commission Co., Milwaukee, ac- 
cording to Walter C. Holstein. Both barley 
and wheat were graded No. 1. 

The barley shipment came from Kenosha 
county and the wheat from Racine county, 
both in southeastern Wisconsin. The barley 
contained 14.5 per cent moisture and the 
wheat 11.6 per cent. 
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VITALITY DOG FOODS 


‘Famous from coast to coast 
VITALITY MILLS, INC., Board of Trade Bldg., Chicago 4, Ill. 


ARE 
HIGH COSTS 
PROBLEMS 
GETTING 
YOU DOWN? 


Do you want to reduce your feed 
inventory . . . cut handling and 
storage costs? Do you want to 
eliminate duplication of kinds of 
feed and brands? Would you like 
faster turnover . . . selling made 
easier and less costly? Then, right 
now, it will pay you to get the facts 
on Vitality’s new—ALL NEW— 
merchandising policy. You'll dis- 
cover how you can give your cus- 
tomers more for their money and 
at the same time solve your in- 
ventory problems and cut your 
costs. You'll see how you can give 
your customers the most efficient 
feed they’ve ever had—ALL at no 
extra Cost. 


IT’S NEW-IT’S REVOLUTIONARY 


Get the facts on Vitality’s new 
merchandising policy. Write, on 
your letterhead, for complete in- 
formation to Vitality Mills, Inc., 
Board of Trade Bldg., Chicago 4, 
Ill. There’s no obligation, of 
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Use of State Land 


Farming Takes 46 Million Acres 


@ American farmers and ranchers use 46.1 
million acres of unreserved state-owned land, 
and together with state institutions, such as 
prison farms, hospitals, and colleges, utilize 
more than 58 per cent of total land acreage 
in state ownership to carry out agricultural 
activities, 

This report was made by R. D. Davidson 
of the bureau of agricultural economics. 

Mr. Davidson found that states owned 
80.3 million acres of rural land in 1950, and 
of the total, 22.4 million acres were reserved 
for specific public uses. The remaining 57.9 
million acres were not classified as to use, 


GUARANTEED 14% PHOSPHORUS 
%* High Availability Inorganic Phosphorus. 


% From Low Fluorine Deposits of Mexico. 


%* A Prime Source. 


but the researcher found that much of it 
was leased to farmers and ranchers for agri- 
cultural purposes. 


Only a small portion of land held in state 
reserves is leased for farming or grazing, 
Mr. Davidson found. Of the 22.4 million 
acres classified reserves, only 182,257 acres 
were used for farming and 202,866 acres 
for grazing, and most of that was used by 
state institutions. 

In states where federal grant-lands have 
remained in public ownership, the state- 
owned farm and ranch land is similar in 
quality to land in private ownership, Mr. 


%& Cost Factor Most Favorable. 


Comparison charts will convince of its desirability as a 


single source of phosphorus. 


: For Charts, Samples and Prices . . . write, 


wire or call. 


MAYO SHELL CORP. 


P.0. Box 784 Houston I, Tex. Phone OR-9441 


Davidson found. However, where states 
have offered grant-land for sale, remaining 
reserves are of relatively little value and 
often unsalable, Mr. Davidson said. Grant- 
land is land allocated to states by the federal 
government to help finance public service 
and internal improvements. Its disposition 
is left to the discretion of the states. 

At the same time, Mr. Davidson found, 
the quality of state-held land is generally 
better than that held in federal ownership. 
Most of state-held farming and ranch land 
is located in the West. 

In some areas, such as New Mexico and 
the mountain states, use of state-owned 
land is highly important. In New Mexico, 
state grazing land supplied 11.5 per cent 
of the total forage requirement for all for- 
age-consuming livestock, and 4.4 per cent 
of the forage required for year-long main- 
tenance of all range livestock in the moun- 
tain region. 

In some states, leasing of land practically 
amounts to ownership, Mr. Davidson ob- 
served. Much of the land is of such poor 
quality that agencies rent it at rates com- 
parable to ad valorem taxes. 

State-owned farming and grazing lands 
commonly are rented on a “preference” 
basis, Mr. Davidson reported. Preferences 
were given to original users to guarantee 
tenure of the property after individuals had 
made improvements in land quality. 

In this way, lands are leased and re-leased 
to the same individual unless the lessee sells 
his preference. Mr. Davidson found that 
the only practical way of obtaining state- 
owned lands is to buy the preference of a 
lease holder that is held in connection with 
leased land. 

In a few of the states, rental rates are 
determined by competitive bidding, Mr. 
Davidson said. In such cases, the preference 
holder is allowed to meet the highest bid for 
his leased land in order to protect his in- 
vestment, or can give up his preference to 
the highest bidder. 

In 1950, Mr. Davidson said, 21 states 
held more than a million acres each, and 
14 of them held from 1.6 to 11.4 million 
acres of unreserved land. 


Bordner Heads Sales 
For Lipscomb Grain 


Max Bordner has been appointed sales 
manager of Lipscomb Grain & Seed Co., 
Sprigfield, Mo., according to an announce- 
ment by Forest W. Lipscomb Sr., executive 
vice president of the firm. 

Mr. Bordner comes to his new position 
from eight years in sales posts with Albers 
Milling Co., Oconomowoc, Wis., and Kan- 
sas City. The new sales manager is a grad- 
uate of Ohio State University in the field 
of animal husbandry and veterinary medi- 
cine. During World War I, he served as 
an Army veterinarian in Alaska. 


‘ WHEAT COSTS 

Cost per cropland acre of a dryland wheat 
farm in Wasco county, Oregon, averages 
$24.55, Oregon State College has revealed. 


Total farm receipts per acre averaged 
$31.56. 
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Ike Names Permanent 
Farm Advisory Team 


A new 18-man bi-partisan national agri- 
cultural advisory commission has been estab- 
lished by President Eisenhower, the Depart- 
ment of Agriculture has revealed. The new 
commission replaces the 14-man_ interim 
advisory committee established by Mr. 
Eisenhower in December, 1952. 

No more than nine members of the com- 
mission can be members of any one political 
party, and at least 12 must be representative 
farmers. All members of the commission, as 
well as the chairman, will be appointed by 
the President. 

The executive order, which sets up the 
commission on a permanent basis, specifies 
that the commission will “review the poli- 
cies and administration of farm programs 
within the jurisdiction of the Department 
of Agriculture, or any part of such policies 
and administration, and such related mat- 
ters as the secretary shall determine, and 
advise the secretary in regard thereto.” 


McLain New Chief of 
PMA’s Grain Branch 


New director of the grain branch, pro- 
duction and marketing administration, is 
Marvin L. McLain, former Iowa state PMA 
chairman, Secretary of Agriculture Benson 
has announced. 

Mr. McLain served 10 years as chairman 
of his county PMA committee in Iowa and 
has also been chairman of the board of the 
Malcom (Iowa) Farmers Cooperative Ele- 
vator Co. For seven years, he was director 
of the Iowa Farm Bureau Federation and 
has served in recent months on the national 
agricultural advisory committee appointed 
by President Eisenhower. 
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FEED - GRAIN | 


“There you are, Mr. Jones, two 
economy-size bags." 


GRACE TECHNICIAN 
Engagement of Max F. Mueller as chief 
technologist for its new nitrogen plant near 
Memphis, Tenn., has been announced by 
Grace Chemical Co. of New York City. 
Until the plant is completed, Mr. Mueller 

will serve at Grace’s headquarters. 


Machinery Producers 
Asked to Aid KSC 


Milling machinery manufacturers have 
been urged to contribute their pro-rata 
share towards the cost of installing equip- 
ment at the new Kansas State College feed 
technology school. Industry members plan- 


ning the school met recently in Kansas City 
to plan final solicitation of the equipment 
manufacturers. 

Total cost of the new school is nearly 
$400,000, the committee pointed out. A 
construction superintendent will serve with- 
out compensation, as has Paul Berg, Fort 
Wayne, Ind., who designed the school. 

@ DEPIES FEEDS, New Holstein, Wis., 
suffered a $75,000 fire loss June 27. 
HEADS D-CON 

Elevation of Jerome S. Garland to presi- 
dent has been announced by the d-Con Co., 
Inc., Chicago. One of the firm’s founders, 
he has served as executive vice president 
for the past two years. 


GIVE YOUR FEED CUSTOMERS 
SOMETHING TO BRAG ABOUT! 


Be sold on your product and you'll sell your customers. New 
users are continually being asked for advice and generally 
they like to impress others with their knowledge and good 
judgment. It’s important that you give them something to talk 
about. Your excellent service, fast delivery, performance of 
the product, a specially good deal — you must implant these 
thoughts in the customer’s mind. They'll send your sales story 
to the neighboring farm with their personal endorsement. 


This is one of hundreds of ideas on ways you can make your 
store attractive, build your own displays, make store arrange- 
ment more appealing, etc., by using materials at hand and 
without buying anything extra. We have compiled these ideas 


in booklet form. To get your free copy simply send us a 
postcard. 


CARTOON BY HOUDE 
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ARCADY FARMS MILLING COMPANY 
Dept. 9A3, 223 W. JACKSON BLVD., CHICAGO 6, ILL. 


A Complete Line of Hog, Poultry, 
Turkey, Dairy and Cattle Feeds 


One of a Series of Sales Building Tips for Feed Dealers 
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New Publications on 
Seed Are Available | 


Here are new publications on field seeds 
which are offered by colleges and experi- 
ment stations. They are offered without 
charge from the addresses listed following 
the titles of the publications: 

Soybeans in Wisconsin, 12 pages, Wis- 
consin extension service, Madison. 

Cordova Barley, 10 pages, Texas agricul- 
tural experiment station, College Station. 

Arkwin, a Disease-Resistant Oat, 32 pag- 
es, Arkansas agricultural experiment station, 
Fayetteville. 


News of the 


Selected for Its Interest to Feed Men 


Seed Trade 


Suspend Labeling of 
Some Bluegrass Seed 


New-crop Kentucky bluegrass seed will 
not have to be labeled for germination dur- 
ing the period from Aug. 15 to Oct. 15, 
the Department of Agriculture has an- 


The exclusive, patented Arid- 
Aire principle sets it apart 
from other dryers and results 
in many exclusive features. 
Hundreds of satisfied cus- 
tomers are reaping big, extra 
profits from Arid-Aire and 
praise their dryers highly. 
Write for the fully illustrated 
bulletin. 


Representatives in most areas 


ROFI if ¢ are these ways: 


@ MOISTURE DISCOUNTS 


@ INCREASED GRAIN VOLUME 
@ NO MORE SPOILAGE LOSSES 
e CUSTOM DRYING 


ARID-AIRE GRAIN DRYERS 


3981 Zarthan Avenue + Minneapolis 16, Minn. 


in one season with my 
= ARID-AIRE! 


TURNED TO PROFITS 


Ask about the 
ARID-AIRE 


LEASE PLAN 


with option to buy! 
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nounced. Temporary suspension of the fed- 
eral seed act requirement has been made to 
facilitate the movement of seed to areas 
where it is needed to supplement carry-over 
stocks. 

Department officials pointed out, how- 
ever, that the suspension applies only to 
germination labeling of the new seed, and 
that carry-over seed must be labeled to show 
percentage of germination. All other label- 
ing requirements of the seed act will still 


be in effect, USDA said. 


Bermuda Grass Hybrid 
Developed in South 


A new Bermuda grass hybrid for pastures, 
Suwannee, has been developed by the De- 
partment of Agriculture and the Georgia 
coastal plain experiment station at Tifton, 
USDA has announced. 

The new hybrid has an outstanding abili- 
ty to make use of nitrogen applied as fer- 
tilizer in comparison to Coastal Bermuda 
and Pensacola Bahia, department officials 
said. In addition, Suwannee produced 13 
per cent more beef per acre than the other 
two hybrids in a four-year grazing test at 
the range cattle station at Ona, Fla. The 
new seed will be released to certified grow- 
ers this summer, and sprigs should be avail- 
able for general farm planting within a year, 
the department revealed. 


New Wheat Crosses to 
Resist Rust, Claim 


* Two new wheat crosses, Frontana-Thatch- 
er and Thatcher-Supreza, are showing con- 
siderable resistance to stem rust, the Uni- 
versity of Minnesota has reported. The 
school is working with the new varieties at 
its Morris experiment station. 

While older wheat types have been hit 
by the stem rust, the new crosses continue 
to demonstrate the resistance at which their 
breeding was aimed, Minnesota agricultural 
scientists noted. 


Crimson Clover Tests 
Made in Arkansas 


Reports of performance tests carried out 
at the Arkansas experiment station on sev- 
eral new varieties of reseeding crimson 
clover indicate the commercial importance 
of five of the strains now on the market, 
according to Agronomist P. S. Sandal. 
The five new strains are Mississippi Se- 
lection, Auburn Reseeding, Dixie, Tallade- 
ga, and Autauga. The varieties were grown 
in field tests at Fayetteville from 1949 
through 1952, and information was collected 
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on maturity and hay yield. It was also noted 
that all strains produced a moderately high 
percentage of hard seed which germinates 
gradually during fall months, helping to 
assure better natural reseeding. 

Growth tests brought out these important 
features about the new varieties: 

1) All strains produced more average hay 
per acre than Common clover. Mississippi 
selection, though tested but two years, pro- 
duced the highest average yield, 2.5 tons 
per acre. Common produced 1.8 tons per 
acre, while the other four strains averaged 
from 1.9 tons to 2.2 tons in four years. 

2) Differences in maturity from seven 
to 10 days make it possible to plant varied 
strains to suit individual farm conditions. 
The early-maturing strains, Dixie, Autauga, 
and Auburn, can be used when it is desir- 
able to harvest an early hay crop to permit 
earlier seeding of another crop. Lengthen- 
ing the grazing season can be accomplished 
by planting the later-maturing varieties, Mis- 
sissippi Selection and Talledega. 

SORGHUM MITES 

Spider mites again are bothering south- 
western Martins combine grain sorghum 
raisers, according to the University of Ari- 
zona. The insects cut production in some 
areas last year by as much as 60 per cent. 

STARTS OWN FIRM 

Shirl J. Schuster has announced the for- 
mation of Schuster Feed Co., a feed broker- 
age organization, at St. Louis. Mr. Schuster 
formerly was associated with the St. Louis 


office of Nellis Feed Co. 


S-W’s Newest 


Sprout, Waldron & Co., Inc., Muncy, 
Pa., has announced development of an im- 
proved pneumatic conveying unit for bulk 
materials. Known as Pneu-Vac, it operates 
on a negative pressure or draw-through 
system in which the fan is mounted on the 
opposite side of the collection unit from the 
material-conveying line. 


Claimed to be extremely flexible, Pneu- 


Vac is designed to be self-cleaning. It is 
available in 12 sizes, with fan motors rang- 
ing in capacity from two to 60 horsepower. 

To obtain a new bulletin describing Pneu- 
Vac in detail, circle Reader Service No. 8. 


Tripled Popularity 
For Cottage Cheese 


Cottage cheese consumption in the United 
States has nearly tripled in the last 10 years, 
Dr. C. L. Norton, head of the Oklahoma 
A & M College dairy department, has re- 
ported. 

In the period from 1940 to 1951, the 
average figure for consumption of cottage 
cheese has risen from 1.42 pounds per per- 
son to 3.91, according to Dr. Norton. His 
report also indicated that Californians were 
leading consumers during 1951, averaging 
10.58 pounds per person. 

Dr. Norton attributed the increase in con- 
sumption “to the general change in the 
nation’s food habits and improvement in 
production technique, quality of the prod- 
uct, and merchandising.” 


PLAN UTAH MEETING 
The Utah Feed Manufacturers & Dealers 
association has scheduled its 1954 nutrition 
and production conference for Feb. 10-11, 
Secretary Lorin E. Harris has announced. 
Sessions will be held at Utah State Agricul- 
tural College, Logan. 


for lowest 
maintenance 
COS... switch to 


Maintenance costs on Sprout-Waldron Attrition 
Mills are approximately half that of any other type 
grinding mechanism, ton for ton ... and this low 
maintenance cost stays low! There is virtually 
nothing to wear out on these sturdy mills but the 
grinding plates, which can be replaced at low cost. 
Small wonder that today more and more cost-con- 
scious feed millers are switching to Sprout-Waldron 
Attrition Mills. 


And low maintenance cost is only one of the 
many profit-boosting advantages of these time- 
tested mills. No other grinding unit even ap- 
proaches the high tonnage per horsepower that is 
average with Sprout-Waldron Attrition Mills... 
no other mill can be run continuously for 16 to 24 
hours a day, week after week, month after month, 
for years on end ... and no other mill offers such 
a fast grind changing control. 

Ask your SPROUT-WALDRON MAN to 
make a study of your present operations. Power 
savings alone may amortize the cost of a Sprout- 
Waldron Attrition Mill in a relatively short time. 
Sprout-Waldron & Co., Inc., 22 Logan Street, 
Muncy, Pa. 


SPROUT-WALDRON 


¢ Lowest Maintenance Cost per Ton 
¢ Highest Capacity per — 


SPROUT-WALDRORN + Fastest Grind Changing 


The ie Since (866 
MUN CYe PENNSYLVANIA 


PELLET MILLS + HAMMER, ROLLER, ATTRITION AND BURR STONE MILLS 
MIXERS + SCREW, BELT AND PNEUMATIC CONVEYORS + BUCKET ELEVATORS 
CUTTERS, CRUSHERS AND FEEDERS + REELS, SEPARATORS AND ASPIRATORS 


THE FEED BAG — August, 1953 


i 
? 
7 
| 
f 
265 


Mink Ranchers Represent the “Cream” 
of the Fur-Producing Industry 


... We reach them ALL 


Every mink rancher in the United States and hundreds in Canada each 
year receive THE BLUE BOOK OF FUR FARMING, big reference 
book and buyers’ guide for America’s 8,000 mink ranchers. This com- 
prehensive annual publication is to the mink rancher what THE FEED 
BAG RED BOOK is to the feed man. 


Published by the same staff that produces THE FEED BAG and THE 
FEED BAG RED BOOK, THE BLUE BOOK OF FUR FARMING is 
a standard authority on mink ranching problems — including nutrition 
and feeding, housing and equipment, sources of supply, and a variety of 
other subjects. 


The new 1954 edition of this valuable publication is now being prepared; 
mailing date is Oct. 20, 1953. Many feed manufacturers and suppliers of 
ingredients, vitamins, and animal health products already have reserved 


advertising space in the new edition. 


Perhaps you have been overlooking a potent market and the best, most 
economical advertising medium in this multi-million-dollar field. Why not 
contact us for complete information? If you haven’t seen THE BLUE 
BOOK OF FUR FARMING, ask us for a copy. 


Advertising deadlines are rapidly approaching. Phone, wire, or write 
now for full information to 


THE BLUE BOOK + Fac Farming 


1712 West St. Paul Avenue Milwaukee 3, Wisconsin 
Telephone WEst 3-3690 


We'll list your products for mink ranchers in our buyers’ guide 
free of charge; in prominent bold face type if you're an advertiser 
in THE BLUE BOOK OF FUR FARMING. 


e920 
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Kendler Retires as 
A Gilman Manager 


E. A. Kendler has retired as western sales 
manager for Gilman Paper Co., New York 
City, the firm has announced. Mr. Kendler 
also was in charge of the Chicago office of 
the company and of its subsidiaries, Kraft 
Bag Corp., St. Marys Kraft Corp., and 
Cellucord Corp. 


The retiring manager joined Gilman 40 
years ago and has been western sales man- 
ager for the past three years. Mr. Kendler 
is the first Gilman executive to relinquish 
his assignment on reaching the firm’s estab- 
lished retirement age. 


Bowman Appoints an 
Ohio Distributor 


Feed Associates, Inc., Marysville, Ohio, 
has been named to represent Bowman Feed 
Products, Inc., in Ohio and Kentucky, Vice 
President Kenneth M. Walters has an- 
nounced. The Ohio firm will handle all 
Bowman products, including Hydropoid, a 
dry hydrogenated fat specialty. 

Feed Associates also handles a number of 
popular lines from other manufacturers and 
suppliers, Mr. Walters noted. 


Conklin to Manage 
Allied’s New Mill 


Fred Conklin will manage its new Wayne 
feed plant at Mason City, Iowa, Vice Presi- 
dent L. T. Murphy of Allied Mills, Inc., 
Chicago, has announced. Mr. Conklin pre- 
viously was a vice president of Dixon Mills, 
Inc., Dixon, Ill. Earlier, he served with the 
firm now known as Ganer Mills at Spring- 
field, Ill. 

Mr. Conklin already has taken over re- 
sponsibility for directing the Mason City 
operations, which are expected to be full- 
scale within a few weeks. 


Stivers Joins Staff 
Of Sprout, Waldron 


Ted Stivers, the son of a flour miller, 
has been named a southern sales represen- 
tative for Sprout, Waldron & Co., Muncy, 
Pa., Vice President Harold J. Alsted has 
announced. Mr. Stivers will serve in Geor- 
gia, Florida, South Carolina, and Cuba. 

A native of Rome, Ga., where his father 
operated a flour mill, Mr. Stivers holds a 
degree in milling technology from Kansas 
State College. He previously was associated 
with Quaker Oats Co., Chicago, and is a 
veteran of navy service. 


PEHLE APPOINTED 
James W. Pehle has been named assistant 
general sales manager of King Midas Flour 
Mills, Minneapolis, the company has an- 
nounced. Formerly millfeed department 
manager, Mr. Pehle succeeds the late Paul 
Sather. 
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beats down 


Wards off hot weather set-backs 


helps keep birds on feed 


On hot summer days, birds tend to lag on their dry 
mash diets — go off feed. When this happens, pullet 
development is retarded. Hens lay fewer eggs. 

That’s why Peebles’ sells fast now . . . pays off for 
both you and your customers. It’s an ideal appetizer, rich 
in whey nutrients that make birds want to eat more of 
their regular mash and drink more water. Peebles’ tones 
digestive systems for fewer hot weather set-backs. Pro- 
motes improved feed efficiency and better flock health. 

Peebles’ is a good mark-up item for you and gives low- 
cost “milk-fed” results for your customers. Every carton 
contains the important egg-building nutrients of more 
than 60 gallons of fresh, liquid whey. 

Push Peebles’ now for extra profits . . . and for the 
extra benefits it gives as a milk-type supplement for your 
customers’ flocks. Peebles’ is easy to handle and displays 
well in von store. Stays FIRM in hot weather 
Write Appleton, Wis., for 
name of your nearest distributor 
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CHICKENS 
CONDENSING COMPANY Appleton, Wis. © San Francisco, Calif. _ 
Largest Producer of Whey Products 
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ETTER 


RESULTS! 


Feed For Profit 


BUFFALO’ 


CORN GLUTEN FEED 


On all counts “‘Buffalo” has been the 
standard in the feed world for over 50 
years. It has the virtue of easy digesti- 
bility ...and is a most palatable feed. 
Depend on Buffalo Feed, the most 
popular and best known in America. 


CORN PRODUCTS 
REFINING COMPANY 
17 Battery Place * New York 4, N. Y. 
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remember te remember 


We Can Save You Money 
When Buying: 


BREWERS GRAINS 
CORN DISTILLERS GRAINS 
#1 MALT SPROUTS 
#2 SPROUTS 
MALT HULL FEED 


GRINDING BARLEY 
OAT PRODUCTS (ALL TYPES) 
CHOICE COUNTRY OATS 
WHEY POWDER 
BEET PULP 


LA BUDDE 


FEED & GRAIN CO. 
MILWAUKEE, WISCONSIN 


SSORIES 


Full line 
COLD ROLLED TO YOUR SPECIFICA- Ball mee 
TIONS all standard sizes—special diameters Roller Bearing 
and gauges of flight. types 


SECTIONAL FLIGHT 
Self-supporting flights 
with uniform pitch and 
diameter, in all sizes. Al- 
so ribbon, cut flight, etc. 


“ACE” ANTI-FRIC- 
TION COUNTER- 
SHAFT BOX END 


ALL TYPES OF 
CONVEYOR 
TROUGHS 

AND HANGERS 


Con ve Comporation 


9 
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— Washington Millwheel 


(Continued from page 21) 


buyers, and will prevent further losses in grain purchases. 


The problem concerns buyers who buy from warehousemen, 
grain and other fungible goods, owned by or pledged to Com- 
modity Credit corporation. In many cases when grain moves in 
and out of warehouses,- the warehouseman will sell some grain 
without authority, and in such cases, of course, either he or his 
surety must make up the loss to the government. There is nothing 
unfair about this arrangement, but if the warehouseman or his 
surety do not happen to have sufficient funds to make up the 
loss, then the purchaser is compelled by law to pay the difference. 
This is a severe hardship because most purchasers are entirely 
innocent and have no way of knowing that they are buying 
government grain converted by the warehousemen. 


At this time, there are 380 known purchasers who have bought 
grain under these circumstances, and will be subjected to pro- 
ceedings to make up the debt owed to the government. Even 
considering the amount that is expected to be recovered from the 
warehousemen or their sureties, the estimated liability of these 
purchasers is over three and a half million dollars. The picture 
is not yet complete, because some of the third-party purchasers 
are yet unknown, so the potential liability is likely to soar even 
higher. The bill that I introduced releases the buyer (third-party 
purchaser) from any liability, provided, of course, that he did 
not know or have reason to know of any defect in the ware- 
houseman’s authority to sell such goods. Some interest has been 
shown by several states in passing a law to correct this situation. 
However, there are a number of technical reasons why a con- 
gressional act will do a better job in correcting this matter than a 
state law. 


RUSSIA’S FUTURE 


The Korean truce has not given us any light as to what is 
ha»npening inside Russia. From the reports that we have been 
getting from behind the Iron Curtain, and from the factual infor- 
mation made available to us in the various satelite countries, it is 
beginning to look as though Russia’s policy has developed to the 
point of the flies capturing the flypaper. When people with no 
weapons and little organization spontaneously begin to resist 
oppression, then there is a good sign that serious trouble is brew- 
ing. True, there has been no wide-scale revolt, and the strikes 
have been spotty and short lived. But at the same time, the will 
of the people is being felt; the news is spreading within the Iron 
Curtain, and this may tend to foster courage where heretofore 
the feeling has been one of hopelessness and submission. 

Russia’s big headache is not confined to merely controlling the 
people. Who really rules Russia and for how long is anybody's 
guess. An article in the last issue of Reader’s Digest predicted 
that the scepter might pass into the hands of Beria, former boss 
of the Soviet Secret Police. This article was no blunder. It was 
written by a person who is well versed on the inter-politico set-up 
of Russia. The significance is in the well versed and unexpected 
upset in the political hierarchy. Beria may be dead; certainly, he is 
deposed; and whoever thinks he is the ruler of Russia is in an 
uncomfortable spot. His position can change with the wind, and 
like Beria, he may find himself in one of the prisons that he used 
to boss. 

When and where will this great unrest end? Violent political 
upheavals have been the rule in Russian history, but heretofore 
the opinion of the citizens has played little part in the political 
future of the country, and their personal feelings have been dis- 
counted entirely in the administration of the government. 


SEN. ROBERT A. TAFT 


The untimely death of Sen. Taft has deprived America of 
a great statesman. Sen. Taft was a man of deep convictions, and 
he would never withhold his true opinion for the sake of fostering 
his popularity. Yet he was not uncompromising. He treated the 
opinions of others with respect, but he never let his better judg- 
ment desert him. Being in public life for so long, naturally he 
gave and received criticism. Throughout all the battles, no matter 
what the issue, he maintained his reputation as a gentleman and 
a devoted public servant. His accomplishments are truly the mark 
of a man of great stature. 
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WERTHCO PRINT 


FEED BAGS 
SALES BUILDER 


WERTHCO BAGS 


¥ Improve Appearance 


of Your Package 


V Available in Wide Variety of 


Patterns and Color Combinations 


¥ Your Choice—Unlabeled, 
Spot Labeled or Band Labeled 


Fast Service 
Satisfaction Guaranteed 


Wire... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 7-4960 
CHICAGO 4, ILL. 
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FOR QUALITY 
AND SERVICE 


CALL BROADWAY 1-7411 


Contact us when you want to 
buy or ship grain, or need feed 
ingredients and vitamin prod- 
ucts. We distribute: 


CLO-TRATE Vitamin A & D 
Oils, CLO-TRATE “DRY D” 
(1500-D) 


FLEISCHMANN'S Irradiated 
Dry Yeast, vitamin D2 for 
four-footed animals. 


KODDY-MIX “300”, dry vita- 
min D for poultry, in 100 lb. 
fiber drums. 


MAGNAVITE Fortifiers. Guar- 
anteed amounts of ALL im- 


portant vitamins for poultry 


and hogs. 


SCHLITZ Brewers Dried Yeast. 
Rich source of B complex, in- 
cluding Choline and Niacin. 


MIRICOE Trace Mineral. Con- 
venient source of trace ele- 
ments for poultry and live- 
stock. 


SNOW FLAKE Pure Reef Oy- 
ster Shells. Ask for delivered 
price to your station. 


Dried skim and buttermilk... 
Manganese Sulphate... Wheat 
Germ Oil ... Anadex Kaf- 
Kaps ... Wyeth’s Penstix ... 
Weedicide 2,4-D weed killer 
. . . Banarat with Warfarin. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPARY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 
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Happy Birthday 


Birthday hats are off this month to 
Albert Werthan of Werthan Bag Corp., 
Nashville, Tenn., who will have his natal 
day cake Sept. 5. Born in St. Louis, Mr. 
Werthan moved with his parents to the 
Tennessee city when he was 15. 

A longtime Nashville civic leader, Mr. 
Werthan has actively led projects in behalf 
of the community chest, symphony associa- 
tion, and the American Council for Judaism. 
He is a trustee of the Vine Street temple 
in Nashville. 

Mr. Werthan holds a degree from the 
Wharton school of commerce and indus- 
try at the University of Pennsylvania. He 
and Mrs. Werthan, whom he married in 
1931, are the parents of two daughters, aged 
14 and 19. 

Albert Werthan is probably the top 
bridge player in the feed and allied indus- 
tries. He’s a former Tennessee state cham- 
pion. With his brother Bernard, he operates 
a Hereford farm near Franklin, Tenn. 

Here is the complete September Happy 
Birthday lineup: 

SEPTEMBER 1—Max Albert, Galesburg 
Soy Products Co., Galesburg, Ill.; Frank 
J. Allen, Bay State Milling Co., Winona, 
Minn.; Eugene Arms, Mill Mutual Fire 
Prevention Bureau, Chicago; Hugh C. 
Bragdon, Commercial Solvents Corp., 
Terre Haute, Ind.; Dr. Joseph E. Sals- 
bury, Dr. Salsbury’s Laboratories, Charles 
City, Iowa. 

SEPTEMBER 2—Robert G. Houghtlin, 
National Soybean Processors Association, 
Chicago. 

SEPTEMBER 3—William Andersen, New 
England By-Products Corp., Boston; Ed 
Hanson, Hanson Feed Co., Hollandale, 
Wis. 

SEPTEMBER 4—Harold J. Buist, Allied 
Mills, Inc., Chicago; Paul E. Riebs, Riebs 
Co., Milwaukee. 

SEPTEMBER 5—Arthur Ackerman, Oyster 
Shell Products Corp., New Rochelle, N. 
Y.; Albert Werthan, Werthan Bag Corp., 
Nashville, Tenn.; Mrs. Clara G. Wood- 
son, Gruendler Crusher & Pulverizer Co., 
St. Louis. 

SEPTEMBER 6—Sam Rice, Rice Grain 
Co., Toledo; Lindley H. Patten, Farmers 
& Merchants Milling Co., Glencoe, Minn.; 
D. A. Trayhan, New England By-Prod- 
ucts Corp., Boston; E. O. Thomas, De- 
partment of Agriculture, Columbus, Ohio; 
Louis Wenger, Wenger Mixer Co., Sabe- 
tha, Kan. 

SEPTEMBER 7—Tyler Kay, Tyler Kay 
Co., Inc., Buffalo; S. L. Pries, Manyze 
Bros. Mill & Elevator Co., Minneapolis. 

SEPTEMBER 8—Ronald C. Booth, Piper 
Grain & Milling Co., Cedar Rapids, Iowa; 
Erich A. Engler, L. Teweles Seed Co., 
Milwaukee; M. L. Johnsen, Green Bay, 
Wis.; H. L. Krueger, Krueger Bros., For- 
est Junction, Wis. 

SEPTEMBER 9—Clarke K. Anderson, 
Woodward & Dickerson, Philadelphia; 
J. E. Francis, Crabbs-Reynolds-Taylor 
Co., Lafayette, Ind.; Hugh Hale, Hale 


ALBERT WERTHAN 


Grain Co., Royal, Iowa. 

SEPTEMBER 10—William H. Danforth, 
Ralston Purina Co., St. Louis; Fred De- 
Hoff, Fred DeHoff Co., San Mateo, 
Calif. 

SEPTEMBER 11—C. B. Cory, McCann- 
Erickson, Inc., Chicago; John Davis, J. 
Walter Rice, Inc., Milwaukee; Clarence 
E. Lee, Beacon Milling Co., Inc., Cayuga, 
N. Y.; Carl J. Martenis, C. J. Martenis 
Grain Co., New York City; Walter J. C. 
en Northern Milling Co., Wausau, 

is. 

SEPTEMBER 13—Henry W. Swanson, 
White Laboratories, Inc., Kenilworth, 
N. J. 

SEPTEMBER 14—E. G. Cherbonnier, 
Grain & Feed Dealers National Associa- 
tion, St. Louis; Robert Edward Jones, 
Russell-Miller Milling Co., Minneapolis; 
Charles I. Post, Nopco Chemical Co., 
Inc., Harrison, N. J.; Milton H. Reynolds, 
Allen & Reynolds, Omaha; John J. Zima, 
Phenix Pabst-ett Co., Chicago. 

SEPTEMBER 15—A. J. Feigel, Union 
Special Machine Co., Chicago; Joseph B. 
Manasse, Werthan Bag Corp., Chicago. 

SEPTEMBER 16—R. L. Christy, National 
Alfalfa Dehydrating & Milling Co., La- 
mar, Colo.; Herb Schneider, Ultra-Life 
Laboratories, East St. Louis, Ill.; C. E. 
Workman, Virginia-Carolina Chemical 
Corp., St. Louis, Ill. 

SEPTEMBER 17—Loyd M. Faris, W. J. 
Small Sales Co., Kansas City; Frank J. 
Holt, Holt Products Co., Milwaukee; 
A. F. Leathers, Swift & Co., Chicago. 

SEPTEMBER 18--O. P. Gossett, Consoli- 
dated Products Co., Danville, Ill. 


SEPTEMBER 20—E. L. Dyson, H. P. Dy- 


son’s Sons Co., New Bloomfield, Pa.; 
Ford P. Eshleman, Virginia-Carolina 
Chemical Corp., Lake Mills, Wis. 
SEPTEMBER 21—R. H. Newbill, Chase 
Bag Co., Chicago; L. W. Nolte, American 
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GORDON L. COPPAGE 


Newly-appointed sales director for pack- 
aged feed supplements produced by the 
Borden Co., New York City, is Gordon L. 
Coppage, Vice President Charles F. Kieser 
has announced. For the past two years, Mr. 
Coppage has headed the poultry section of 
Borden’s feed supplements department. 

In his new capacity, he will work with 
Earl J. Brubaker, feed supplements depart- 
ment general manager, in organizing a job- 
bing and distributing organization to handle 
the packaged products. Mr. Coppage also 
will direct training of jobber salesmen and 
will arrange manufacturer and feeder meet- 
ings. 

In addition, the new appointee will han- 
dle local advertising and direct mail on 
packaged feed supplements. 


Dry Milk Institute, Chicago. 

SEPTEMBER 22—John Mecking, J-M 
Trading Corp., Chicago; Victor H. Reid, 
Reid-Strutt & Co., Portland, Ore. 

SEPTEMBER 23—O. F. Clayton, Checker- 
board Elevator Co., Minneapolis; J. R. 
Schmertz, Mathieson Alakali Works, New 
York City. 

SEPTEMBER 24—George Thatcher, Ar- 
cady Farms Milling Co., Maplewood, N. J. 

SEPTEMBER 25—Stuart Nordvall, Arcady 
Farms Milling Co., Chicago; L. R. Peel, 
Rice Laboratories, Inc., Dassel, Minn.; 
W. F. Sinn, Standard Seed & Feed Co., 
Madison, Wis. 

SEPTEMBER 27—R. E. Walters, Harlan 
Rendering Co., Harlan, Iowa. 

SEPTEMBER 28—Charles H. Appel, C. 
H. Appel Commission Co., St. Louis; 
John W. Griffith, General Mills, Inc., 
Minneapolis; Mrs. F. B. Nelson, Nutrena 
Mills, Inc., Kansas City; J. W. Sieverling, 
Irving, Tex. 

SEPTEMBER 29—J. F. Schroeder, North 
East Feed Mill Co., Minneapolis; M. W. 
Thatcher Jr., Bunge Elevator Corp., Min- 
neapolis. 

SEPTEMBER 30—Paul X. Smith, Paul X. 
Smith Co., Oakland, Calif. 
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CALF FOOD 


USERS RETURN YEAR AFTER YEAR 


and here's why! 


For 68 years, generations of dairymen Have come to know 
and depend on National quality. This un- 
usual brand loyalty means repeat sales 
for dealers, fast turnover and repeat prof- 
its. Some dealers have sold National for 
15 to 25 years; others, 30 to 35 years; 
some, over 40 years. National pays off for them as it can 
for you! Write for details today! 


NATIONAL ADS 
PRE-SELL FOR YOU! 


Backed by strong 
national advertising 
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and state farm 


papers! NATIONAL 
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Calf Raising Plan folder N O: M | LK 


CALF FOOD 
NATIONAL FOOD COMPANY 


MANUFACTURED ONLY BY 


SINCE 1885 


OND DU LA c, Wi SCONS IN. FOND DU LAC, wis. 


€ 

| 
al 
2 | 
{ 
3 
> 
A 
3 
oe 100 Lbs. Net 4 
4 
4 
| 
3 


— Chemical 


(Continued from page 16) 


water. 


Surfactants. Certain chemicals used in 
household detergents have been reported 
to stimulate early chick growth. Growth re- 
sponse required four to five weeks, thus 
distinguishing the effect of these products 
from that of antibiotics. 

The action of these surface-active com- 
pounds was attributed to improved penc- 
tration of the feed by digestive.juices or 
more complete emulsification and assimila- 
tion of fats and fat-soluble nutrients. 

Despite much experimental work with 
surfactants over the last several years, the 
lack of published reports confirming their 


reduces 
iodine loss 


STABILIDE® —potassium iodide stabi- 
lized with calcium stearate —is 
designed to iodize feed, salt and 
calcium carbonate mixtures. Try 
STABILIDE. It may solve your 
problem of iodine loss in storage. 


Scientists at the Mellon Institute 
found that “an iodized livestock 
mineral containing 0.21% stearate- 
coated potassium iodide lost 0.5% 
of the original iodine content dur- 
ing two months, while an unstabi- 
lized mineral containing the same 
ingredients lost 14% of the iodine 
content.”* 


Reduces rate of iodine loss 
STABILIDE | Easy to mix thoroughly 


Free flowing 


Write today to your nearest 
Mallinckrodt office for samples, 
prices and complete literature. 
Other Mallinckrodt iodizing mix- 
tures are loflow®, Iomag®, and 
Iodide Mixture. 


*“Stabilization of Iodine in Salt and Feed- 
stuffs” by F. F. Johnson and E. R. Frederick, 
screNcE, Oct. 4, 1940, Vol. 92, PP315-316. 


MALLINCKRODT CHEMICAL WORKS 
Mallinckrodt St., St. Lovis 7, Mo. 


72 Gold St., New York 8, N. Y. 


CHICAGO e CINCINNATI e CLEVELAND 
LOS ANGELES « MONTREAL e PHILADELPHIA 
SAN FRANCISCO 


value indicates that many negative results 
must have been obtained. But the subject is 
intriguing to researchers and the number 
of compounds having possible value is so 
large that it is anticipated that much further 
work will be done in this field. 

Vitamins. In general, vitamins are first 
detected in natural sources, then isolated, 
identified, synthesized, and finally produced 
commercially. Such has been the case with 
thiamin, riboflavin, niacin, pyridoxine, al- 
pha tocopherol, calcium pantothenate, cho- 
line, and more recently, vitamin A. In the 
case of specific vitamins the elapsed time 
from detection to commercial production 
ranges from two to 35 years. 

Mixtures of natural feedstuffs contain 
practically all the necessary vitamins. But 
the amounts vary particularly with respect 
to the requirements of poultry. Recogniz- 
ing this situation, the chemical industry 
supplies many synthetic vitamins to bolster 
the amounts occurring naturally in feed- 
stuffs. These additives supply quickly avail- 
able nutrients where the natural feedstuffs 
are nutritionally weak. Some are marketed 
as mixtures of vitamins for the purpose of 
reducing the feed manufacturers’ inventory 
costs and as a safety factor to assure top 
performance of feeds. 

Vitamin A: carotene, xanthophyll. Vita- 
min A activity occurs naturally in both 
vegetable and animal products. But prac- 
tically all commercial feeds require supple- 
mentation with this nutrient. Plants and 
micro-organisms contain a number of pig- 
mented substances, called carotinoids, which 
are converted to colorless vitamin A by the 
animal and are the ultimate sources of all 


vitamin A in nature. Fish oils and fish liver 
oils provide the major natural source of 
true vitamin A in feeds but these have only 
fair stability characteristics when mixed in 
feed. Recently, large-scale synthesis of vita- 
min A acetate by the chemical industry has 
provided another high-potency source for 
feed manufacturers, which has the added 
advantage of being stable. 

Another source of vitamin A activity, 
carotene, is manufactured from carrots, al- 
falfa, and corn products. In processing al- 
falfa, two other important chemicals of in- 
terest to the feed industry are obtained— 
chlorophyll, used chiefly as a deodorant in 
toothpaste and dog food, and xanthophyll, 
used to improve the shank pigmentation 
of broilers. 

Vitamin D. None of the commonly used 
feed ingredients contain vitamin D. For 
many years now “chemical sunshine” has 
been added to feeds as vitamin D; produced 
by the activation of animal sterols or 7-de- 
hydrocholesterol with ultraviolet light. 

Vitamin E. Vitamin E is supplied to the 
feed manufacturer as the chemical alpha 
tocopherol. It is one of the vitamins neces- 
sary for reproduction, but it also serves as 
an anti-oxidant to prevent destruction of 
other vitamins in mixed feeds. Its role as 
an additive in feeds is not completely es- 
tablished. 

Riboflavin. Few feeds contain significant 
amounts of riboflavin. Chemically-synthe- 
sized, microbiologically-synthesized, and na- 
tural forms of riboflavin have the same effi- 
cacy and are used interchangeably in feeds 
for riboflavin. The latter two sources, of 
course, contain in addition small amounts 
of other water-soluble nutrients. 


NATIONAL MOLASSES COMPANY 


Executive Offices: ORELAND, PA. 


RICH IN CARBOHYDRATES 
TANK CARS e TANK TRUCKS e BARGES 


ATLANTIC, PACIFIC, GULF & INLAND TERMINALS 
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THE FEED BAG — August, 1953 


| 
} 
4 | 
| 
IDE 
Prompt Delivery! 
x 
PLANTATION 
| pees 
é 
98 


Choline and betaine. Chemically-synthe- 
sized choline and a partially-oxidized cho- 
line derived from beet sugar production, be- 
taine, are added to feeds for their sparing 
action on methionine. All three substances 
furnish easily transferable (labile, methyl) 
groups of metabolic processes. Whenever 
corn is substituted for wheat products, the 
choline content decreases and fortification 
with choline may be desirable. 

Vitamin By» and antibiotics. Fermentation 
with certain organisms produces products 
that are rich sources of vitamin By, anti- 
biotics, or both. 

Both serve important roles in the nutri- 
tion of animals. The antibiotics, such as 
penicillin, terramycin, aureomycin, bacitra- 
cin, and streptomycin, are not needed as a 
nutritional requirement, as is vitamin Bw. 
They act by depressing the undesirable or- 
ganisms and by encouraging those of a de- 
sirable nature in the gastro-intestinal tract. 
They also exert a sparing action on certain 
other nutrients, thus improving the perform- 
ance of marginal feeds. 

Niacin and calcium pantothenate. High 
levels of corn, as in high-energy feeds, have 
the effect of increasing the amount of these 
nutrients required. Synthesized from coal 
tar by the chemical industry, added niacin 
ensures that the tryptophane content of the 
proteins is fully utilized. 

Para-amino benzoic acid. A member of the 
vitamin B complex, PABA, has recently been 
advanced as an aid in preventing “air sac” 
disease, sinusitis, etc. No scientific reports 
have been published yet to confirm this. Its 
chief value may be to stimulate the appetite; 
the theory being that, if the birds can be 
kept eating, they may be able to throw off 
these infections. PABA should not be ad- 
‘ministered to birds receiving sulfa drugs as 
the two substances are not compatable. 

Amino acids. Within recent years, the 
first pure amino acid manufactured on a 
large scale has found practical use in poultry 
feeds. Methionine, an essential sulfur-bear- 
ing amino-acid, or its hydroxy analogue 
is important because it is one of the princi- 
pal growth-limiting factors in soybean oil 
meal, a basic ingredient in poultry feeds. It 
is interrelated with choline, betaine, cystine, 
and vitamin By, partially as a source of 
labile methyl groups. 

Synthetic methionine is a mixture of 
both D- and L- forms and both are equally 
effective, which is unique in animal nutri- 
tion. The optimum amount found to be use- 
ful is only a fraction of that needed by cal- 
culation to supplement the protein of the 
feed. And added methionine is reported 
even to improve high fish diets considered 
to contain an adequacy of naturally occur- 
ring methionine and other essential nu- 
trients. This makes it appear that methionine 
is more active in the free form and that it 
brings out the full growth potential of vita- 
min By», antibiotics, and other nutrients. But 
some variations in effectiveness are reported 
to occur in different feeding trials which 
indicates that all the factors involved in its 
usage are not completely understood. 

Antioxidants. Preventing oxidation of fats 
and fat-soluble vitamins in manufactured 
feed before use is an important problem. 
Such compounds, as lecithin, tocopherols, 
gum guaiac, isoascorbic acid, gallic acid, 
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hydroquinone, and many others have been 
used to retard loss of vitamin A after it has 
been mixed into feeds. A protective waxy 
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YEARS 


FOR POULTRY 


This trusted symbol has represented purity and profit 
to poultry feeders everywhere, for maximum egg 
production. 


Leading feed dealers rely on Pilot Brand Oyster Shell 
for sustained quality, feeder satisfaction and profits 
to them, constantly stimulated by powerful 

National Advertising in farm papers and radio. 

The familiar blue Pilot Wheel trade-mark 

will continue to be their guarantee of 

satisfaction and repeat sales. 
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Aug. 16-23. Cool air remains in is 
west Gulf area, in the Mississippi valley, and 


40+ 


TOTAL SUGARS 
OF CORN 


~ MADE 


_ MOLASSES FEED IS RICH IN DEXTROSE THE * 


over portions of North and South Dakota. 
Hot air from the West Indies invades Flori- 


A HIGHLY PALATABLE 


DRIED MOLASSES 
FEED SUPPLEMENT 


SUGAR MOLASSES 
CORN OIL MEAL AND CORN GLUTEN MEAL 


“THIS SCIENTIFICALLY BALANCED DRIED. 


~ QUICK ENERGY SUGAR — 
IT’S TOPS FOR MIXING 


CLINTON FOODS 
CLINTON, IOWA 


INC 


P. O. Box 96 


¥ Wholesalers—Truck Lots and L. C. L. 
¥ Jobbers of Feeds in Carloads 
¥ Manufacturers of GIANT BRAND Feeds 
¥ Custom Mixing to Your Specifications 


HARTEAU Feed Company 


CUDAHY, WISCONSIN 
HUmboldt 3-0160 


Phone 


da; lobes of this same warm air press ashore 
as far north as Pennsylvania and Maine. 
The weather in this tropical air will be 
humid and rainy. Warm air in the West 
tends to break up into isolated patches, and 
the weather becomes more inclined to 
showers. 

Aug. 24-31. Warm air in large amounts 
again pours up over southern California, 
spreading over most of the Rocky moun- 
tain area onto the Great Plains and Texas. 
There will be scattered showers in this 
warm air, but mainly the weather in it will 
be dry. Cool air moves to Pennsylvania, 
New York state, New England, and along 
the Atlantic shore, with generally fair to 
light showery conditions. Weather in the 
Great Lakes area becomes varied, and main- 
ly dry. 

Sept. 1-7. Cool, dry air in large amounts 
presses south from central Canada, finally 
reaching Texas and Louisiana. It will be dry 
over the lower Missouri valley, but raining 
on the Gulf coast. A strong move of hot, 
wet air sweeps in from the Atlantic ocean 
across the Atlantic states south of New 
Jersey, with rain and storm. New England, 
however, remains cool and dry. It will be 
warm and dry over Oregon and nearby 
places, but warm and perhaps showery in 
south California and Arizona. 

Sept. 8-15. Hot air in large amounts 
presses up from the Caribbean sea across 
North Carolina, Virginia, Maryland, reach- 
ing well toward the upper Great Lakes. 
The weather in this tropical air mass will 
be rainy to showery and unsettled. In the 
west Gulf of Mexico area, where this warm 
air meets much cooler air, there will be 
rains. A large cool to cold air mass from 
western Canada presses south to Texas and 
Mexico, carrying coolness and evaporation 
over most of the mountain area and nearby 
plains. On the Pacific slope, there will be 
vigorous moves of warm to hot air, with 
rain, showers, and fog along the shore, and 
rain over the states of Oregon and Wash- 
ington. 


Wisconsin Feed Sales 
Show Decline in 1952 


Commercial feed sales in Wisconsin 
dipped in 1952 for the first time in four 
years, Walter B. Griem, state feed control 
official, has reported. Retail sales totaled 
919,337 tons, a drop of 34,475 tons from a 
year earlier. 

Retail sales of mixed feeds rose 3,143 
tons in 1952, with poultry rations account- 
ing for total sales of nearly 250,000 tons. 
Dairy feed sales fell off to 131,000 tons, 
with an increase in mineral rations of 4,500 
tons. 

Cash value of total Wisconsin feed sales 
in 1952 was estimated at 75 million dollars, 
a decline of five million dollars from the 
previous year. 

CATERPILLAR EXPANDS 

Plans to construct a new manufacturing 
installation at Decatur, Ill., have been an- 
nounced by Caterpillar Tractor Co., Peoria, 
Ill. Machinery which will be produced at 
the new plant will include industrial wheel 
tractors and motor graders. 
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Hubbard’s Plant in 
Indiana Operating 


Announcement of completion of its new 
feed mill at Marion, Ind., has been made 
by Hubbard Milling Co., Mankato, Minn. 
The new plant, shown here, is now in full 
operation, according to Ogden P. Confer, 
secretary and manager of the firm’s feed 
division. 

Incorporated in the new plant is modern 
equipment for manufacturing crumbles, pel- 
lets, molasses feeds, concentrates, mashes, 
and specialty items. Mr. Confer said facilities 
for bulk handling of ingredients and bulk 
loading of truckload lots are also built into 
the new Marion mill. 

Present operation level of the mill is 
2,500 bags per eight-hour shift, with in- 
creased capacity possible. Ample space for 
expansion is provided at the plant site on 
the outskirts of Marion, Mr. Confer noted. 
The new mill has access to four railroad 
lines and is conveniently located for in- 
coming and outgoing truck traffic. 

The Hubbard mill was built at Marion 
to facilitate access to bulk ingredients and 


Shea Names Wilson 
A Vice President 


Shea Chemical Corp., Baltimore, has 
named Robert A. Wilson as its vice presi- 
dent for engineering and production, Presi- 
dent Vincent H. Shea has announced. Mr. 
Wilson succeeds R. J. Lakey, who was killed 
in a highway accident in Tennessee last 
February. 

The new officer, who will headquarter at 
Baltimore, is a graduate of the Geargia In- 
stitute of Technology and for the past five 
years has served with Air Reduction Co., 
New York City. Earlier, he was associated 
with the Tennessee Valley Authority and 
Monsanto Chemical Co., St. Louis. 


Mr. Wilson is a member of the American 
Chemical society, the American Institute of 
Chemical Engineering, and the American 
Society of Metals. 


Pillsbury Earnings 
Are Up 30 Per Cent 


Earnings of Pillsbury Mills, Inc., Minne- 
apolis, for the year which ended May 31 
were 30 per cent higher than in the pre- 
vious year, officials of the firm have dis- 
closed. Earnings per share were $4.55, a 
19-cent increase from 1951-52 despite the 
fact that 188,525 additional shares were 
issued between the two payment periods. 

Dividends declared in 1952-53 totaled 
$2,023,262. Income taxes came to $4,193,- 
000 or $4.92 per share. Wages, salaries, and 
job dividends totaled more than 3514 mil- 
lion dollars. 

Working capital at the end of Pillsbury’s 
business year amounted to more than 43 
million dollars, an increase of more than 
11 million dollars from a year earlier. 
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You get better 


Grain at lowest 
drying costs with 


GRAIN DRIERS 
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RECEIVING 
CARNER 
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VARIABLE SPEED DISCHARCE 


Tremendous quantities of low- 
temperature warm air, forced 
through grain moving down 
non-clogging, free-flowing col- 
umns, remove excess moisture 
to insure better quality and 
higher prices for your corn, 
wheat, milo, beans. Wire or 
phone for prices, terms, illus- 
trated folder. 


|MANUFACTURING CO. 
85 BLUXOME ST. - SAN FRANCISCO 7 


Designers and Manufacturers of 


Grain Driers in Capacities 
from 100 to 1000 Bushels per Hour 
“\MAX-i-PACITY" BUCKET ELEVATORS 
CONVEYING MACHINERY 


Custom Mix 


Many feed men take part in local community affairs. Many run for public 
office and serve in various capacities in their own areas. Some feed and grain 
men become national figures, for example, Senators Hugh Butler of Nebraska 
and John Williams of Delaware. Now add to this list Robert L. Pierce, Wis- 
consin Milling Co., Menomonie, Wis., who has just been elected state chairman 
of the Republican party of Wisconsin. He has been active in Republican 
circles for some time and resigned as chairman of the Republican state central 
committee to take his new position. 


John W. Tait, comptroller of Ogilvie Flour Mills Co., Ltd., Montreal, 
Canada, has been elected president of the Montreal control of the Controllers 
Institute of America. Clyde E. Hegman, Cargill, Inc., Minneapolis, has also 
been named a director of the Twin Cities group. The Institute is a non-profit 
organization of controllers and finance officers from all lines of business. 

Erwin Wascher, Honeggers’ & Co., Fairbury, Ill., who is vice president of 
the firm, has been elected president of the Fairbury Jaycees. 


Herbert A. Anderson, field supervisor for Northrup, King & Co., recently 
learned that giving a friendly ride does not always pay. He picked up a hitch- 
hiker near Albert Lea, Minn. Near Hampton, Iowa, the hitchhiker pulled a 
gun and relieved Mr. Anderson of $30 and his auto. 


Ray B. Bowden, executive vice president of the Grain & Feed Dealers 
National association, Washington, D. C., has undergone “exploratory” surgery 
and the reports are favorable. 


Fish stories never end. The latest concerns Dr. R. R. Spitzer, Murphy 
Products Co., Burlington, Wis. While fishing on Lake of the Woods for 
lake trout a few weeks ago, Dr. Spitzer hooked a big log. (How does he get 
away so often?) He raised it to the surface and as he started to unhook the 
lure, the guide told him to wait. Below the log was a 13-pound lake trout, 
firmly hooked to a broken line which was tangled on the log. Probably the 
fellow who lost the fish is still talking about the 50-pounder that got away. 


R. K. Froker, dean of the University of Wisconsin college of agriculture, 
has been appointed by President Eisenhower as a Republican member of the 
new advisory board to Commodity Credit Corp. Other members on the 
board are Theodore Funk, Funk Bros. Seed Co., Bloomington, Ill.; William R. 
Blake, executive vice president of the National Cotton Council, Memphis; 
Arnold W. Groth, vice president of the National Bank of Portland, Ore.; and 
Herbert J. Hughes, Imperial, Neb., vice president of the National Association 
of Wheat Growers. 

Gainer Mills, Inc., Springfield, Ill., has just awarded Gilda, the glamorous 
hog, to five-year-old Glen Bruce of Litchfield, Ill. Sales Manager R. V. Tar- 
rant and Advertising Manager Harvey Bergren thought up the stunt and 
awarded Gilda on the basis of the number of Gainer feed tags submitted. 
During the contest, the hog was displayed throughout the territory on a 
specially-built trailer. 

Dr. Gus Bohstedt, chairman of the department of animal husbandry, Uni- 
versity of Wisconsin, was kind enough to phone us Aug. 3 to advise that he 
is now back on the job. He has been in Mexico, Colombia, and Brazil under 


the auspices of the Rockefeller Foundation sizing up the animal husbandry 
situation. 


Bill Earl, sales manager of Prater Pulverizer Co., Chicago, sends names of 
winners of the guessing contest conducted at the National Feed Industry Show 
in June. A 60 h.p. Prater triple reduction mill was on display and entrants had 
to guess the weight. According to Mr. Earl, the correct weight is 3,470 pounds. 
First prize, a Westinghouse clock radio, was won by Mrs. George Armstrong, 
O. B. Armstrong Grain & Feed Co., Fairborn, Ohio; second prize, Remington 
shaver, by Harold McMurray, Albion Feed & Farm Supply, Albion, N. Y.; 
and third prize, a Cory electric knife sharpener, by E. Reed Low, Buffalo. 


Lloyd Jaffe, Sidney Grain Machinery Co., Sidney, Ohio, and Oscar Mayhew, 
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Bemis’ New Memphis Headquarters 


This is the new Memphis manufacturing 
plant of Bemis Bro. Bag Co., St. Louis. The 
structure provides 120,000 square feet of 
floor space, including an 8,000-square-foot 
office. 

The new Bemis installation is located at 
1975 S. Latham in the heart of a modern 
industrial subdivision. One story in height, 
the new plant is built of steel, brick, and 
concrete. 


Honeggers’ Saluted 
In Special Edition 


A special 28-page edition of the Fairbury 
Blade dated July 30 saluted the silver an- 
niversary of Honeggers’ & Co., Fairbury, 
Ill. The prominent feed manufacturing con- 
cern had its beginning 25 years ago when 
Sam and Frank Honegger began mixing 
feed for their own livestock and poultry. 


Suppliers of ingredients to Honeggers’ 
greeted the 25th anniversary with special 
advertisements in the Fairbury weekly news- 
paper. Local concerns also took paid space 
to commend the feed firm on its growth. 

A gala, week-long silver anniversary cele- 
bration was held at Fairbury and at nearby 
Forrest, Ill., site of the Honeggers’ farm 
and hatchery, Aug. 3-7. More than 15,000 
farmers visited the Honegger farm, mill, 
and hatchery during the week. 


@ EUGENE CARMAN, Kitchell, Ind., has 
purchased Kitchell Elevator and has re- 
named it Kitchell Farm Service. 


Hart-Carter Co., Minneapolis, were pressed 
into service as caddies at the recent Grain 
Processing Machinery Manufacturers asso- 
ciation meeting at Bedford Springs, Pa. 
They were given such a hard time by their 
“bosses” that they set a GPMMA Caddies’ 
association with appropriate rules for their 
protection. Confidentially, they both were 
good caddies but they talked too much and 
couldn’t keep their eyes on the ball. 


While in Milwaukee for the poultry show, 
David A. Trayhan, sales manager for New 
England By-Products Corp., Boston, made 
preliminary arrangements to stage a fish 
fry for some 2,000 mink ranchers who will 
meet in Milwaukee next January for the 
annual International Mink Show. New Eng- 
land sells a fish product, Richpelt, which 
is extremely popular with mink ranchers. 

When a man is wrapped up in himself, 
he makes a pretty small package... E.H.R. 
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JOINS NOOTBAAR 


J. Dennis Daly has been named to its 
sales and service staff, H. V. Nootbaar & 
Co. of San Francisco has announced. Mr. 
Daly has had several years’ experience in 
cattle management and is a graduate of 
California State Polytechnic Agricultural 
College. 


MYERS PROMOTED 


Promotion of Frank W. Myers Jr. to 
assistant manager of the Great Lakes sales — 
district in its multiwall division has been pA 
announced by St. Regis Paper Co., New 
York City. Mr. Myers will serve as aide tc 
Vice President Charles A. Woodcock oj ' 
St. Regis Sales Corp., a sales subsidiary. 


MORE FOR YOUR MONEY : 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 44 


5% Le 


PERCY KENT BAG COMPANY, INE. 


KANSAS CITY @ BUFFALO @ NEW YORK 


% Less Than 10-07. ( 


Why pay for 10-oz. burlap 


when 9-oz. bag is adequate for 
many uses. $$-SAVER! 
ential now about 5% (subject to market 
changes). Figure what you save! 


Price differ- 


something new! 
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Today's trend is to 
closer control of 
egg laying produc- 
tion. Bussey's 
Stack-A-Deck 
laying battery is 
the ideal solu- 
tion. It offers... 
% Closer check on 
feeding costs. 
Easier to clean and water. 
* Conservation of space (18 
hens in standard 3 decker 
—shown) covering 3'x4' 
floor area, 
% Better chance to cull non-producers. 
% Better construction (Bussey's exclusive Perma. 
weld fabrication)—longer life. 


Fabrics Sprayers © 
and Poultry 


WRITE FOR NEW 
CATALOG AND DEALER INFORMATION 


BUSSEY PRODUCTS CO. 


6000 W. 51st Street * Chicago 38, Illinois 


5 Lbs. and UP! 


NEW “Ray Ewing 


"Mix-Size” Packages 
One bag per mix vitamin fortification. 


For Complete Information 
write, wire or phone . . . 


Bader, Inc. 
P. O. Box 267 
Ogden, Utah 
Telephone: Ogden 9323 


Blomfield-Swanson Brokerage 

734 Midland Bank Building 

Minneapolis 1, Minnesota 
Telephone: Atlantic 6519 


Wright W. Cochran 
1417 Indian Trail 
Topeka, Kansas 
Telephone: Topeka 7-7466 


Leo Cook Co. 

Seattle 4, Washington 
Telephone: Elliott 2883 

Portland 4, Oregon 
Telephone: Capitol 1913 


Farley Feed Company 
221 N. Main Street 
Janesville, Wisconsin 
Telephone: Janesville 3348 or 3349 


V. A. Magnuson Sales Co. 

804 10th Street 

West Des Moines, Iowa 
Telephone: 9-7897 


The Tommy Thompson Company 
3617 Dryden Road 
Ft. Worth 9, Texas 
Telephone: Webster 0005 
The RAY EWING Company 
1097 South Marengo Ave. 
Pasadena 5, California 
Telephone: Pyramid 1-2195 


e104 e 


A PRACTICAL 
BULK FEED 


and 
GRAIN TRUCK 


SIMPLE ... VERSATILE 
FITS YOUR 
PRESENT TRUCK 


SIMONSEN 


Manufacturing Company 
Quimby, lowa 


VAL-A COMPANY e@ VAL-A COMPANY 
Tried @ 

Tested @ 

Proved @ 


Makes Patching and Repair 
Work Easy on Any Material It 
Can Penetrate 


Repairs all types of bags, 
burlap, cotton or paper. Bags 
easily repaired whether in 
a pile, filled or empty. Also 
repairs all types of cloth, 
canvas and leather goods. A 
tough versa- 
tile adhesive 
with thou- 
sands of uses 
in home, 
repair shop 
and farm. 
Sold by 
leading 
jobbers 
everywhere. 
“Immediate § 
Delivery— 
Write for 


Trade Prices 
and FREE SAMPLE” 


VAL-A COMPANY 


700 W. Root Street CHICAGO 9, ILLINOIS 


COMPANY @ VAL-A COMPANY @ VA*L-A COMPANY @ VAL-A COMPANY 


<VAL-A COMPANY @ VAL-A COMPANY @ VAL-A COMPANY @ VAL-A COMPANY 


< VAL-A 


AL-A COMPANY @ VAL-A COMPAN 


—How Many? 


(Continued from page 7) 


corn for middlings and oats. 


If the cost of animal fat is taken as four 
cents per pound and if the necessary ad- 
justments are made in protein supplements 
to maintain the protein level, then adding 
fat increases the cost of the feed by five 
per cent. So we can conclude that corn and 
animal fat are about equally economical as 
sources of extra calories for layers. 


Please understand that I am not being so 
reckless as to recommend an immediate 
shift to high-efficiency feeds for breeding 
birds. The experimental work thus far in- 
dicates that such a shift is entirely practical. 
In the Connecticut study hatchability was at 
least as high on the high efficiency as on 
the conference mash. In both the Connecti- 
cut and Beltsville studies, the general health 
and condition of the birds was well main- 
tained on the high efficiency diets. 


In view of the investment involved in a 
sound breeding program, it is to be expect- 
ed that any change in breeder mashes will 
be made, not suddenly, but gradually with a 
watchful eye on further experimental work. 
I am predicting that, barring radical chang- 
es in feedstuff prices, there will be a gradual 
shift toward laying and breeding mashes of 
higher energy content and that the change 
will be accomplished by using higher levels 
of corn plus some animal fat. The use of as 
much as seven per cent of animal fat would 
introduce new problems in mixing, but the 
addition of one or two per cent can be ac- 
complished readily. Such a level not only 
increases the energy content of the feed 
slightly but also reduces dust and improves 
feed texture. 


One way to increase the yield of chicks 
per 100 pounds of feed would be to increase 
the hatchability. Certainly 68 per cent 
hatchability of all eggs set is too low. 


Last month, I was talking to one hatchery- 
man who was just completing his hatching 
season, and he remarked that for one of his 
supply flocks hatchability of all eggs set for 
the season was 94 per cent. The difference 
between average hatchability and the best 
attainable is entirely too great and the little 
we know about the causes of this difference 
should be a source of embarrassment to all 
of us. 


When thinking of the relation of feed to 
hatchability of all eggs set, we must re- 
member that about 16 per cent of the eggs 
are infertile, and so far there is no evidence 
that nutrition has anything to do with fer- 
tility of chickens in commercial flocks. Nu- 
trition does have a great deal to do with 
hatchability of fertile eggs, but even here 
it is very difficult to say how much hatch- 
ability has been improved in the past or 
will be improved in the future by better 
feeds. The fact is that good breeder diets 
were worked out by trial and error quite a 
long time ago. For the most part, research 
in this field has revealed why the old breed- 
er diets were good; it has pointed the way 
toward more economical diets that are just 
as good; but it hasn’t taught us how to im- 
prove very much on the old ones. This 
does not mean that research in this field 
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has been unimportant. Without it, it is dif- 
ficult to see how the poultry industry could 
have survived the wartime feed shortages. 
If another such emergency should come, we 
are in an even better position to meet it 
as a result of postwar research. 


We still do not know all there is to know 
about what makes a good breeder mash. 
Evidence has been obtained at the Texas 
and Wisconsin experiment stations for the 
existence of one or more unknown vitamin- 
like factors required for high hatchability. 
This work was done with purified diets and 
there is as yet no basis upon which to assess 
the practical importance of the factor or 
factors in question. 

There is no reason to expect that use of 
antibiotics in feeds will affect the level of 
hatchability or the yield of chicks per 100 
pounds of feed. Feeding a suitable antibiotic 
increases growth of chicks that are being 
fed all the known required nutrients. If 
the diet is inadequate with respect to one 
of several required nutrients the antibiotic 
helps to counteract the deficiency. Most in- 
vestigators have found no effect of antibiotic 
on hatchability if the diet is complete in 
all required nutrients. If hatchability is de- 
pressed because of deficiency of vitamin Bn, 
for example, an antibiotic brings about an 
increase. 

Investigation of the part played by vita- 
min B.: in reproduction has led to the re- 
alization that the influence of maternal diet 
does not end as soon as the chick pokes his 
beak in the feed hopper. The quantity of 
By in the egg may influence the growth of 
the chick to 12 weeks of age. This is all the 


stabilized 
Vitamin 


Available separately in an all Vitamin 
A product or in combination with Vitamin 
D. Manufactured in all the popular po- 
tencies and in special potencies to meet 
an individual requirement. 


Silmo’s stabilized Vitamin A is the re- 
sult of years of research and has been 
widely used by formula feed manufac- 
turers for over six years. Its efficiency has 
been proved over this period through use 


and by tests. 


SILMO CHEMICAL CORP. 


Main Office & Laboratories, Vineland, N. J. 
Processors Since 1927 
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Investigate the Silmo line of products 
containing stabilized Vitamin A. 


more remarkable because an egg contains 
only about 1/1,000,000 of a gram of By or 
about 1/56,000,000 of the weight of the 
egg. The basis for this long, lasting effect 
was revealed in recent experiments at Belts- 
ville in which 2/1,000,000 of a gram of 
radioactive Bi. was injected into each of a 
number of eggs from Bi deficient hens. The 
chicks hatched from the eggs were given a 
Bi deficient diet. When the chickens were 
12 weeks old, about 1/3 of the radioactive 
material injected into the eggs was still 
present in the chicks. 


Apparently, the By that a chick gets from 
the egg stays with him a long time. In order 
to get the maximum number of good chicks 
per 100 eggs or per 100 pounds of feed, one 
should have at least two micrograms of Bu 
per pound of feed. This level would be sup- 
plied by two to three per cent of fish meal 
or four to six per cent of meat meal in the 
total diet. 


There are reasons to believe that the nu- 
trition of growing pullets may influence 
their subsequent egg production and even 
their hatchability under certain conditions, 
but there have been too few investigations 
to permit definite conclusions regarding 
such a complicated subject. The Delaware 
experiment station found that pullets reared 
on pasture with restricted mash feeding laid 
more eggs than did pullets reared in con- 
finement or on bare ground with full feed- 
ing of mash. However, the Virginia station 
found no difference in egg production be- 
tween lots of pullets reared on pasture, on 
bare ground, or in confinement. All pullets 
were on full feed. The Ohio station reared 


pullets on pasture and varied the mash and 
grain diet within rather wide limits without 
noting any effect on subsequent egg pro- 
duction. 

It seems reasonable to expect that in the 
years ahead of us the efficiency of produc- 
tion of eggs and of day-old chicks will have 
to be increased. In the past our attention 
has been directed toward production rate 
more than toward production efficiency; 
nevertheless, because of the effect of rate on 
efficiency there have been notable improve- 
ments in efficiency. The trend of rate of 
egg production per hen is still definitely 
upward. There is no indication that it has 
reached a maximum. Hence, we can still 
expect increases in efficiency resulting from 
increased production rate. In addition we 
shall also be giving more attention to get- 
ting extra production efficiency into every 
bag of feed at the lowest possible cost. 

The laying chicken doesn’t watch her 
calories, but the laying chicken of tomorrow 
will have this service performed for her. 


NEW NAME 
Glencoe Mills, Inc., is the new name of 
the former Farmers & Merchants Milling 
Co., Glencoe, Minn., Assistant Manager 
R. M. Edstrom has announced. The firm 
manufactures Glencoe Quality feeds. 


GEORGIA FETE 

While no definite dates have been set, the 
Georgia Poultry Federation has plans for 
its second annual poultry festival, which will 
be held at Gainesville, probably next May. 
More than: 20,000 persons attended this 
year’s event, which was held May 16. 
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Wausau 


GROWING CRUMBLES 
"Growth Power Packed" 
Clean—Dustless—Just Right Size 


100 LBS. NET 


WHEN DACKEO 


WISCONSIN 


GROWING MASH 


NORTHERN MILLING CO. 
WAUSAU.WIS. 


Packed in usable plain white or colorful 


Coupons for Quality Premiums in every sack 


NORTHERN MILLING CO. 


—o— 


Costs less than other 
comparable rations. 
Better texture, less waste. 
Higher feed efficiency 
gives greater gain per 
pound of feed. 


Grows Larger, 
Earlier-Laying 
Pullets 


dress print bags 


Since 1883 Wisconsin 
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THE FACT 
STILL REMAINS 


that 
SUPERIOR 
“DP” - “OK” - “CC” - "V" 
ELEVATOR CUPS 
are 


MADE STRONGER 
will 
LAST LONGER 


have 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator cups. 


WRITE TO: 


K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20° 


You Can Count On 


© Leadership Research 


© Quality Control 


© Outstanding Facilities , 


© Quick Service ) 


Trace Mineral Premixes ...lodized-Man- 
ganesed Calcium (any desired level)... 
Manganesed Calcium (any desired level) 
... Electro (free-flowing) Calcium... Pellet 
Machine Calcium...Regular (plain) Calcium 
..Dustless (plain) Calcium...Shellmaker Cal- 
cium Grit...G-220 Riboflavin Supplement... | 


Write — Wire— Phone 


Calcium Carbonate Co. 


CHICAGO 6, ILL. CARTHAGE, MO. ~ OMAHA, NEBRASKA 
222 W. Adams Box 409 325 W.0.W. Bldg. 


© 106 @ 
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the vitamin A. This coating should quickly 
disintegrate after ingestion so that the vita- 
min is assimilated and not excreted unused. 

Medicinal agents. Chemicals are also add- 
ed to feeds to prevent or control diseases, 
which are a major economic problem. Of 
course, producers want a quick, cheap, sure 
cure for all poultry diseases, even though 
most diseases can be controlled by sanita- 
tion, vaccination, and good management. 
Some diseases, however, respond to chemi- 
cals added to the feed. 

Certain “sulfa” compounds such as sulfa- 
methazine, sulfamerazine, sulfaguaindine, 
sulfaquinoxaline, nitrophenide, nitrofur- 
azone, bisphenols, and organic arsenicals fed 
continuously at low levels in poultry mashes 
or intermittently at higher levels give pro- 
tection against coccidiosis and certain other 
diseases. Usage levels are such that birds 
apparently acquire immunity through mild 
infection. From private reports most broiler 
feed is now medicated to help prevent cocci- 
diosis. Nicotine products are used in feed 
for round worms and nitrothiazole (2-ami- 
no-5) is useful for the prevention and con- 
trol of blackhead in turkey. The use of these 
chemicals as recommended does not inter- 
fere with the nutrition of the birds. 

High-level antibiotic feeding. On the 
theory that the greater the germ load, the 
greater the need for antibiotic, high-level 
antibiotic feeds have been recommended for 
flocks that are highly infected with non- 
specific diseases. For example, field reports 
indicate that they are helpful in enteritis, 
“blue comb,” chronic respiratory disease 
(air sac disease), and infectious bronchitis 
in chickens and sinusitis in turkeys. These 
field observations need to be checked under 
controlled laboratory conditions. 

High-level feeds are given at the first 
sign of trouble for diseases that are at pres- 
ent difficult to diagnose and treat specifi- 
cally and to give the grower some much 
needed temporary aid while getting to the 
root of his trouble. 

Miscellaneous chemical additives. Other 
chemical substances sometimes added to 
feeds in rather pure state are dry animal 
fats hydrogenated to avoid rancidity for in- 
creasing tiie energy content of the ration, 
refinery sugar as a source of carbohydrate, 
and certain estrogens for increasing fat 


deposition, improving market grade, and 
suppressing fighting in male broilers. 

Summary. More and more feeds are be- 
ing formulated with optimum values of nu- 
trients to give maximum growth and vi- 
ability instead of minimum amounts to pre- 
vent deficiency diseases. The usual feed in- 
gredients may be inadequate or unreliable 
sources of these nutrients, and testing to 
determine adequacy is both expensive and 
time-consuming. Because of this, fortifica- 
tion of feeds with high-potency products of 
the chemical industry is a most practical 
solution of this problem for feed manufac- 
turers. 

Much credit is due to the chemical in- 
dustry for its prompt commercial develop- 
ment, production, and distribution of prov- 
en nutritive factors. Through its efforts, 
feed manufacturers have been able con- 
tinuously to improve the nutritional stan- 
dards of their feeds and thus supply feed- 
ers with more efficient, productive, and 
profitable feeds. 


Declare Dividends on 
Heyden Corp. Stock 


Directors of Heyden Chemical Corp., 
New York City, have declared a quarterly 
dividend of 12% cents per share of com- 
mon stock, payable Sept. 1 to stockholders 
of record on Aug. 18. Dividends of the 
same amount also were paid on March 2 
and June 1. 

The board also voted a quarterly dividend 
of cents on the firm's series A 314 
per cent cumulative preferred stock. This 
also will be paid Sept. 1 to stockholders of 
record on Aug. 18. Holders of $4.375 con- 
vertible second preferred stock also will 
receive a dividend, $1.09375, on Sept. 1. 


@ CASS COUNTY FARM BUREAU, 
Idaville, Ind., has purchased Idaville Grain 
& Feed Co. 


EQUIPMENT CATALOG 


A new catalog describing its line of ham- 
mer mills is offered feed men by W-W 
Grinder Corp. of Wichita, Kan. The firm’s 
grinders incorporate a Star cylinder, which 
is claimed to reduce horsepower require- 
ments. For a copy of the catalog, circle 
Reader Service No. 21. 


All Feed Ingredients 
NOPCO A & D FEEDING OILS 
ARCADY FEEDS 
STONEMO GRIT 
CORN KING MINERAL 


Inquiries Invited 


WHOLESALERS _Servingthe DEALER TRADE 


Truck and Carload Lots of 


BADGER FEEDS, INC. 


Madison, Wisconsin 


FOP & Quaker Feeds 
PILOT BRAND OYSTER SHELLS 
CALF MANNA 
NATIONAL CALF FOODS 
VITANDRY 
PEAVEY'S MINERALS 


Phone 4-2419 
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Honeggers’ Names 
Hoosier Managers 


Appointment of two new Indiana district 
managers has been announced by E. F. 
Dickey, vice president and general manager 
of Honeggers’ & Co., Fairbury, Ill. Keith 
Newtson will serve in southern Indiana and 
Kenneth Jenkins will cover a 14-county 
area in the north central section of the state. 


Mr. Newtson is a Purdue University grad- 
uate and is a navy and marine corps veteran. 
Mr. Jenkins formerly served as a farm serv- 
ice staff member for Honeggers’ at Forrest, 
Ill. 


Jacobs Heads Yeast 
Work for Charmin 


Walter Jacobs has been named yeast plant 
superintendent for Charmin Paper Mills, 
Inc., Green Bay, Wis., President J. M. Con- 
way has announced. He will assist in plant 
design and equipment selection for Char- 
min’s new torula yeast plant. 

The paper manufacturer will produce the 
poultry feed ingredient from used sulphite 
liquor. Production is set to begin late next 
year. Charmin officials claimed that the new 
plant would be the largest torula production 
unit in the world. 


Quarterly Earnings 
Reported by CSC 


Commercial Solvents Corp., New York 
City, had net earnings of $523,213 for the 
quarter which ended June 30, Secretary 
A. R. Bergen has reported. This is equiv- 
alent to 20 cents a share. In the correspond- 
ing period last year, the firm had a net loss 
of $27,140. 

Net earnings for the first half of 1953 
were $1,023,148, or 39 cents a share. In 
the corresponding portion of 1952, net 
earnings were $166,543. 


O’Leary in New Post 
At Commercial Sol 


James V. O'Leary has been named sales 
manager of the industrial chemicals and 
animal nutrition division of Commercial Sol- 
vents Corp., New York City, the firm has 
announced. He has been associated with 
CSC for 26 years. 

Succeeding Mr. O'Leary as Chicago terri- 
tory district manager is Frank A. Embry. 
John R. Post has taken over Mr. Embry"s 
former assignment as St. Louis district man- 
ager. 


WHEAT DECLINES 


Wheat production in Minnesota continues 
to decline, the University of Minnesota has 
reported. Acreage now is about half what 
it was in 1920 in the Gopher state. How- 
ever, per-acre yields have been boosted sub- 
stantially. 


THE FEED BAG — August, 1953 


BIG CHIEF 
Meat Scraps and Tankage 


50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE a. 


BADGER BY-PRODUCTS COMPANY, INC. 


511 E. Menomonee St. 


Milwaukee 2, Wis. 


DAly 8-8448 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 


ST. LOUIS, MO. 


MINERALIZE 
\ With 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


EVERY MINERAL NEEDED, except salt 
and limestone, to make your feeds 
superior in mineral nutrition. Five 
purified, high analysis phosphates, "so 
soluble they melt on your tongue,” 
blended with eight vital trace minerals. 
Ready to use. No pre-mix needed. 


The IDEAL 
BLEND of 
TRACE 
MINERALS 


HER MAM MAGEL 


CONCENTRATE 


For phosphorus-rich feeds. The right 
portions of the eight vital Trace Min- 
erals .. . Stabilized lodine, Manganese 
Sulphate, Copper, Cobalt, Nickel, Iron, 
Zine and Boron. 


The Herman Nagel Co. 


53 W. Jackson Blvd., Chicago 4, Illinois 


CAMEL 


WHEAT MIXED FEED 


for 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


Minneapolis 


“All in 


one bag” 


Minnesota 
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SNOW 
WHITE 


OYSTER SHELL 


“The Soft 
Digestible Shell’ 
Domestic and Export Shippers and 


Brokers of U.S. and Canadian Grains 
and Feeds Since 1852 


Use ABERDEEN ELEVATOR 
(Midland) at Bay and ask 
us re facilities at Portland 
and Boston. 


EDWARD R. BACON 
GRAIN COMPANY 


Portland, Maine 


Boston, Mass. 


Call Bob or 
Stuart for: 


Wheat-Mixed Feeds / 


Reliance 


MAin 2418 
216 Phoenix Bldg., Minneapolis, Minn. 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 


Rolled Oats 


Des Moines Oat Reninats Co. 
2000 E. Grand Avenue @ Des Moines, Ia. 


“MILLFEEDS OF ALL KIND" 
and 
FEEDS OF ALL KIND... 


MALTSPROUTS 

BREWERS GRAINS 

26% DARK CORN DISTILLERS 

WISCONSIN DISTRIBUTORS 
STALEY’S 50% HI PRO CON 
STALEY’S SOYBEAN OIL MEAL 
STALEY’S GLUTEN FEED 
STALEY’S CORN OIL MEAL 
PILOT BRAND OYSTER SHELLS 
HARRY MCADAMS DRY OIL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA. 
Phone 6-3193 


Makes Good Feeds BETTER 
BETTER Feeds Make Customers! 


Fortify Your Feeds With 
Na AMOND 


LIVE YEAST CULTURE 


“THE SPARK PLUG of the RATION" 
for Cattle, Hogs, Chickens, Turkeys 


Live yeast enzymes, vitamins (including 
B12), and other factors improve appetite, 
digestion (including rumen aid), health, 
growth, and production. Increases feed 
utilization, lowers feed cost. 


Specially Prepared for Dry Mix Feeding 


Write DIAMOND V MILLS, Inc. 
CEDAR RAPIDS, IOWA 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1338, 221 No. La Salle St. 
Chicago |, Ill. 
Phone State 1-0008 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


Head of Crane & Sons 
Dies at Age of 75 


Edward J. Crane, veteran Chippewa Falls, 
Wis., feed and seed executive, died July 27 
at the age of 75. Mr. Crane, who headed 
E. J. Crane & Sons, had been ill for an 
extended period. 

Born at Weyauwega, Wis., in 1878, Mr. 
Crane married Miss Alice Uttormark 52 years 
ago. His wife, two sons, and a daughter 
survive him. The sons, Kenneth and Donald, 
both are active in the Crane feed and seed 
operation, which covers several counties in 
northern Wisconsin. 


Mr. Crane entered the feed business at 
Owen in northern Wisconsin 42 years ago. 
In 1928, his sons joined him as full partners 
when E. J. Crane & Sons was organized. 


The late feed man’s annual publication, 
Chips, carried his verses and son Donald’s 
illustrations to many of his friends in the 
industry nationwide. 


Memorial services were held July 29 at 
Chippewa Falls, with burial in Forest Hill 
cemetery. 


Lift ‘New, Drug’ Label 
From Some Products 


Some drugs which are popular in poultry 
rations have been removed from the food 
and drug administration’s “new drug” clas- 
sification, according to Dr. Salsbury’s Lab- 
oratories, Charles City, lowa. Salsbury prod- 
ucts affected by the decision are 3-Nitro 
powder, Nitrosal, Histostat, Wormal, Tino- 
stat, and Paranate. 


The Iowa manufacturer noted that when 
these products are used at “customary con- 
centrations” in mixed feeds, no “new drug 
application” need be filed in order to use 
them. 


Labeling requirements continue in force, 
however, Dr. Salsbury’s noted. Medicated 
feeds must be so labeled for interstate 
shipment. 


@ JOHN KINSELLA, Sweet Home, Ore., 


has purchased an interest in Santiam Feed 
Store. 


COLBY 
MILLING 


Phone 160 or 166 


TWX Colby 28 
Robinson Code 


GROUND GRAIN & GRAIN PRODUCTS 
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Coming Events 


American Soybean Association, Jef- 
ferson Hotel, St. Louis 
Aug. 20-21 
Mutual Millers & Feed Dealers 
Association, Hotel Jamestown, 
Jamestown, N. YV............. Aug. 25-26 
Amburgo Nutrition School, Nation- 
al Agricultural College, Doyles- 
Feed Institute, Inc., Hotel Savery, 
Des Monee Sept. 10 
Nutrition School, Iowa State Col- 
lege, Ames Sept. 11 
Dixie Poultry Exposition, City Au- 
ditorium, Asheville, N. C. 
Sept. 15-17 
Grain & Feed Dealers National As- 
sociation, Hotel Galvez, Galves- 
ton; Sept. 20-22 
Texas Grain & Feed Dealers Asso- 
ciation, Hotel Galvez, Galveston 
Sept. 20-22 
California Animal Industry Confer- 
ence, Yosemite National Park, 
Sept. 24-25 
Virginia State Feed Association, 
Jefferson Hotel, Richmond 
Oct. 14 
Association of American Feed Con- 
trol Officials, Shoreham Hotei, 
Washington, D. C..........Oct. 14-15 


Cornell Nutrition Conference, Stat- 
ler Hotel, Buffalo............... Nov. 5-6 
Animal Nutrition Conference, Ohio 
State University, Columbus 
Nov. 11-12 
Florida Nutrition Conference, Ex- 
periment Station, Gainesville 


Nov. 12-13 
Ilnois Feed Association, Armory, 
Springheld Nov. 17-20 


1954 
Northwest Retail Feed Association, 
Nicollet Hotel, Minneapolis 
Jan. 18-19 
Utah Feed Manufacturers & Deal- 
ers Association, Utah State Agri- 
cultural College, Logan 
Feb. 10-11 
Distillers Feed Conference, Hotel 
Sinton, Cincinnati ............ March 10 
Kansas Grain & Feed Dealers Asso- 
ciation, Hotel Broadview, Wichita 
April 30-May 1 
American Feed Manufacturers Asso- 
ciation, Conrad Hilton Hotel, 
Chicago May 5-7 
Central Retail Feed Association, 
Schroeder Hotel, Milwaukee 
June 7-8 
Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick ............ June 7-8 


Feeding Oats Slows 
Egg Yield: Experts 


Feeding oats, corn, or wheat to chickens 
will have no effect on quality or size of 
eggs, but oats will retard egg production 
and reduce body weight. This is the con- 
clusion based on a series of feeding tests 
conducted at the University of Illinois. 

In the tests, each of the grains was used 
separately in an otherwise-balanced stan- 
dard ration. They were fed to lots of four 
birds for a period of three weeks. Corn and 
wheat produced about the same results, 
school poultry specialists noted, but oats 
seriously reduced production levels. 

Oats supply less energy than equal 
weights of corn and are so bulky that 
chicks can’t eat enough to keep up their 
weight and production, the _ researchers 
reasoned. 


Report Some 
In Illinois Lambs 


Reports of lockjaw and white muscle dis- 
eases in lambs have been made to the Uni- 
versity of Illinois college of veterinary medi- 
cine. 

L. E. Boley, head of the school’s depart- 
ment of clinical medicine, said there have 
been several cases of white muscle disease 
in the clinic this year. He said symptoms 
suggest the condition is due to a vitamin E 
deficiency, and perhaps deficiencies in other 
vitamins. 
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LABORATORY 


, SERVICES. 


PRACTICAL CHICK 
FEEDING STUDIES 


DETERMINATIONS OF: 
VITAMIN Big 
ANTIBIOTICS 
ARSENICALS 


A.O.A.C. vitamin Dg chick assays 


U.S.P. XIV or A.O.A.C. vitamin 
A assays 


Other vitamin assays 
Amino acid assays 
Biological protein evaluations 


Proximate analyses and mineral 
determinations 


Other biological, chemical and 
microbiological services 


Project research and consultation 


Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. O. BOX 2059 @ MADISON 1, WISCONSIN 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


Distributors of: 
Hubinger (Keokuk) 
Corn Gluten Feed 
Kellogg’s Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


WRITE US FOR FURTHER INFORMATION 


805 DUN BUILDING 
BUFFALO 2, N. Y. 


CANE FEEDING 


MOLASSES 
Agents for 
Pacific Molasses Co., Ltd. 
Albany Baltimore 
Buffalo New Orleans 


SUNSET BRAND FEED 


A Dried Whey By-Product 
high in Milk Protein (lact- 
albumin) and Minerals but 
not over 35% Lactose. 


ALL THE 


» 


INOCULATE WITH 


Guaranteed NITRAGIN 


Clovers, alfalfa and soybeans which have been inocu- 
lated with NITRAGIN get off to a faster start... 
they have more vigor to fight weeds, drought and 
they help you get all the yield from 
every legume field. Use NITRAGIN for best results. 


THE NITRAGIN Co., Inc. 32.7 W. Custer Ave., Milwaukee 9, Wis. 


winterkill ... 


| 


For Best Results 
With LEGUMES 


. 


RESEARCH 
FOUNDATIO 
| 
| 
< => 4 
NITRA | 
NITRAGIN 
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Phillips, Allen Leave 
Bemis Bag Board 


‘Retirement of A. V. Phillips and H. H. 
Allen from its board of directors has been 
announced by Bemis Bro. Bag Co., St. 
Louis. Mr. Phillips had been a director for 
42 years and Mr. Allen for 41 years. Their 
combined service as Bemis employes totals 
126 years. 


Named to the board to fill the unexpired 
terms of the retiring pair are T. W. Little 
and R. M. Hersey. Mr. Little has been a 
Bemis staff member for 37 years and Mr. 
Hersey is a 39-year veteran with the St. 
Louis bag manufacturer. 


Retiring Director Phillips served as a 
vice president from 1912 to 1946 and made 
numerous trips to India for Bemis in con- 
junction with burlap imports. Mr. Allen 
became company secretary in 1912 and a 
Bemis vice president in 1921. 

@ CHAS. R. WALTERS CO., Bothel, 
Wash., has purchased bulk feed delivery 
equipment. 
EXCHANGE SECRETARY 

Election of Robert C. Liebenow as sec- 
retary has been announced by directors of 
the Chicago Board of Trade. Mr. Liebenow 
joined the exchange as assistant secretary 
last year. William A. Edgar has been named 
to the new post of assistant treasurer. 


@ JACK SPICKER, Eugene, Ore., has 
purchased Willamette Feed & Hatchery 
from W. A. Erickson. He has renamed it 
Four Corners Feed & Supply Co. 


ADD STORAGE 

Addition of $650,000 storage facilities to 
its installation at Indianapolis is planned by 
the Glidden Co. of Cleveland, President 
Dwight P. Joyce has announced. When con- 
struction is completed, the firm’s grain and 
soya storage capacity at Indianapolis will 
have been doubled, he said. 


Feed Ingredients 


of All Kinds 


North East Feed Mill Company 
Minneapolis 13 Minnesota 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 


A. L. Stanchfield, Incorporated 
Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


“Remember 
Calcium Carbonate 


Jf when ordering for your 
feed mixes.” 


IOWA LIMESTONE CO. 


Des Moines, lowa 


PEDER DEVOLD Oll CO. 


45-FM Clinton Ave., Brooklyn 5, N. Y. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 
(At it since '92) 

414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


FEED INGREDIENTS 
FERTILIZERS 
USCO BALER TWINE 
SALT 


UNION SERVICE COMPANY 
1203 Williamson St. 
Madison |, Wis. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 
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Classified 


RATES: 10 cents per word. Minimum 
charge $2.00. Position wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL—Has 50 HP motor—used 
only short time. e new. Bar for cash. 
Write BA-120, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


HELP WANTED 


BIG PROFITS—Salesman wanted with feed, 
fertilizer, farm supply concerns or grain elevator 
following to sell fast-sellng SPEEDEE Fabric 
Cement. Excellent sideline, steady repeats as- 
sured. Advise experience, territories covered, 
type of trade, full particulars. Owosso Chemical 
Products Co., Owosso, Mich. 


EXPERIENCED feed nutritionist, age 30 to 
42. Requires traveling 50% of time but home 
most weekends. Position includes servicing mills 
using our mixing concentrates. Excellent oppor- 
tunity for advancement with well established 
but expanding organization. Headquarters Kansas 
City, Mo. In reply, send snapshot and full par- 
ticulars as to education and experience. Box 
AG-183, c/o The Feed Bag, Milwaukee 3, Wis. 


WANTED feed merchandiser by national feed 
manufacturer. Position involves development of 
dealer programs, territorial surveys, co-ordinat- 
ing sales and advertising. Excellent opportunity 
for young man with experience. Must be aggres- 
sive and meet public well. Write giving details 
of your experience, education, family status, and 
salary requirements. Include recent snapshot or 
photo. All replies confidential. Write Box JY- 
100, The Feed Bag, Milwaukee 3, Wisconsin. 


FEED MIXER—One ton capacity—floor level 
feed has motor—latest style machine—used short 
time. Write K-D-15, c/o The Feed Bag, Mil- 
waukee 3, Wisconsin. 


CORN CUTTER—grader—polisher—aspirator, 
3000 Ibs. per hr. A-1 condition, guarantee. Write 
LE-21, c/o The Feed Bag, Milwaukee 3, 
Wisconsin. 


MOTOR-50 HP—3 phase, 60 cycle, 3450 RPM 
—Crocker wheeler direct shaft. Completely re- 
built, new rotar-stator—new rewind. (Used as 
stand by for JB Hammermill). Excellent con- 
dition. $400.00 f.o.b.—Wellington, Ohio. The 
Farmers Grain & Milling Co. 


1—5A Prater Blue Streak Mill complete with 
crusher, cyclone and pipeing. This mill is 
in good condition. 

1—50 H.P. open, drip-proof — 3-phase, slant- 
wound, 60-cycle, 220/440 motor complete with 
coupling. 

1—400 Amp Square D 220-volt disconnect. 

1--—200 Amp Square D 220-volt disconnect. 

1—60 H.P. GE Manuel Oil Immersed Compen- 
sator 3/60/220. 

1—7%4-15 H.P. Westinghouse Magnetic across 
line starter NEMA 1. 

The above equipment is in good working 
order and is complete to put the above 5A 
Prater Blue Streak Mill in operation. Price 
$1,500.00 FOB, Fennimore, is. Fennimore 
Roller Mills, Fennimore, Wis. 


FEED SALES MANAGER 


A large national feed manufac- 
turer has opening for experi- 
enced feed sales manager for 
midwestern territory. Essential 
applicant be able to travel cov- 
ering three states. Be home most 
every weekend. Excellent oppor- 
tunity for promotion for right 
man age 32 to 45. Furnish pho- 
tograph or snapshot with reply. 
All replies confidential. Write 
box JL 121, The Feed Bag, Mil- 
waukee 3, Wis. 


NEW OFFICES 
Opening of new offices has been an- 
nounced by the National Vitamin Founda- 
tion, Inc., New York City. The new address 
is 15 E. 58th st. The move was effective 
Aug. 1. 


CARUS MANGANESE | 


IN FEED 
STOPS 
PEROSIS 


Add Carus Man- 
ganese to Mash- 
es you mix and 
sell. Stock Carus 

Manganese for those who mix their own. 
It's the anti-perosis element absolutely need- 
ed in all growing and breeding mashes to 
prevent Perosis, short legs, short wings, par- 
rot beak. Write for free bulletin and prices. 


CARUS CHEMICAL CO., uasatte, ti. 


HELP WANTED 


DISTRICT MANAGERS, ASSISTANT 
DISTRICT MANAGERS, and DEALER 
RESALE TRAINEES in Wis., Mich., 
Eastern lowa, Ohio, Penn., Ind., IIl., 
and Western Ky.-Tenn. by HONEG- 
GERS' & CO. — the nation's fastest 
growing feed company. Men selected 
need not have much experience, but 
they must have DRIVE, and they must 
be honest, sincere, and hard workers. 
They must have above average intel- 
ligence and they must have an earnest 
desire to be a leader in one of the 
hardest hitting sales forces in this 
country. Our men earn more money— 
but ''dead-beats" and “has-beens" 
should not apply. Such men will not be 
given jobs and they will only waste 
their time and ours. Here is a wonder- 
ful opportunity for GOOD men, but of 
no value to any other. If you want to 
join an organization that has a heart 
and a soul, and consideration for the 
man in the field and his proprietory 
territory rights, with real opportunities 
for advancement in a rapidly growing 
and expanding company, then write 
Ed Dickey, Honeggers' & Co., Fairbury, 
Ill., or for Ohio and the East, write 
Les Keller, Honegger-Hanley Mills, 
Inc., Mansfield, Ohio. Give full par- 
ticulars in first letter with recent photo 
which will be returned. 


418-420 Grain Exchange 
Milwaukee 2, Wis. 


Merchandisers of Feed and Grain 
Inquiries and Offerings Invited 


WITTIG FEED & GRAIN COMPANY, INC. 


Phone BRoadway 2-0737 
Teletypewriter Mi-155 


KEN MILLER 


SPECIAL TRUNK LINE " DURING TRADING HOURS 
MAIN 1513 MAIN 6212 

MINNEAPOLIS 15 374 GRAIN 

MINNESOTA McCABE BROS. COMPANY EXCHANGE 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., IN 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 © 


FOR FAST COURTEOUS SERVICE 
—CALL—GABRIELSON 


GABRIELSON FEED S — Ask For Fred Gabrielson 
522 Grain Exchange Bldg. @ 


All Feeds And Ingredients 


Milwaukee 2, Wis. 
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CHECK OUR PRICES BEFORE YOU BUY! 


IMPORTED and DOMESTIC FISH MEAL 
DICALCIUM PHOSPHATE — ALFALFA MEALS 
AND OTHER FEED INGREDIENTS 


BOB WHITE & COMPANY 


2001 Board of Trade, CHICAGO 4, ILL. © Phone: Webster 9-3155 TWX CG 1151 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
harley 
Malting Barley 
Wheal Bran 
Wheat Middlings 
Rye Middlings 
i Mali Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfecd 


: GRAIN EXCHANGE 


MILWAUKEE 


Coufident ? 7 
i —That we can safely say— 
YOUR satisfaction is 
M OUR personal concern 
= when you rely on our 
es first quality, uniform, 
ff new & used, BURLAP, 
COTTON and MULTI- 
; WALL PAPER BAGS. 
4 Prompt service—fair prices 
BRoadway 6-4114 


MLWAUKEE 2, WISCONSIN: 


NOW! 


EFFICIENT 
BAG CLOSING 


FOR 
SMALL PLANTS 


® 


SUSPENDED HEAD 
BAG CLOSING MACHINES 


Het is the popular, economical Union Special 
Suspended Head Bag Closing Machine that 
offers many plants an excellent solution for han- 
dling varying volumes of work. Check these 
features: Easily installed anywhere in your plant 
with overhead pulley and counterweight or top 
balancer! Built-in motor, thumb-controlled clutch, 
and automatic brake! Plug it in and go to work! 
Adaptable to fabric or paper bags of various sizes! 

For lower production costs ... stronger, neater 
closures... ability to get out rush orders ina 
hurry, you can’t beat Union Special Bag Closing 
Machines! ASK FOR RECOMMENDATIONS. 
Illustrated Bulletin 200 will be sent on request. 


UNION SPECIAL MACHINE CO. 
448 N. Franklin St., Chicago 10, Ill. 


Gentlemen: Without obligating me, please furnish information on 
bag closing equipment to handle the following production: 


Kind of bags used? 


Filled weight of bag? 
| Material being packed? 


Maximum number of bags per minute? 


] Check-weighing required after filling? 


| Conveyor required on Bag Closing Machine? 
| Power: [_|D.C., [_JA.C., Volts Phase Cycles 
| Name 


Company 
| Address 
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The Inside Story of an Accounts Receivable Ledger Shows 


MURPHY FEEDERS 
BETTER CREDIT RISKS! 


.-»when Selling Murphy’s Feeds, Dealers Experience 
Less Trouble in Collecting Feed Bills. 


INVESTIGATION REVEALS THIS INTERESTING FACT! 


As a Rule, Murphy Feeders Pay Their Feed Bills 
Better Than Feeders of Cheaper Brands... 


TYPICAL EXAMPLE: 


Recently a Murphy salesman suggested to a dealer that he 
analyze his slow paying accounts by the brand of feed they 
bought. Although the approach was unusual, the dealer 
agreed. Many years of help from his Murphy man had 
given the dealer confidence in the Murphy methods of lick- 
ing tough dealer problems. 


IMPORTANT DISCOVERY! 


A thorough investigation of the Dealer’s Accounts Receiv- 
able Ledger brought to light this clear cut picture. 


91% OF THIS DEALER’S SLOW ACCOUNTS WERE 
FOR FEEDS OTHER THAN MURPHY’S. THINK 
OF IT! ALTHOUGH MURPHY’S FEEDS MADE UP 
50% OF THIS DEALER’S VOLUME, LESS THAN 
1/10th OF HIS PAST DUE BILLS WERE FROM 


1) Murphy feeders lay out less cash for feed—at any one 
time. Yet in the long run, they are able to spend more 
money with the dealer than those who buy cheaper 
feeds... because... 


2) Murphy feeders make money. Their return for every 
feed dollar is greater. Therefore they're in a better 
cash-on-hand position most of the time...because... 


3) Murphy feeders get better results. And better results 
mean they keep on feeding Murphy’s. Keep on paying 
= feed bills. Keep buying from the same dealer... 

cause... 


4 


Murphy feeds build loyalty to the dealer. Feeders started 
on a successful Murphy program continue it for years 
...buy feed from the same dealer year after year. The 
best investment a feed dealer can make is to sell a cus- 


MURPHY FEEDERS! 


tomer Murphy’s Feeds and Minerals...because Murphy 


Feeders ARE Better Credit Risks! 


The Advantages of Being a Murphy Dealer! 


Looking over the above facts, you'll 
agree that it’s just good business to sell 
more Murphy feeds. And there are 
many other advantages. With Murphy 
Concentrates you reduce your inven- 
tory, increase your usable floor space. 
You make a profit on mixing as well 
as selling Murphy Concentrates. 


With Murphy Feeds You Make Big- 
ger Profits—Profit is not how much 
you pay for something but how big a 
return you get on your investment. 
When you sell a feeder Murphy’s Prod- 
ucts you can be sure he'll get results 
...be back for more. You get bigger re- 
turns on your Murphy invested dollars. 


Cheap Feeds Cost You Profits! The 
worst thing you can do for yourself and 
the feeder is to sell him a poor quality 
cheap feed. In the long run, the cheap 
feed is more expensive...and his prof- 


its are smaller. It’s harder for you to 
collect your feed bills. So sell a feed 
that feeders make money from, are 
loyal to, and have confidence in—Sell 
Murphy’s Feeds. You'll collect your 
bills promptly —and your customers 
will be happier too. 


The Murphy Products Co. Builds 
Dealer Loyalty Among Your Cus- 
tomers—Your Murphy man shows you 
how to sell to farmers “in bunches’ 
Shows proven sales-stimulating films, 
answers questions. He'll help you fol- 
low up prospects the next day. 


Your Murphy man teaches your em- 
ployees to be better feed salesmen. 
Shows them and you how to conduct 
the Murphy famous “Hidden Hunger” 
Test, a convincing demonstration that 
has sold tons of Murphy feeds. 


The Murphy Products Co. sends you 


information-packed booklets contain- 
ing the latest up-to-date livestock feed- 
ing facts. Sends hard-selling direct- 
mail pieces to your customers. Then 
frequent radio impact and farm paper 
advertising brings you feed customers 
already half sold on the Murphy Feed- 
ing Program. 


If You’re Already a Murphy Dealer: 
be sure you're taking advantage of all 
these Murphy Extras to build yourself 
a bigger, more prosperous feed busi- 
ness. And if you want some help in 
analyzing your accounts by brands of 
feed—just call your Murphy man. He'll 
be glad to help you. 


If You’re Not a Murphy Dealer: but 
are interested in Murphy’s sales-tested 
methods to increase your feed business 
—write to the MURPHY PRODUCTS CO., 
BURLINGTON, WIS. Do it today. You'll 
be glad that you did. Ad 364 
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